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“You see, Ma’am — no more splashing 
..and no more water hammer, 
or high water bills, 


or nolsy appliances.” 





IT ISN'T OFTEN YOU CAN BE A HERO 
WITH SO LITTLE EFFORT! 


When you find a customer who’s plagued with the headache of A COMPLETE LINE OF 


high water pressure (and there are many of them), you have DEPENDABLE WATER PRESSURE 


, : REDUCING VALVES WITH 
a wonderful opportunity to be a rea) hero to Mrs. Housewife. ; INTEGRAL STRAINERS 


With little effort and at minor cost to your customer. 
Simply by suggesting and installing a Watts Water Pressure 
Reducing Valve wherever you find water pressure exceeding . 
_ : No. U35 Featuring renewable 
75 Ibs., you assure efficient operation of plumbing systems. stainless steel seat and strainer 
screen. Furnished with union 
And the absence of aggravating water hammer noise alone ; threaded inlet connection. 
iS a constant reminder to Mrs. Housewife that you were the 
contractor who solved her problem. 
Good business? You bet! Watts Regulator Company, 


Lawrence, Mass. : No. U25 Choice of union sweat 


or union threaded inlet connec- 


tion. Renewable stainless steel 
seat and strainer screen. 
ALL PARTS OF WATTS PRODUCTS ARE 100% MADE IN U.S.A. 
Check 1-302-31 cn Reply Carc 
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Municipal plumbing codes as well as U. $. Government speci- 
fications stipulate that all plumbing fixtures be protected 
against the possibility of back-syphonage by either an air gap, 
where practicable, or by an approved vacuum breaker. 

Sloan Valve Company pioneered the development of vacuum 
breakers and was first to gain approval from the National 
Plumbing Laboratory which formerly tested such devices. 
Sloan Vacuum Breakers, sensitive to the slightest vacuum, 
incorporate double protection to prevent back-syphonage 
as follows: 

When a vacuum occurs in the supply line (as indicated 

in Fig. 2), two things happen simultaneously. The swing- 

ing check instantly seats against the water port to prevent 

back-syphonage; and, as it swings, it opens the air port, 

admitting full atmospheric pressure to the fixture, which 

again prevents back-syphonage. 
This superior vacuuin breaker represents another achieve- 
ment of Sloan engineering, constantly employed to assure 
outstanding products through research. It is one more ex- 
ample of that bonus of quality you expect from Sloan. And, 





since you can have Sloan quality at no extra cost, why not 
make sure you get it. 


SLOAN cobe vnves 
eS 


SLOAN VALVE COMPANY «- 4300 WEST LAKE STREET + CHICAGO 24, ILLINOIS 
Check 1-003-01 on Reply Card 
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Executive House 
, Selects 
i : "1S 73607 Sts Hammond Valves 


ao. iN 


Chicago’s luxurious new hotel, Executive House, 
was designed to personify the ultimate in mod- 
ern living. Fittingly, the architects and builders 
of this outstanding new structure approved and 
used Hammond plumbing and heating valves. 


More and more architects and engineers are 
specifying Hammond Valves to secure long life 
and freedom from maintenance. For Hammond 
specializes in bronze valves . . . produces them 
to quality standards second to none in the in- 
dustry . . . and sells them at competitive prices. 


SPECIALIZATION 
We manufacture only bronze valves... avail- 
able to you from warehouse stocks throughout 
the United States at factory prices and freight 
terms. 
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\ Number 130 is a single union 
Wat 1 1 ia \ 


gate valve especially developed for 
convector and baseboard radiation 
usage in multi-story housing 
operations; has extra heavy 
construction to withstand tenant 
abuse, gland follower, back seat 
features. Rated 125 lbs. w.s.p. 
Sizes 14” through 144”. 














Milton M. Schwartz and Associates, Architect. 
Economy Plumbing & Heating, Mechanical Contractors. 





HAMMOND #RITE-KOTE > BRONZE VALVES 


A MEMBER OF THE CONDEC GROUP 
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TRIPLE-PLATED POLISHED CHROME 
OVER 2,000 COMPLETE-FOR-JOB-KITS 
SIZE MARKING AND TRADEMARKING 
CELLOPHANE OVERWRAPPED TRAYS | 
B= OVER 250 VALVE SIZES AND STYLES - 2 
PRECISION MACHINING AND QUALITY CONTROL 
FULL IRON PIPE RED BRASS NIPPLES 
CLOSE TOLERANCE INSPECTION 
INDIVIDUALLY PACKAGED 
te 1 PIECE CONSTRUCTION 
SOLID BRASS INSERT 
~~ .  WW-P-541b 
CODE 


WHAT QUALITY STEPS AT THE FACTORY 
MEAN TO YOU ON THE JOB 





Over 2,000 supply kits, conveniently pack- Over 14 Quality Steps and inspections go Have the confidence that comes with 
aged and completely protected, are custom into the manufacture of Speedway using nationally advertised, brand-name 
tailored to fit your needs . . . at produc- Supplies to eliminate on-job trouble. No material. Protect your professional reputa- 
tion line savings. matter how intricate the hookup, how tion and assure future job opportunities. 
difficult the job, there’s a trouble-free 
Speedway to fit your requirements. 


YOU DESERVE THE BEST...ASK FOR AND GET SPEEDWAY SUPPLIES BY BRASS-CRAFT! 


THE “SUPPLY CENTER’’ OF THE INDUSTRY WHERE OVER 2,000 COMBINATIONS ARE CUSTOM-PACKAGED TO FIT YOUR NEEDS. 


SPEEDWAY SUPPLIES by y a 


DETROIT 1 MICH. 


©1960 Brass-Craft Mfg. Co. 
WRITE DEPT. D, BRASS-CRAFT MFG. CO., DETROIT 1, MICH., FOR YOUR NEW WATER SUPPLY CATALOG NO. 91560 


Check 1-007-01 on Reply Card 
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Pioneered by Church and proved in use, this massive 
rigid polyethylene hinge marks a new era in plumbing 
history in which metal has been replaced by a tougher, 
more durable material which cannot corrode — is 


virtually indestructible. 


Church 


the best seat in the house... 


Check 1-008-01 on Reply Card 
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Church No. 500 
Non-corrosive hinge 


The popular Church 500 has always 
been a best-seller because of its trim, 
modern lines which streamline the 
contours of any round front bowl. 
And now the Church 500 features 
a new hinge that can’t possibly rust, 
corrode, or discolor because it’s 
formed from rigid polyethylene. 


0A :) AMERICAN - Standard 


Your customers will be quick to 
recognize the benefits of this 
improved Church 500. It comes in 
white and a full choice of colors. See 
your wholesaler soon and ask him 
about this 1961 model. C. F. Church 
Division, American-Standard, 
Holyoke, Massachusetts. 


C. F. CHURCH DIVISION 


Amenican-Standard and Standard@® are trademarks of 
American Radiator & Standard Sanitary Corporation. 
Check 1-008-01 on Reply Card 
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News of the Month 


P-H Industry's Hopeful’ Outlook Is 
Supported by Three New Forecasts 


Gains are expected for central heating-cooling 


7 . 
in homes, major appliances, and gas equipment 


CHu1caGo—tThe “favorable out- 
look” for the plumbing and heating 
industry revealed by construction 
forecasts for 1961 (reported on 
pages 11 and 40 of December DE) 
gained added momentum from 
three new reports last month. 

In brief, the three predictions 
were: 

1. Central heating-cooling sys- 
tems will be installed in 18 percent 
of all new homes in 1961, compared 
with 16 percent in 1960. 

2. Sales of high saturation appli- 
ances will increase from two to five 
percent and those of growth appli- 
ances, such as central air condition- 
ing equipment and dishwashers, 
will rise as much as 25 percent. 


3. The sale of all major product 
categories of household, commercial 
and industrial gas equipment will 
increase in varying degrees, from 
0.9 percent for conversion burners 
to 12.2 percent for central heating 
and 14.8 percent for gas ranges. 

The first prediction was made by 
Paul Rutherford, general manager 
of the Delco Appliance Division of 
General Motors Corp. 

“These figures,” Rutherford said, 
“were obtained in an exhaustive 
study made by our marketing and 
research specialists. The study dis- 
closed that growing efforts and en- 
thusiasm by contractors in pro- 
moting combined heating and cool- 
ing in the volume home market are 





Gas “Not Guilty” as Major Cause of 
Fires, Appliance Group Declares 


New York Crtry—Only 31% per- 
cent of all building fires in the 
United States during 1959 were at- 
tributed to gas and gas appliances, 
the American Gas Assn. reported in 
a summary of annual estimates of 
the Nationa) Fire Protection Assn. 

Fires totaled 883,300, with gas as 
the listed cause of only 31,600, ac- 
cording to the fire protection group, 


a non-profit voluntary membership 


10 


national safety organization. 

The year’s losses in building fires 
were estimated at $1.1 billion, with 
gas fires being charged with only 
2.6 percent of these losses for an 
estimated $28.5 million. 

Reprints of NFPA’s copyrighted 
article may be obtained in pamphlet 
form from the Nationa] Fire Pro- 
tection Assn., 60 Batterymarch St., 


Boston 10, at 25 cents per copy. 


among the factors most responsible 
for establishing this trend. 

“Larger production and a num- 
ber of cost-reducing improvements 
by manufacturers have also brought 
central heating and cooling combi- 
nations within reach of a far great- 
er number of potential buyers,” 
Rutherford said. 

In summary, Rutherford declared 
that new home installations, to- 
gether with continued strong in- 
terest in conversion of existing 
homes, “make the 1961 outlook for 
combined systems very bright. As 
a conservative estimate, we expect 
that housing starts for 1961 will 


Flying High... 


HIGH on its new Satellite series of 
bathroom fittings, the Grand Haven 


(Mich.) Brass Foundry encloses with 
each initial order a promotion kit 
complete with two hanging displays 
and a counter display. (Details of the 
line appear on the cover of this 


month’s Service Section, page 131.) 
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total 1,230,000—resulting in 221,400 
(18 percent) installations of com- 
bined central heating-cooling in 
new construction.” 

The second report, based on a 
survey of 22 major appliance indus- 
try leaders, was presented by Sol 
Goldin of Whirlpool Corp., presi- 
dent of the board of the Institute of 
Appliance Manufacturers. 

Goldin stated that of those re- 
porting, not a single man expects 
a decline in appliance sales in 1961. 
He added that seven expect a “side- 
ways movement” in unit sales with 
a slight raise in dollar sales because 
of upgrading. 

“The consensus of the group,” 
Goldin concluded, “is that next year 
the emphasis must be on conven- 
ience and serviceability of appli- 
ances, not on price.” 


a The third prediction was offered 
by Edward Martin, director of 
marketing and statistics for the Gas 
Appliance Manufacturers Assn., 
who reported results of a survey of 
976 members. 

He reported an expected increase 
of 12.2 percent in gas central heat- 
ing equipment sales, with the total 
figure reaching 1,318,000 units. He 
expects furnaces to be up 14.6 per- 
cent, boilers up 7.5 percent and 
conversion burners up 0.9 percent. 

In the gas water heater division, 
Martin sees production of 2,822,000 
units next year, which would repre- 
sent an increase of 6 percent. 

Among the other items of gas 
equipment for which Martin pre- 
dicted gains were vented wail heat- 
ers, unit heaters, incinerators, gas 
refrigerators, gas air conditioning, 
gas lighting and commercial cook- 
ing equipment. 








ae 


A HORSE WITH MECHANICAL SENSE! This is Big Smith, pride of A. O. Smith 


Corp.'s tlectric Motor Div. “stables” in Tipp City, O. 


Jockey Steve Brooks 


persuades the horse to take a bow, following the bolt-colt’s victory at the 1960 
Production Engineering show in Chicago. Admirers who attended the big 


Chicago exposition 


say Big Smith’s performance was 


“truly electrifying.” 


Industry Group Tackles Problem of 
Imports that Pass as American Made 


Seeks ways to enforce correct labeling 


Wasuincton, D.C.—The problem 
of assuring correct labeling of im- 
ported pipe, valves, fittings and 
other plumbing and heating prod- 
ucts drew a step closer to being 
resolved here recently. 
was a committee 
meeting of the Inter-Industry 


The occasion 


Songer Quits as President of Crane 


New York Crry—The resignation 
of Wesley Songer as president of 
Crane Co. was announced by T. M. 
Evans, chairman of the Crane 
Board of Directors. 

Evans added that Songer would 
remain as a board member and 

g $ “ 
quoted him as stating, “I have re- 
signed as president of Crane Co. to 
accept another position. First, 1 am 
taking a rest and, upon my return 
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from a cruise in the West Indies, will 
announce my future plans.” 

Songer became president of 
Crane Co. last January, when he 
was elevated from the office of vice 
president. 

Prior to joining the Crane or- 
ganization he had served as execu- 
tive vice president of the American 
Safety Razor Corp. and on the 


president’s staff of General Electric, 


Liaison Committee, a group com- 
posed of the 
Plumbing Contractors, the Mechan- 


ical Contractors Assn. and the 


Refrigeration and Air Conditioning 
Contractors Assn. 


National Assn. of 


Purpose of the meeting was to 
determine what action might be 
taken to alleviate competition that 
U.S. manufacturers of plumbing 
and heating goods are receiving 
from foreign goods produced in 
countries with cheap labor and 
purchased in this country under the 
assumption they are made here. 

A key development in the study 
occurred when the committee inter- 
rupted its day-long session for a 
hurried conference with L. P. John- 
son, chief of the Entry and Valua- 
tion Section of the U.S. Treasury 
Department, in the latter’s office. 


There, they. determined that, as 
(Please turn to page 12) 
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A CONTROL PANEL for the new residential electronic air cleaner developed 
by Minneapolis-Honeywell “can be mounted anywhere in the living area.” 
The firm reports that the panel is designed to indicate when the air cleaning 
cell should be removed for cleaning, provide a visual check-point on system 
operation and enable the homeowner to turn the heating-cooling fan on or off. 


Honeywell Caps Four Years of Research 
With New Electronic Home Air Cleaner 


Cuicaco—An electronic air clean- 
er for residential use has been de- 
veloped by Minneapolis-Honeywell 
Regulator Co. after four years of 
research. 

It was introduced at special press 
conferences in New York City and 
Chicago by Hal Chamberlain, the 
product’s market manager. He de- 
scribed it as a “compact, highly- 
flexible two-stage unit with effi- 
ciencies ranging up to 90 percent.” 


s According to Chamberlain, the 
cleaner can be installed easily with 
any type of forced air central heat- 
ing or cooling system in new or ex- 
isting homes. He added that it has 
been engineered specifically to an- 
swer the following five basic re- 
quirements: 

1. Compactness, to keep installa- 
tion costs at a minimum. 

2. Installation flexibility, to en- 
able contractors to satisfy residen- 
tial requirements without having to 
handle ar “unnecessary number” of 






12 


different types of units and me- 
chanical changes. 

3. Simplicity, to eliminate any in- 
stallation or service problems that 
might be costly to contractors or 
create a negative reaction toward 
electronic air cleaning equipment. 

4. Visible control in living area, 





Group Acts to Alleviate 
Import Labeling Problem 


(Continued from page 11) 
the law now stands, p-h industry 
imports are required to bear a 
stamp showing the country of ori- 
gin, as is the case with nearly all 
imported commodities. 

However, there is an exception in 
the case of bulk lot shipments 
which might include collections of 
different-sized pipes, valves and 
fittings. These may be _ shipped 
without individual marking, pro- 
vided the carton remains sealed 
until it reaches the ultimate user. 

In the case of the plumbing and 
heating industry, the ultimate user, 
of course, would be the contractor 
who does the installation. 

The discrepancy occurs, the com- 


to provide a “conversation piece” 
and remind the homeowner he’s 
enjoying clean air. This also can 
reduce service calls for the dealer 
because the user is able to tell 
when the electronic air cleaner sys- 
tem is functioning properly. 

5. Moderate price, to fit the pock- 
etbook of the average homeowner. 

The sales potential for residential 
electronic air cleaners was called 
“staggering” by K. L. Wilson, 
Honeywell vice president. 

Honeywell’s promotional efforts, 
according to Wilson, will be con- 
centrated on special dealer and 
builder programs and on advertis- 
ing campaigns in both trade and 
consumer publications. 





New Baseboard Rating Book Available 


New York Crty—Ratings for 113 
baseboard units currently being of- 
fered by 55 companies are featured 
in a new edition of the “I-B-R 
Baseboard Ratings” booklet, pub- 
lished by the Institute of Boiler and 
Radiator Manufacturers. 

In announcing the new listings, 
I-B-R general manager R. E. Ferry 
said, “All baseboard types listed 
have been tested in the I-B-R lab- 
oratories. Figures are based on wa- 
ter flow rates of 500 pounds per 
hour (which must be used where 


the water flow rate through the 
baseboard is not known) and 2,000 
pounds per hour (limited to instal- 
lations where the water flow rate 
through the baseboard is equal to 
or greater than 2,000 pounds per 
hour). 

“For units offered with an option- 
al damper, a factor now is shown to 
determine the rating when it is 
used.” 

The new booklet, priced at 75 
cents, is available from the institute, 
608 Fifth Ave., New York City 20. 
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mittee found, because shipments 
are not made directly to the con- 
tractor. They first go through the 
wholesaler, where they may be 
opened unmarked, for 
only the carton itself bears a stamp 
indicating the country of origin. 

It was at this point that Johnson 
suggested that the group act to en- 


and sold 


courage plumbing and heating con- 
tractors to be on the alert to spot 
bulk 
subsequent piecemeal sale. 

Where this has occurred, John- 
son said, the remedy is to alert 
ports of entry so that future bulk 
shipments can be opened and the 
contents individually stamped be- 
fore clearance is granted to the im- 
porter to forward to the distributor. 

The committee did not announce 
plans for specific action at this 
time, but indicated that further re- 
ports would be forthcoming as 
their study continues. 


break-up of shipments for 


Crane Acquires 
Cochrane Corp. 


New York Crry—Crane Co. has 
announced the acquisition of Coch- 
rane Corp., Philadelphia manufac- 
turer of water-treatment products, 
de-aerating heaters and special 
fabricated equipment. 

Cochrane’s current annual sales 
are in excess of $10 million. 


A HEAT EXCHANGER produced by the 
Danville (Ill.) Division of Bohn Alu- 
minum and Brass Corp., Detroit, is 
one of several products and services 
featured in a colored slide presenta- 
tion on commercial refrigeration the 
firm has made available to its sales 
representatives and distributors. 
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Tapping a Toast to the 


Individual Water System 


PLENTY = PURE WATER 
“INDIVIDUAL WATER SYSTEMS 


* G0) * : 


BOTH TREAT AND TREATMENT highlighted this booth of the National Assn. of 
Domestic & Farm Pump Manufacturers to prove a clear case for the individual 
water system during the American Public Health Assn. convention in San Fran- 
cisco. Here, Wendell Dean of Aermotor Co., right, shows two visitors how the 
pump draws polluted water and, by means of automatic chlorination treatment 
equipment, is able to produce pure, safe drinking water. Among the water sys- 
tems group present was its president, R. W. Lewis, of Fairbanks, Morse & Co. 


Survey Shows Manufacturers Lack 
Enthusiasm for Juvenile Fixtures 


WasuincTon, D.C.—The potential 
market for juvenile-size plumbing 
fixtures does not warrant produc- 
tion of a full line, according to 10 of 
11 plumbing fixture manufacturers 
polled by the National Assn. of 
Plumbing Contractors. 

The poll results were announced 
by Carl Finley, NAPC president, 
who added that the lone producer 
who favors the idea already mar- 
kets the junior-size fixtures. 


# According to Finley, the survey 
was undertaken by the NAPC at 
the request of a subcommittee in- 
terested in exploring the possibility 
of expanding industry sales and 
services. In that connection, 11 
manufacturers asked these 
questions: 

1. Is there much of a potential 
market for juvenile-size fixtures? 

2. Has any promotional material 
been developed for use in sales of 
this type of fixture? 


were 


Finley said that the answers 
brought out that a number of man- 
ufacturers 


fixtures 


make _ individual 
such as lavatory bowls, 
urinals or closets, in small sizes for 
the school and institutional market. 

“However,” he added, “most are 
agreed that conventional-size fix- 
tures—urinals and lavatories—are 
adequate even for the smallest 
school children if installed at lower 
than normal height. Special adapt- 
ers can be placed on conventional 
closet seats for use by the smallest 


children.” 


now 


a Finley’s report further said, “the 
residential market offers little justi- 
fication for an all-out production 
and sales effort. As far as the school 
and institutional markets are con- 
cerned, they are now being ade- 
quately served by the present in- 
dustry pattern of limited production 
of specific fixtures according to well 
(Please turn to page 14) 





News... continued from page 13 


TOPPING the selling points of the new Featuramic built-in gas range by the 
Brown Stove Works, Inc., Cleveland, Tenn., is the fingertip operation of the 
valves on the surface cooking unit, demonstrated here by “Brownie.” 


Stress Three Points When Selling 





Remodeling, Says Credit Authority 


New York Crity—An official for 
a credit corporation “with millions 
of dollars available for home im- 
provements” lists three essentials 
for contractors to remember in pro- 
moting such business: 

1. First-class workmanship. 

2. Top-quality materials. 

3. Convenient financing. 

The man, Joseph Ekkers, is head 
of the property improvement fi- 
nancing department of Universal 
C.1.T. Credit Corp. He stressed that 
if a dealer fulfills all three require- 
ments, he can build up a sizable 
group of “unofficial salesmen” who 
can provide the contractor with a 
substantial volume of extra remod- 
eling business year after year. 


s“A good financing plan can do 
wonders.” Ekkers says. “The cus- 
tomer who can enjoy the benefits 
and conveniences of a major home 
improvement while he’s paying for 
it out of incom e—without dip- 
ping into his savings and without 
straining his budget-—is almost in- 


evitably a happy customer and an 
enthusiastic testimonial for your 
service. 

“He won’t have to set an absolute 
limit on the amount he can spend, 
he won’t balk at paying a few dol- 
lars a month more for quality con- 
struction, and you won’t have to 
cut corners to meet his price.” 
uEkkers also advised the dealer 
not to “keep the prospective cus- 
tomer dangling on a rope of red 
tape.” 

“Nothing can kill a sale more 
effectively than delays on credit 
approvals. A time lag in approving 
a customer’s credit may strike a 
blow at his ego. He may be tempted 
to take his business elsewhere.” 

(NEWS continued on page 18) 


DEVELOPING a “dummy company” 
report during the CSA Profit Planning 
Institute finds Bob Young, Flint, Mich. 
wholesaler, involved in paper work, 
while instructor Dick Petersen sits in. 


Poll Says “No” to 
Juvenile Fixtures 


(Continued from page 13) 
established and predictable de- 
mand.” 

One manufacturer cited architect 
opposition to juvenile-size fixtures 
in commercial installations, noting 
that (1) “all plumbing fixtures in 
public installations must be av-il- 
able for all users during peak 
hours,” (2) “small children usually 
are accompanied to restrooms by 
their parents, who can assist them 
in using conventional-size fixtures,” 
and (3) “juvenile-size fixtures are 
costly in proportion to the use for 
which they are intended.” 


CSA Officers Among 
Profit Seminar Graduates 


CH1cAGO—Two officers of the 
Central Supply Assn. were among 
a class of 28 wholesalers who grad- 
uated from the CSA’s Profit Plan- 
ning Institute here. 

The two, John Robertson, Alli- 
ance, O., president, and Hal Davis- 
son, Pueblo, Colo., vice president, 
helped to make it the largest class 
graduated from the PPI to date. 

In commenting on the class, 
James Peery, CSA secretary, said, 
“With wholesalers’ profits dropping 
sharply in the past 15 years, PPI 
was designed to give them the tools 
—and know-how—to improve prof- 
its in the current decade.” 

This was the 11th seminar spon- 
sored by the CSA in the past three 
and a half years. It covered budget 
planning of sales and expenses, an- 
alysis of financial management 
techniques and a study of product 
and customer profitability. 
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THIS POWERFUL NATIONAL AD WILL HELP 
YOU SELL MORE FRAM FURNACE FILTERS! 


WARNING! 


YOUR FURNACE FILTER MAY BE 
DANGEROUSLY DIRTY ! it's Mid - Winter 
filter change time! Right now your furnace may be delivering 
only half-hearted heat. After half a winter's service, germ-laden 
dirt collects in the filter, clogs the flow of heat. You face bigger 
fuel bills and potential health dangers to your family. Change 
now to a clean, efficient Fram Furnace Filter... Permachem- 
treated to kill over 99% of trapped germs. Get whole-hearted 
heat. Get lasting protection. Ask your service dealer to replace 
your dirt-clogged filter with a Fram Permachem-treated Air Filter. 


CHECK YOUR FILTER WITH THE FRAM EFFICIENCY CHART. Com- 
pare the colors with your furnace filter. If your filter is in the 
CorD “Danger Zone” it’s time to change to a fresh Fram Filter. 


FRAM AIR FILTERS 


Products of the Fram Aire Co. * Div. of Fram Corporation * Providence 16, R.1. 





we'll say it 20,000,000 times in American Home, Living, 
House Beautiful, House & Garden and Parents’ Magazine! 


@ THIS HARD-HITTING CAMPAIGN TELLS YOUR CUSTOMERS: 
“IT’S MID-WINTER FILTER CHANGE TIME!” and advises them to see 
their service dealer, today! Fram is telling your story and makes it easy 
for you to tie in with the national advertising. 


FRAM OFFERS YOU A. CQMPLETE PROMOTIONAL TIE-IN KIT TO 
HELP YOU BUILD YOUR SALES! Jumbo mailing cards, newspaper ad 
mats, stuffers, colorful window streamers, ad reprints, display materials. 
FRAM’S EXCLUSIVE PERMACHEM-TREATED FILTERS ARE PRICED 
TO GIVE YOU FULL PROFITS! Tie in and cash in on the hottest promo- 
tion in the industry! Be sure you have a full stock of these quality furnace 
filters by the nation’s leading filter makers. 


FRAM AIR FILTERS 


Products of the Fram Aire Co. * Div. of Fram Corporation * Providence 16, R. 1. 
Check 1-015-01 on Reply Card 
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NEW adjustable dividers in 2-position upper rack permit 
variable arrangements for big pots and pans, utensils and 
odd-shaped pieces. 


NEW pre-rinse and single wash, or double wash and 
triple rinse—everything comes cleaner in a KitchenAid 


NEW Automatic Rinsing Agent Dispenser helps dry 
spot-free under any water conditions. 


NEW Dual Detergent Cup automatically releases con- 
tents of each section separately for each wash (or fill only 
the closed section for power pre-rinse and single wash) 


NEW ‘Guided Action'' wash with the big, blue, life- 
time wash arm—controls and balances both water volume 
and velocity. 


Exclusive Flo-Thru drying fan-circulates sanitized hot 
air over and around each piece for safe, thorough drying. No 
hot spots in a KitchenAid. 


Exclusive Dual Filter Guards trap food soil and keep 
recirculated wash-and-rinse water filter-clean, preventing re- 
depositing of soil on dishes 


NEW...can be ordered without fronts for simple 
easier inventory control. 


installation is easy and economical with new built-in “U' 
drain tube included on pump drain built-in models. Gravity 
drain models also available 


THESE FEATURES... 


are selling NEW KitchenAid Superba VariCycle dishwashers 


NEW push-button VariCycle selection of Rinse-and- 
Hold Cycle, Full Cycle, and Utility-and-Utensil Cycle. 


NEW luxurious look, with modern styling and convenient, 
chrome-trimmed control panel. 


NEW Vari-Front Panels with finishes available in wood, 
stainless steel, antique copper, wood hue copper tone and 
gleaming white. Plastic laminates and other decorative mate- 
rials can also be used with new front designs. 


NEW king-size capacity for 12 (NEMA place settings.) 











Three new, profitable series of KitchenAid dishwashers for a 
full line: Superba VariCycle built-in and free-standing models 
for the top of the line... Imperial Series with built-in, free- 
standing, dishwasher-sink combination and convertible-port- 
able meda'ss for the big middle market...Custom Series for the 
economy market. More models, more features from KitchenAid 
KitchenAid Home Dishwasher 
Division, The Hobart Manufacturing Company, Department 
KDE, Troy, Ohio (in Canada: 175 George Street, Toronto 2). 


for °61 mean more for you. 


There's a quality 


hhitchenAid 


for every kitchen...every budget 


Check 1-016-01 on Reply Card 
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MEN WHO BUY VALVES for heavy-duty service 
quickly see the plus values in O-B plug type valves. Union ring 
reinforces centerpiece joint—stainless steel seat and plug are 
O-B-500-hardened—plug is self-leveling. Really rugged globe 
and angle valves that lick your toughest problems! Ask your 
distributor for the valve in the orange-and-black box. 


OHIO BRASS COMPANY ¢e Mansfield, Ohio 


Check 1-017-01 on Reply Card 





News... continued from page 14 


A TURN at assembling the Lancaster Pump & Mfg. Co.’s new Bonita submers- 
ible water system pump is taken by Paul Carpenter, sales manager, as four 
salesmen await their turn. This was an important phase of a national sales 
meeting held by the Lancaster, Pa. firm, which stresses that salesmen should 
be able to “build” the various products if they are to “build up sales records.” 


New Industry Group Is Formed to 


Promote Steel Plumbing Fixtures 


WasuincTon, D.C.—An associa- 
tion to promote porcelain on steel 


plumbing fixtures has been formed 
to operate independently but affili- 
with the 
Manufacturers 
known as the 


Plumbing Fixture 


Assn. It will be 


Porcelain on Steel 


ated 


Council. 

Frit and steel suppliers also will 
be included in the new organization, 
which lists as its primary objectives 
the following: 

1. An active program to benefit 
the enameled steel plumbing fixture 


industry and related industries. 


= 2. An aggressive promotion pro- 
gram to publicize the benefits of 
enameled steel fixtures among 
plumbing contractors, builders, ar- 
chitects and home buyers. 

3. Steps to reduce freight rates 
for shipping enameled steel fixtures 
and develop a “more 
freight procedure. 

4. Collection dissemination 
of statistics about the production 
and shipment of fixtures. 


equitable” 


and 


5. Establishment of adequate 
quality standards and the simplifi- 
cation of product lines. 

6. Close liaison with government 
agencies and other segments of the 
plumbing and building industry. 

The PSC’s charter meeting was 
held in Chicago with the following 
companies represented: 

Aetna Porcelain Enameling Co.: 
AllianceWare Inc.; American- 
Standard; Borg-Warner Corp., In- 
gersoll Products Division; Briggs 
Manufacturing Co.; Crane Co.; 
Crown-National Co.; Federal En- 
ameling & Stamping Co.; Ingram- 
Richardson Lawndale En- 
ameling Co.; National Plumbing 
Fixture Corp.; Southern Porcelain 
Division, Verson Manufacturing 
Co.; The Enamel Products Co.; 
Universal-Rundle Corp.; Vitreous 
Steel Products; and Youngstown 
Kitchens, 
Standard. 

At its first regular meeting, the 
association elected C. W. Betz of 
AllianceWare Inc. as its president. 


r 
inc.; 


Division of American- 


Warm Air Association 
Re-Elects Officers 


CLEVELAND—AII four 1960 execu- 
tive officers of the National Warm 
Air Heating and Air Conditioning 
Assn. were re-elected to serve in 
their respective posts for the cur- 
rent year. 

The group includes president 
Harry Gurney (Janitrol Heating & 
Air Conditioning Division of Mid- 
land-Ross Corp., Columbus, O.); 
first vice president Don Winegard- 
ner (Majestic Co., Huntington, 
Ind.); Harold Mueller Jr. (Mueller 
Climatrol Division of Worthington 
Corp., Milwaukee), and secretary- 
treasurer James Martin, who is also 
managing director. 


Chase Color-Codes 
Its Copper Tube 


WATERBURY, Conn.—Color-coded 
plastic caps have replaced wooden 
plugs as a means of protecting and 
identifying copper tube produced 
by Chase Brass & Copper Co. 

The caps are used over the ends 
of three and four-inch diameter 
lengths of K, L, M and DWV tube. 
In addition, types are identified by 
a colored stripe extending the 
length of the tube. 

The colored caps are also in- 
tended to help wholesalers in the 
maintenance of their inventories, a 
Chase spokesman said. 

The coding used is as follows: 
Blue, L tube; red, M; green, K; and 
yellow, DWV. END 


COLOR CODED plastic caps are used 
by Chase Brass & Copper Co. to 
identify copper water tube sizes and 
types and to protect them from dirt 
and other foreign matter in storage. 
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Architecturally, a “gem” . . . throughout, a modei of modern 
office efficiency, beauty and comfort. That’s the word on the new 
Atlantic City Electric Co. Accounting and Data Processing Center, 
Pleasantville, N. J. On the air conditioning system, the word is 
Acme, and according to H. C. Moore, Jr., of John H. Moore & Son, 
Mechanical Contractors, it’s a very good word indeed. “The owners 
wanted a system, at a budget price, that would function quietly, 
efficiently, dependably . . . one that would be easy and economical 
to operate and maintain. Acme was selected and . . . thanks to the 
high quality and unsurpassed performance of Acme equipment. . . 
results have been excellent, the owners are completely satisfied.” 
Owners, architects, engineers and contractors, in growing numbers 
everywhere, are reporting complete satisfaction with Acme. May 
we number you among them? 


INDUSTRIES, INC. 


JACKSON, MICHIGAN ¢e GREENVILLE, ALABAMA 


MANUFACTURERS OF QUALITY AIR CONDITIONING 
AND REFRIGERATION EQUIPMENT SINCE 1919 


ARCHITECTS: 
Frank Grad and Sons, Newark 
CONSULTING ENGINEERS: 
Sears and Kopf, New York City 


MECHANICAL CONTRACTORS: 
John H. Moore and Son, 
Atlantic City 


Check 1-019-01 on Reply Card 
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matter is resolved permanently. 

In a recent case, a contractor 
obtained such an order (writ of 
mandamus) from a lower court. 
The licensing board still tried to 
withhold the license pending an 
appeal to a higher court. 

But the higher court ruled 
that the writ could not be ap- 
pealed and that the board was 
bound to issue a license upon 
posting of a bond and payment of 
the license fee—until the issue of 
the contractor’s qualifications for 
a permanent license was re- 
solved. 

Ils He an Employee states to compel authorities to Citation: State v. Lamb, 154 
issue licenses on bond until the N.E (2d) 500. END 
or a Subcontractor? 


For an excavation project, a 
plumbing contractor hired a 
skilled laborer and his helper at 
an hourly rate, out of which they 
rented their own digging equip- 
ment. In the course of work, a 
cave-in killed the skilled worker. 

The plumbing contractor dis- 
claimed liability on grounds the 
worker was an “independent 
sub contractor,” not on the pay- 
roll and not subject to direct 
supervision. 














Legal Decisions of Interest to Contractors 





# The court recognized these 
factors but weighed them 
against others: The deceased was YOU BE THE JUDGE 
limited in his work by the con- 
tractor’s plans and was ulti- 
mately controlled by the con- 
tractor, even to his dismissal. In 
addition, the construction permit 
was in the contractor’s name. 

In the court’s opinion, these 
factors outweighed the contrac- 
tor’s arguments and made the 
skilled worker an employee cov- 
ered by compensation laws. 

Citation: Tate v. Benjamin 
Muskovitz Plumbing & Heating, 
94N.W. (2) 71. 


If you were a judge, how would you decide this case? 

Two days after a fire severely damaged a cafe refrigera- 
tion unit, an insurance adjuster, anxious to get the cafe 
back into operation because the policy covered loss of bus- 
iness, accepted a contractor’s price for making repairs 
and told him to go ahead with the work. When the con- 
tractor had trouble collecting his bill, he brought suit 
against the adjuster. 

The insurance company claimed the adjuster had ex- 
ceeded his authority in ordering the repairs. The adjuster 
said he hac merely promised to pay the debt of another 
and that, since the promise was not in writing, it was void. 
From whom did the contractor collect? 


eS @ Uecre 


The court said that the adjuster’s oral commitment was 

, : binding. It also said that since the adjuster “had pro- 

A Writ Can Obtain moty on his own volition to have pte fire PMenrstig 

An Interim License paired,” he, personally, rather than the insurance com- 
Plumbing or heating contrac- pany, was responsible for payment to the contractor. 
tors who are denied licenses can (Citation upon request from Domestic Engineering.) 

obtain a court order in some 
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A great many contractors 

who buy NIBCO }@” wrot 
copper elbows between January 1 and 
April 1 of this year are in for a bonus. 
Random packed in certain boxes of 
each case will be a silver dollar 
attached to a claim card. Finders may 
keep the “‘buck”’ or exchange it, with 
the claim card, at their wholesaler’s 
for a free box of NIBCO 2” wrot cop- 
per elbows, listing at $7.30 C.N. P. This 
promotion, costing more than $20,000, 


JAY 
y : 
yy 


ne 


i ~ ei ( I S 
NIBCO’s 


*20,000 


“LUCKY BUCK” 


ROUND-UP 


is designed to acquaint contractors 
with the advantages of buying in 
standard boxed quantities... and 
with the superior features of NIBCO 
wrot copper fittings. Each NIBCO fit- 
ting is guaranteed to conform to A.S.A. 
standards for size, roundness and qual- 
ity. You can forget about the time- 
wasting sloppy fits and the “‘no goes’”’ 
when you ask for NIBCO. Expensive 
call-backs are a thing of the past. 


SEE YOUR NIBCO WHOLESALER AND LOOK FOR YOUR “LUCKY BUCK!" 
ASK FOR N/IBCO 


FITTINGS FOR 


BRONZE VA 
COPPER PLUMBING winks 


Check 1-021-01 on Reply Card 
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STEEL WELDING 
FITTINGS 





Delco 


ANNOUNCES 
A HOT NEW GAS LINE 


GM-DELCO engineers have designed a complete new 
line of gas-fired Conditionair furnaces for 1961. This 
new GM-DELCO line includes the refinements that 
dealers and builders want most. It’s designed to accept 














NEW 1961 GM-DELCO HIGHBOY. Avail- 
able now in 70, 80, 100 and 125,000 
BTU input capacity. Other models up to 
190,000 BTU input are available. Easily 
installed in closet or corner locations 
with zero clearances, low enough for 
basement installations. 


























/ 


NEW 1961 GM-DELCO COUNTERFLOW 
MODEL. Here's a convincing answer to 
dependable, low-cost installations. Ideal 
for perimeter systems in crawl space or 
slab homes. Durable cast iron slotted 
burners aiid super-quiet blowers are 
featured throughout the new 1961 line. 





air conditioning for complete central heating and 
cooling. Handsome, durable, efficient and compact units 
—easily installed. Brand name acceptance makes the 
new 1961 GM-DELCO line easier to sell. 























NEW 1961 GM-DELCO HORIZONTAL 
GAS FURNACE. Designed for installation 
in utility rooms, attic areas, crawl space 
and suspended applications. Models run 
from 60,000 to 140,000 BTU input. 
Tested and approved by the American 
Gas Assn. for use with natural, manu- 
factured, mixed and L.P. gases. 


THE NEW 1961 GM-DELCO LINE is 
handsomely and durably finished in 
Sahara Tan and Cameo Beige and fea- 
tures the sheer modern lines which lend 
fine appearance and make installation 
in limited space possible. The entire line 
has been engineered to accept the Delco 
air conditioning units that are part of 
GM-Delco 365 Conditionair systems. 





Whatever the type of home, whether traditional or modern, full, half or no basement, one or two story, split-level—there are 
GM-DELCO heating or air conditioning systems engineered to the highest reliability standards to meet all your requirements. 


Check 1-022-01 on Reply Card 
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Delco 





AANNOUNG 
A HOT NEW FRANCHISE 
THE GM-DELCO KEY DEALER PLAN 


A GENERAL MOTORS’ NAME—assures top flight engineering and a universally known reputation for Reliability. 

A DIRECT FACTORY-DEALER DISTRIBUTION—planned sales, advertising, training, and promotional aids. 

2 LIMITED NUMBER OF DEALERS—in each market, and only they can buy Delco equipment. 

2 PROTECTED PRICING—stable pricing with protection! 

2 DEALER LISTINGS IN NATIONAL ADS—insures your direct participation in dynamic advertising, at no cost to you. 
2, COMPLETE SALES BUILDING PLAN—with local advertising, prospecting, and selling plans to build your sales. 

2 OVER 200 MODELS—PLUS ACCESSORIES—GM-Delco gives you a model to meet your every need. 

2 GENERAL MOTORS GROUP INSURANCE—available to eligible dealers and their personnel. 





Get the full story right away! Send a post card or letter to Delco Appliance Division, 
General Motors Corporation, Department D-2, Rochester 1, New York today! 


GM-DELCO RELIABILITY LENDS PRESTIGE 


Delco 365 


Check 1-022-01 on Reply Card 
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Says DE Is Helping to 
Upgrade the Industry 


Saucus, Mass.—DomeEsTIc En- 
GINEERING is our favorite plumb- 
ing and heating magazine. I be- 
lieve you are doing a great job 
in upgrading our industry. 

WILLIAM SPADAFORA 
Bill’s Plumbing & Heating Co. 


Seeks Data on Oil Burner 
Efficiency Testing 


JOHNSTOWN, Pa.—Please send 
me a copy of your article on oil 
burner efficiency testing from 
your April (1960) issue. 

Sicmonp MorcH 
Mgr. Sales Training 
Crane Co., P-H-C Group 


@ Single reprints of the article are 
available to subscribers without 
charge. Write to the editor. 


Want to Improve Your 


Estimating Know-How? 
GALVESTON, TEx.—Please send 
me a copy of your booklet, “A 
Short Course in Estimating.” 
A. HENDRIX 


@ Single copies of the booklet are free 
to subscribers. Write to the editor. 


How to Solve Plumbing 
Code Problems 


Los ANGELES — I would very 
much appreciate receiving a copy 


of the bylaws of the Code Stand- 


ardization & Variance Committee 

of Miami, as noted in the October 

issue of Domestic ENGINEERING. 
Rosert Woop, Supervising 
Mechanical Engineer 

Building & Safety Division 

of the County of Los Angeles 

e@ DE received dozens of requests for 

the Miami committee’s bylaws from 


code writing and enforcement bodies 
as a result of its October article en- 


/i\> 


1 
Oo 
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He Likes the Scoop 
on President Kennedy 


Los ANGELES—The Cast Iron 
Soil Pipe Foundation feels that 
your November issue report is 
the most comprehensive job done 
on the subject of foreign imports, 
and we wish to congratulate 
DoMEsTIC ENGINEERING on doing 
this excellent job and, most im- 
portant of all, getting a statement 
on the subject from President- 
elect John F. Kennedy on the 
very night of his election. 

I think you are to be com- 
mended, and for your informa- 
tion I am enclosing a photostatic 


titled: “How One City Is Solving Its 
Plumbing Code Problems.” 

The article told how plumbing 
codes in the Miami area are being 
kept effective through the work of the 
city’s Code Standardization & Vari- 
ance Committee. Single copies of the 
bylaws are available on request. 


He Likes the Service 


DE Gives Him 


Wuite Ptiains, N. Y.—We re- 
ceived the sales promotion aids 
you sent in response to our re- 
quest. We’re very satisfied with 
your service. When we ask for 
something we have a feeling of 
confidence that you'll comply. 

Thank you for your coopera- 
tion. DE is one of the most valu- 
able items in our office. 

SHERMAN COHEN 
Westco Plumbing & Heating 


Wants Color Code 

for Piping Systems 
Owen, Wis.—Where can we 

obtain a chart of the colors uni- 


Import Report 


copy of a letter I received long 
before Senator Kennedy was 
elected president, which shows 
his opinions have not changed. 

Many of the trade associations 
who are interested in this sub- 
ject have combined and have 
created a “Watchdog Commit- 
tee” made up of the following 
persons: (There are nine names.) 


alt is our intent to follow up 
very closely the advantage we 
have gained in the election of 
a man as president who under- 
stands the seriousness of our 
problem. For your information, 
I have requested the president- 
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versally accepted for use on 
steam pipe lines and on hot wa- 
ter, ammonia, condensate, pot- 
able water and various other 
piping systems? 

R. F. HucuHes 
Griebenow Co. 


e@ A booklet containing information on 
color coding standards for piping may 
be obtained for $1 from the American 
Society of Mechanical Engineers. Ad- 
ditional information on the subject 
is also available from DE. 

Readers desiring the booklet, which 
is entitled “Scheme for the Identifica- 
tion of Piping Systems (A 13. 1-1956),” 
should address their requests to the 
engineering society at 29 West 39th 
St., New York City 18. 


Setting Up a Cost 
Accounting System 


West Benp, Wis.—We’re in- 
terested in setting up a cost ac- 
counting system for our business. 

Can you give us sources of in- 
formation on various forms? 

OLIVER ENDLICH 
Ross Engineering Co. 


e Sources were sent to Mr. Endlich. 


Profits too Low? Take a New Look at 
the ‘Waste Lines in Your Business 


ALEXANDRIA, Va.—Though I 
have managed this business for 
41 years, I got real value out of 
the management tips contained 
in your October editorial. Its 
contents have been explained in 
detail to six of my top people. 

It emphasizes very well the 
continuous character of this 
thing called “management,” and 
proves that it’s neither fleeting 
nor transient. To succeed in 
management, you must work at 
it continuously. 

Thanks for printing it! 

F. H. FANNON 


e The editorial showed how much 
it costs a company when employees 
waste “only 15 minutes a day” 
each. A firm with 10 employees 
who have become careless about 
tardiness, mistakes, loafing, ab- 
senteeism, poor working habits and 


the coffee break—to the extent of 
“only 15 minutes a day” each— 
loses in the neighborhood of $4,309 
a year from this cause alone when 
figured on the basis of $3.50 an 
hour and when including overhead. 


e To figure the cost of such waste 
to your company, take your aver- 
age per hour wage and salary cost, 
divide it by one-fourth (15 min- 
utes) and multiply it by the num- 
ber of working days. Then double 
this figure (which allows for an 
overhead cost equal approximately 
to the hourly rate). 


e Let’s take an example: You have 
10 employees at an average of 
$3.50 per hour each, or $35.00 an 
hour in wage and salary cost. One- 
fourth of this figure, $8.75 (the 
cost of wasting 15 minutes a day 
each), multiplied by 245 working 
days would amount to $2,143.75. To 
(Please turn to page 26) 


Stirs Emotions at All Levels of Our Industry... 


elect for an appointment for this 
committee to meet with him at 
an early date. 

Again, thanks to DOMESTIC 
ENGINEERING for a splendid job 
from a grateful industry. 

HAROLD SLANE 
Executive Secretary 
Cast Iron Soil Pipe Foundation 


He Wants No Part 
of “Buy American” 


San Francisco—lI’d like to 
give you my opinion on the sub- 
ject of imports as covered in your 
November issue. I can see the 
problem is a serious one, since it 
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deprives Americans of jobs. 

But I think the world has gone 
too far to revert back to high 
tariffs and “Buy American”’ phil- 
osophies. I can’t see how even a 
rich U.S. could survive long in 
an international community of 
relative poverty. 

The important thing to reraem- 
ber is that these other nations 
are not only competitors; they 
are customers, or potential cus- 
tomers. If the U.S. could provide 
technical aid—not just handouts 
—a lot of these underdeveloped 
nations could achieve a degree of 
prosperity and be able to buy our 
exports. If we don’t provide such 


aid, somebody else will—with 
drastic results for us. 

I’m glad to see a_ business 
magazine undertaking a project 
like this in such depth. 

Bert GOLDRATH 


Decision Makers “Need 
DE’s Data on Imports” 


BuiurFrtTon, Inp.—I was very 
much impressed with your No- 
vember article on imports and 
their effect on the plumbing and 
heating industry. 

Many times we have heard this 
subject discussed with very little 

(Please turn to page 26) 





Letters 





What Are You Doing 
About “Waste Lines?” 


(Continued from page 25) 


for 


and 


double this 
$4,287.50, 
which is pure waste that could be 


allow overhead, 


amount you get 
avoided. 

The editorial pointed out that 
very few companies are fortunate 
enough to have employees who 
waste only 15 minutes a day each, 
and that for every minute over this 
time the cost becomes correspond- 
ingly higher. 

Here’s another comment on the 
editorial: 


He's a Good Writer, But 
a Lousy Mathematician 


New York City—I enjoyed 
the editorial in your October is- 
sue which raises the question, 
“What Are You Doing About the 
‘Waste Lines’ in Your Business?” 
Your editorial conclusions are 
provocative and convincing, but 
not so your figures. 


» Your editorial writer is wast- 
ing his time when he dabbles in 
arithmetic. To use his example, 
10 employees who work an 8- 
hour day and put in 225 working 
days a year each at an average of 
$3.50 an hour waste $3,937.50 a 


Modernizing Gravity 
Hot Water Heating 


R.I—Recently we 
saw a reprint of an editorial feature 
from your magazine titled “Here’s 
Help in Modernizing Gravity Hot 
Water Heating.” We would like to 
have a copy. for use in our techni- 
eal library if one is available. 
THEODORE GOODCHILD 

Darrell Prutzman Associates 
(Advertising) 


PROVIDENCE, 


e Mr. Goodchild’s copy of this popu- 
lar manual, reprinted from a three- 
part series that ran in DE last year, 
has been forwarded to him. 


year, not $4,437 as your editorial 
states. 

But we can’t all be Einsteins, 
I guess, so I suggest you let him 
off with a sharp rap on the 
knuckles with a pica ruler. The 
editorial was very good and 
made some telling points for effi- 
cient management. 


JOHN MANNING 
e Reader Manning is correct in his 
figures. Two things went wrong with 
ours: 

(1) The printer inadvertently trans- 
posed a 2 for a 4 in the number of 
working days, and with our head 
swimming in figures, we missed it. 
The number of working days should 
have read 245 instead of 225. There 
are lots of labor holidays now, but not 
that many. 

(2) Our “mathematician,” appar- 
ently following the common industry 
practice of rule-of-thumb, committed 
an accountant’s nightmare by “round- 


ing off” his figures for ease in reach- 
ing the final answer. 

So instead of a sharp rap on the 
knuckles, we are banishing him to a 
3-week term in the accounting de- 
partment where the people who check 
our expense accounts will eliminate 
such foolishness in a hurry. 


Do You Have a Copy of 
Forsters Layout Book? 


DANVILLE, ILL.—We’re trying 
to find out where to buy “Fors- 
ters Practical Layout Book.” The 
copy we have has the flyleaf torn 
out, so we are unable to deter- 
mine who the publisher is or the 
date of publication. Can you help 
us locate this publisher? 

D. J. BURKE 
Vice President 
Carson-Payson Co. 


e If any reader can supply the infor- 
mation sought by Mr. Burke we’d ap- 
preciate hearing from him. 


Buy American? Industry People Give 


Their Viewpoints on a Hot Subject 


(Continued from page 25) 
factual information as the basis 
for the discussion. Your article 
adds to the informational back- 
ground of people in the industry 
whose facts are very important 
to the formulation of ideas con- 
cerning imports. Keep up the 
good work. 

Harotp LAMBOLEY 

Supervisor, Advertising 
and Promotion 
Franklin Electric Co. 


He Wants to Know 
Origin of His Products 


Bounp Brook, N.J.—Imports 
should be labeled as to country 
of origin, so that potential buy- 
ers, including contractors and 
wholesalers, will know where 
they’re coming from. 

Unlabeled Japanese fittings 
have been sold to me. When I 
discovered they were Japanese 


and raised questions about it, the 

wholesaler claimed ignorance 

since there was no label. 
CLIFFORD SCHUMAN 
Contractor 


Competition Forces 
Him to Sell Imports 


MILWAUKEE — As wholesalers, 
we'd never stock foreign plumb- 
ing and heating products if our 
competition didn’t. As it is, we 
can’t afford not to. 

NAME WITHHELD 
Wholesaler 


Foreign Competition 
for Plastic Pipe 


New York Crry—I believe 
your survey dealing with imports 
is a constructive service to in- 
dustry in general. 

The plastics industry is experi- 

(Please turn to page 28) 
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600 SERIES INVERTED BUCKET TRAPS 


for efficiency, 
specify and use 


50 SERIES FLOAT & THERMOSTATIC TRAPS 


Hoffman Bucket Traps drain intermittently. Fea- 
turing stainless steel interiors and straight-through 
pipe connections. Available with various sized 
pins and seats for a wide range of pressures. 


TR 


drain condensate and air 








Hoffman F & T Traps give quiet, continuous drain- e 
age. For quick access and ease of servicing and from steam lines 


repair, all working parts are attached to remov- 


° 
able cover . . . no need to break pipe connections. and equipment 





Get maximum efficiency from your equipment and can operate at peak efficiency. Traps shown are 
steam lines! Hoffman Traps are precisely engi- just two of the Hoffman Complete Line of quality- 
neered to drain condensate and air into return tested Steam Traps ... low, medium and high 
lines. Thus, active steam can continue to circulate pressure Thermostatic Traps, Float and Thermo- 
and work effectively ... steam lines and equipment static Traps, and Inverted Bucket Traps. 


HOFFMAN COMPLETE LINE OF SPECIALTIES...STEAM AND WATER 


Radiator Vents Main Vents Radiator Traps Flow Control Valves Condensation Pumps Float Valves 


FFM 
+" Wa 
/ | 


Pressure Reducing Valves Union Ells Strainers Temperature Regulators Vacuum Breakers Hot Water Circulators 


HOFFMAN SPECIALTY MFG. CORP. 1700 W. 10th STREET, INDIANAPOLIS 7, INDIANA 


VALVES TRAPS PUMPS ° STRAINERS REGULATORS 
Check 1-027-01 on Reply Card 
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CADWELL 


No. 88 
TEMPERATURE 


& 
PRESSURE VALVE 





V.| |.N.B. 

















gives you 


THE MOST 


A.G.A. 110,000 BTU/hr 


for 


THE LEAST 





A valve designed and built for: 


BETTER SERVICE & LONGER LIFE 


44” inlet 34” outlet 

#88 has 438” O.A. Extension 
PRESSURE—MAX. 170 Ibs. PS! 
TEMPERATURE—210° 


ESTABLISHED 1894 


THE BEATON & 


CADWELL 


MANUFACTURING CO. 


NEW BRITAIN, CONN 


CADWELL NO. 75 
Adjustable 25 to 175 Ib. pres- 
sure relief, with or without 
fusible plug for temperature 
relief. 


Check 1-028-01 on Reply Card 





Letters 


(Continued from page 26) 
encing certain domestic market 
damage from items manufactured 
in foreign countries. This is par- 
ticularly true in such products 
as vinyl inflatables, raincoats, 
shower curtains, and baby pants; 
plastic buttons; molds for plas- 
tics; plastic piping; and, in some 
cases, plastic raw materials. 





alt is my belief that imports 
from overseas will increase con- 


| siderably in the next several 


years. Our association, through 
the divisions concerned with this 
problem, is taking action to have 
tariffs increased on imports that 
are particularly affecting the do- 
mestic market. 

This is particularly true in the 
case of vinyl film rainwear which 
has now reached approximately 
6,500,000 coats a year from Japan 
alone. Imports of viny] film rain- 
coats during the first quarter of 
1960 registered a 3,400 percent 
increase over the first quarter of 
1958, and a 35 percent increase 
over the first quarter of 1959. 


= What has happened to one in- 
dustry can happen to another. 

A hearing on this matter will 
take place before the Federal 
Trade Commission sometime in 
January, 1961. 


We wish you every success 


| with your project. 


BERT MONTELL 
The Society of the 


| Plastics Industry 


Says “Buy American” 
Campaigns Are Backward 


Youncstown, O.—I think a 
“Buy American” campaign would 
be a backward way of handling 
the import problem and would 
cause us great harm in dealing 
with other countries. 

The government’s giveaway 
program does little good, but a 
“Buy American campaign would 
definitely have a bad reaction. 

Personally, I feel that the gov- 

(Please turn to page 31) 
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s 
Streamline” COPPER 
*(DRAINAGE, WASTE AND VENT) 


TUBE AND SOLDER-TYPE FITTINGS 
CAN SAVE YOU UP TO 15% AND YOU 
GET A BETTER INSTALLATION TOO! 


You can install STREAMLINE DWV COPPER TUBE AND FITTINGS at savings up to 159% and get the most modern 
drainage system possible ... a compact, space-saving system that’s lightweight, sanitary, non-rustable and clog proof, 


COMPARISON WITH RUSTABLE MATERIAL PROVES INSTALLED COST 
OF STREAMLINE DWV COPPER TUBE AND FITTINGS IS LOWER!* 


3” ALL COPPER DWV DRAINAGE 3” GALVANIZED AND DURHAM 3” IRON DRAINAGE INSTALLATION 


INSTALLATION 


cost TO 


PLUMBING 
CONTRACTOR 


Stack Fittings and Tube $62.46 
Drainage Branch Lines 50.89 
Solder and Flux 1.31 
Labor 60.00 
TOTAL COST OF * 


INSTALLATION 


DRAINAGE INSTALLATION 


cost TO 


PLUMBING 
CONTRACTOR 


Stack Fittings and Pipe $53.01 
Drainage Branch Lines 30.91 


Lead and Oakum 1.00 
Labor 120.00 


TOTAL COST OF * 
INSTALLATION 


COST TO 
PLUMBING 


CONTRACTOR 


Stack Fittings and Pipe $26.52 
Drainage Branch Lines 30.78 
Lead and Oakum 4.87 
Labor 120.00 


TOTAL COST OF * 
INSTALLATION 


*This comparison is based on actual 


material and labor costs in effect on 
January 7, 1960, in a mid-west metro- 
politan area of 75,000 population. 


Check 1-029-01 on Reply Card 


Complete technical information on Stream- 
ine DWV Copper Tube and Solder-Type 
Fittings is included in big, new 32-page 
Bulletin D-459. Send for your free copy today. 


BRASS CO., PORT HURON 4, MICHIGAN 
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Series 400 piston-type flush 
valve provides the quality and 
features that make it ideal for 
Holiday Inn applications. For 
flush valve specifications, write 
for Catalog No. 459. 


Problems take a holiday 


HOW PLUMBING PROBLEMS AT HOLIDAY INNS 
WERE SOLVED BEFORE THEY HAPPENED BY 
SPECIFYING FLUSH VALVES BY IMPERIAL WATROUS 


Complex problems must be solved in 
developing the design, plans and specifi- 
cations of just one installation like this. 
For a chain of them that extends from 
coast to coast, these problems are dras- 
tically multiplied. 

Take the subject of water, for example. 
Both the availability and the disposal 
problem will vary from one location to 
the next. Imperial Watrous flush valves 
helped solve this with a Water Saver 
adjustment that saves as much as one 
gallon per flush by a simple adjustment. 

Other features, too, such as self-cleans- 
ing by-pass and self-tightening handle 


packing, provide continuous high per- 
formance with a minimum of attention 
and maintenance. 

Holiday Inns have a reputation that’s 
based on consistent quality. Mr. Kem- 
mons Wilson, Chairman of the Board for 
Holiday Inns of America, Inc., states it 
simply: “... To provide the best in accom- 
modations and facilities for our guests... 
we must build and equip with the best.” 
Their specifications prove that Imperial 
Watrous quality measures up. 

Look into the high standards of these 
flush valves. See for yourself how Imperial 
Watrous quality measures up. 





uniWatrous 





IMPERIAL 


imperial-Eastman Corporation General Offices: 


Check 1-030-01 on Reply Card 


EASTMAN 


6300 West Howard Street, Chicago 48, Illinois 
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Letters 





(Continued from page 28) 
ernment will not permit high 
tariffs, that trying to secure them 
is a waste of time and that we'll 
be getting more and more plumb- 
ing and heating imports. 

American manufacturers will 
have to compete by decreasing 
costs by more mechanized pro- 
duction. This will create unem- 
ployment and probably entail ei- 
ther a reduction in wages or 
increased work hours at the same 
wages. 

TRUMBULL PLUMBING SUPPLY 


New Englander Says 
Report Is “Impressive” 


Brockton, Mass.—Your No- 
vember introductory article on 
imports was most impressive. 
I’m sure all the members of our 
association are looking forward 
to the remaining articles in this 
series. 

After the series is completed, 
we'd like to run a condensed 
version in our New England 
monthly magazine, Progress. 

ANDREW MILES 
President 
Massachusetts State Assn. 
of Master Plumbers 


Calls Import 
Report ‘Timely’ 

CLEVELAND—May I express ap- 
preciation for the November is- 
sue of Domestic ENGINEERING. 

Your first report on imports is 
outstanding. I am sure that it 
foretells additional information 
of tremendous interest in the re- 
ports to come. 

It is certainly most timely to 
have such a presentation made 
of this important subject. 

R. S. GEDDES 
President 
Pipe Fittings Mfgrs. Assn. 
e Hundreds of comments were re- 
ceived by DE following the publication 
of its “Import Report.” They represent 
viewpoints ranging all the way from 


“protectionism” for American-made 
products to free world trade. END 
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Stainless Steel, the modern metal of the six- 
ties, is used in this smartly-styled recess 
fountain by Halsey Taylor. 

It is highly favored for installations in 
foyers, corridors an 
lifetime beauty and service of stainless steel 
and the dependability and health safety of 
Halsey Taylor — 














Are you looking for ways to make your sales 
efforts produce more business? Try these . . . 


Is YOUR SELLING as well planned 


as your shop procedures and job 
scheduling? 

If not, you may be wasting as 
much time and money as if your 
shop were run haphazardly. 

How can you plan a selling 


procedure that will produce the 


most for each minute of effort in- 
vested? A speaker at a meeting 
of a national organization offered 
some pointers on how to sched- 
ule sales activity for maximum 
results. Here they are: 


= Sell at definite times. Set up a 
definite schedule for contacting 
prospects. Perhaps it will be full 
days on Mondays, Wednesdays, 
and Fridays; or, maybe, evenings 
all week. The important point is 
to leave certain hours free 
throughout the week for nothing 
but selling. 

Build up your prospect file. The 
hours you set aside for selling will 
be empty ones unless you have a 
good list of prospects to contact. 
A survey of 450 contractors listed 
these sources as most important 
in producing prospects: 

(1) Personal contact, including 
canvassing, (2) tips from satis- 
fied customers or friends, (3) in- 
quiries from newspaper ads, (4) 
direct mail, (5) journeyman 
leads, and (6) radio and tv. 

The neighborhood canvass 


works most effectively when 
it begins with a survey of home- 
owner needs, with salesmen per- 
sonally contacting property own- 
ers, taking one street at a time in 
one particular area. 


«Their survey should establish 
three important points for future 
selling information—the kind of 
equipment in use, its condition or 
age, and its location. 

File your prospect information. 
Put it on index cards. With it at 
your fingertips, you can approach 
prospects with definite sugges- 
tions and full knowledge of what 
they need. The purpose of care- 
ful planning in salesmanship is 


to eliminate guesswork and hit- 
and-miss selling. 

Planned selling has another 
goal, too—to sell on the basis of 
satisfying a need rather than to 
sell on the basis of price. 

If your prospect index is main- 
tained properly, you will have 
enough specific information on 
their requirements—more ade- 
quate heating, an extra bath—to 
avoid “bargain” talk in favor of 
comfort, quality, and service. , 

Offer quick and efficient serv- 
ice. Remember that one way to 
get new prospects is through old 
prospects. To get such recom- 
mendations, you must supply 
prompt, efficient service to your 
customers. You will be repaid 
with recommendations to pros- 
pects—and new sales—the per- 
fect circle in a planned sales 
program. END 


THE SALESMAN WHO GETS THE BUSINESS is the one who avoids 


haphazard calls. 


He schedules his time so that he can give 


his full attention to making the most complete sales presentation. 


Domestic ENGINEERING, JANUARY 1961 








AUTOMATIC THERMOSTATIC 
STEAM ADMISSION VALVE 


STEAM SUPPLY 
STRAINER 
ANTI- parece 


7 tee Aa RN MM 


TANK VENT 
WITH GOOSENEC! 


J — AUTOMATIC WATER 
D ADMISSION VALV 


SURGE 
"TANK 


OVERFLOW 


HEATED WATER SUPPLY 
MAIN INSIDE BUILDING 


HEATED WATER f By ag 


MAIN INSIDE BUIL 


TO BE 
SOLDERING, OR BRAZING 


How to plan piping connections fora SNOW MELTING SYSTEM 


For controlled melting of snow and ice, 
use of a warm fluid circulating in pipe 
coils buried in paving material is rapidly 
expanding. Piping may be steel, wrought 
iron, brass or copper depending on condi- 
tions. 

Conditions encountered in the specific 
installation should dictate details of con- 
struction, so the layout shown here cannot 
represent necessarily correct installation 
practice for every job. Some factors to be 
considered are severity of snowstorms, 
prevailing temperature, speed of removal 
desired, heat sources available, heat losses, 
hydraulic requirements. 

Hydraulic requirements are determined 
by the amount, size and arrangement (sin- 
uous or grid coils) of pipe as they deter- 
mine size of circulator or pump. Regard- 
less of type of pipe circuit, friction loss 
should be kept as nearly equal as possi- 
ble between all circuits, and when neces- 
sary to obtain approximately the same 
pressure drop to each circuit, valves or 
balancing cocks are recommended. 

The heat required varies with conditions 
but an output of 100 to 200 BTU per hr. 
per sq. ft. of surface has been adequate 


for most installations. In addition to heat 
output at surface, there should be an 
allowance of 30 to 50 per cent for back 
and edge losses, this being related to 
amount of insulation and cycle of oper- 
ation as well as to fuel costs. 

Air pockets or collections in the system 
should be avoided, and where grading con- 
ditions require different parts of pipe sys- 
tem to be pitched in different directions, 
it may be necessary to provide air vent 
lines from high points of pipe loops and 
carry vent lines to air vent valves in a 
curb box. 

Drains are generally provided at low 
points for draining coils if required al- 
though annual drainage is not necessary. 

As a snow melting system is funda- 
mentally a forced circulation hot-water 
system, most standard practices for a hot- 
water system may be followed in the 
boiler or heat exchanger hook-up. 

The system shown here uses steam 
heated hot water at 212°F., to which is 
added conventional ethylene glycol anti- 
freeze and a rust inhibitor. 

The expansion or surge tank should be 
of generous size because of the greater 





g 


QUAN JENKINS VALVE 


SERVICE 





1 per coil Coil Shuto 


1 per coil 


Fig. 47-U, Bronze Gate 
Fig. 106-A, Bronze Globe 
_Fig. 106-A, Bronze Globe 





> 


Regulate Flow Thru Coil 
Regulate and Shutoff City Water 


HEATED WATER SUPPLY 
TO OTHER COILS 


HEATED WATER RETURN 
FROM OTHER COLS 


Diagram by Huxley Madeheim 
Consulting Engineer 
Copyright 1960 — Jenkins Bros. 


expansion properties of water containing 
anti-freeze. The tank not only serves to 
liberate air and provide for expansion 
but also allows for initial filling and sub- 
sequent addition of water and anti-freeze. 
Its provisions should meet all code require- 
ments including a guarantee against con- 
tamination of city water supply by a 
treated liquid. 

Jenkins Fig. 106-A screwed end bronze 
globe valve, (or equivalent Fig. 1270 with 
socket ends, or Fig. 1270 with solder 
ends), is used extensively throughout this 
layout. Its renewable disc assures drop- 
tight closure, and it has many other 
design and construction features which 
mean economical maintenance and long, 
trouble-free life. Valves should be packed 
with solvent resistant packing. Disc type 
valves should have Teflon discs. 

To assure efficiency in the job when plan- 
ning any major piping installation, con- 
sult with accredited piping engineers and 
contractors, and select your valves from 
the Jenkins Catalog. 

Enlarged diagram and full description 
of this layout No. 84 free on request to 
Jenkins Bros., 100 Park Ave., N. Y. 17. 


Fig. 92-A, Bronze Swing Check 
Fig. 106-A, Bronze Globe 
Fig. 106-A, Bronze Globe 
‘ Fig. 47-U, Bronze Gate 

“ ee 47-U, Bronze Gate 

| Fig. 106-A, Bronze Globe 

~ Fig. 47-U, Bronze Gate 
Fig. 92-A, Bronze Swing Check 
Fig. 106-A, Bronze Globe 
Fig. 47-U, Bronze Gate 
Fig. 106-A, Bronze Globe 
Fig. 743-G, Bronze Needle — 
Fig 106-A, Bronze Globe 
| Fig. 106-A, Bronze Globe 


Fig. 92 “A Bronze Swing Check 
‘ % Fig. 47-U, Bronze Gote 
: Fig. 106-A, Bronze Globe _ 
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Prevent Backflow Into City Water Lines 
Surge Tank Drain = 
Surge Tank and Balance System Control 


— JENKINS 


Automatic Valve Shuto aD a a 7 ] LOOK FOR THE JENKINS ee A 


Se VALVE 5 ss 
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Shutoff System From Steom Condensate 
Prevent Steam Condensate Backflow 
Trap Test Control 
Steam Trap Shuto# __ 
Free Blow and Crain Shell Side of Heat Exchanger Control 
Pressure Gage Control “ 
‘Tube Side of Heat Exchanger Drain 

| Regulate Pump Discharge and Shutoff Pump 
Prevent Backflow Into Pump | 
Pump Shutoft a ere 


Pump Drain 









































Sold Through Leading Distributors E Maeda 
Check 1-033-01 on Reply Card 
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National-U. S. expands your line with 
2 great new gas-fired boilers 


The compact, low-cost “O” Series Boiler 
fits in a corner—fits today’s market 


Find a place in a closet or under a stairway 
and there’s room for the new National-U. S. 
**O” Series Boiler. The boiler occupies 
20” x 24” to 32” of floor space. It’s sized 
and priced to fit in small and medium homes 
as well as housing projects. Installs quickly 
because it’s completely assembled and wired 
at the factory. The “O” Series cast-iron 
Boiler features fast heat response .. . fills the 
need for quality hydronic heating on limited 
budgets. Available in three sizes for im- 
mediate delivery. 


National-U. S. “101” Series Boiler 


National-U. S. has had a quality image for 
years and it came from just such advances 
as the “101” Series Gas Boiler. It’s modern, 
packaged and suited for either gravity or 
forced hot water heating systems or steam 
systems, new or old. It has an optional tank- 
less hot water heater built in, plus all of the 
dependable design and quality construction 
features that belong in small to large resi- 
dences of higher standards. There is a range 
of nine sizes—to 180,000 Btuh net I-B-R—and 
they meet all applicable requirements and 
standards of associations and codes. The 
“101” Series is ready now to help you with 
your profits. 





Both new National-U. S. boilers are de- 
signed for use with nonferrous baseboard 

. and are ideally suited to the rapidly ad- 
vancing trend to zone temperature control. 
Both are suited for compatible National-U. S. 
air conditioning installations. See your 
National-U. S. wholesaler for details and 
prices. 


Builders from across the nation are gathering in Chicago, January 29 to February 3, at the Home Builders’ 
Show. They’ll be seeing these new National-U.S. boilers and all the heating equipment bearing the 


familiar National-U.S. name. Follow up this great opportunity with your own approach to them. 


National -U. S. Radiator 


Johnstown, Penna. A Division of Crane Co. 
Check 1-034-01 on Reply Card 
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This issue of Domestic Engineering is going to be 
"starched." Not the shirt collar kind, but the readership 
variety conducted by Daniel Starch & Staff, nationally 
famous research organization. 
THIS ISSUE This is an important new service to you, our readers, 
OF DE WILL and also to our advertisers. In case you're not familiar 
BE STARCHED with the work of this group, here's what it does: In per- 
sonal interviews with readers, Starch personnel query them 
on their reactions to 12 articles and 90 ads in the issue. 
From 10 to 20 interview areas will be used during each 
starching. 
The object, of course, is to find out just what kind of 
a job DE is doing for the reader and to help both our 
editors and our advertisers do an even better one. 
Three more issues besides the January one will get the 
same going-over in the course of the year. 
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"Our surging economy is not a house of cards about to 
tumble down, nor are the ‘Soaring Sixties’ just a punctured 
balloon," said J. Be. Elliott, president of the York Di- 
RECESSION TALK vision of Borg-Warner Corp., as he addressed a convention of 
UNFOUNDED, SAYS 250 York distributors last month at the Diplomat Hotel in 
YORK OFFICIAL Hollywood, Fla. 

In support of his statement, Elliott said that "profes- 
sional crybabies are too willing to point with alarm to 
certain factors which indicate that we're worse off than 
we were a year ago." He emphasized that these "purveyors 
of doom" tend to ignore the many favorable trends, such as 
the fact that personal income is at an all time high 
and consumer and industry spending is on the rise. 

"The difference in viewpoints is in the way you ap- 
proach the subject," he summed up. "There is an almighty 
lot of sunshine around if we just take the trouble to look 
for it, and those who are determined to be better than 
average can enjoy real prosperity." 


























* * x as 


Sharp gains in all three major construction categories 
CONSTRUCTION in November sent total construction contracts to a new 
IN BIG UPSURGE record for the month, 22 percent above November a year ago. 
IN NOVEMBER Contracts for non-residential buildings and heavy 
engineering construction registered notable increases 
for the fourth month in a row, while residential build- 
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CONSTRUCTION 
IN BIG UPSURGE 
IN NOVEMBER 
(continued) 


PLANE CRASH KILLS 
RYAN OF MECHANICAL 
CONTRACTORS ASSN. 


HERE'S HELP FOR 
NEXT SUMMER'S 
COOLING JOBS 


IT LOOKS LIKE 
A GOOD YEAR 
FOR APPLIANCES 
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ing contracts exceeded the year-earlier levels in November 
for the first time this year. The report comes from F. W. 
Dodge Corp., construction analyst. 

November contracts totalled $2,886,131,000, the highest 
level on record for the month, Dodge said. 

Dodge vice president and chief economist George Cline 
Smith said that the 22 percent gain over November, 1959 
was “abnormally large, due to the steel strike which held 
last year's figure down to a relatively low level." 

"However," he added, "this should not obscure the 
fact that the current figures are the highest ever 
recorded for any November, providing a note of encourage- 
ment for business in general." 

Contracts for non-residential buildings in November 
rose 14 percent above a year ago. 

November contracts for residential buildings rose 15 
percent over a year ago. Chief factor in the residential 
gain was a very sharp increase in apartment building 
contracts, while single family homes were down 9 percent. 
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The plumbing and heating industry lost one of its 
capable executives on December 16 when Thomas Ryan, 38, 
executive vice president of the Mechanical Contractors Assn. 
of America, was among the 138 passengers killed in the 
tragic holiday plane crash over New York City. He was re- 
turning from one of his frequent business trips to Chicago. 

Ryan joined the group as executive secretary in August, 
1959, and was elevated to executive vice president in May, 
1960. He is survived by his wife, Thelma Marie, two daugh- 
ters, ages 8 and 9, and a son, age 4. 








* * * * 


Your air conditioning jobs may be easier to figure this 
coming summer--and they'll be more accurate too--as the 
result of action being taken by three industry associations. 
May 1 has been set as the target date for the publication of 
an all-industry method for figuring heat gain, which is 
being developed by representatives of the National Warm 
Air Heating and Air Conditioning Assn., the Air Conditioning 
and Refrigeration Institute and the Institute of Boiler 
and Radiator Manufacturers. 

The variance of answers produced thus far by different 
methods of figuring has been termed by the Federal Housing 
Administration as "the main deterrent to industry progress." 

















. we 6s 


Five of seven major electric appliances will ex- 
perience an average sales gain in 1961] of 3.5 percent 
over 1960, according to a survey of members of the Na- 
tional Electrical Manufacturers Assn. 

The five that are expected to show an increase are: 
household refrigerators, food freezers, automatic dish- 
washers, food waste disposers and dehumidifiers. Those 
for which no increase is predicted are electric water 
heaters and free-standing electric ranges. 

The appliances for which the highest increases in sales 
are looked for are dishwashers (12.6 percent) and de- 
humidifiers (15.9 percent). 
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for pride in your installations and service to your customer. 





SPECIFY AND INSIST UPON BRANDED U.S.-PRODUCED MATERIALS. 
~ q 


INSTALL ONLY SERVICE-PROVED MATERIALS USING TIME-TESTED METHODS. | 
e , 


‘ 


DEMAND CLEAR IDENTIFICATION OF ALL MATERIALS IN ACCORDANCE 
WITH U.S. INDUSTRY STANDARDS AND CODES. 
* 


SPECIFY BRANOS VOU KNOW AND RESPECT -..-MADE BY U.S. CRAFTSMEN. 
* 
BUY FROM YOUR NEIGHBOR-WHOLESALER WHO IS PLEDGED TO Give 
VOU RESPONSIBLE, CONTINUING SERVICE. 








% - 
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THAODS 
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WADE IN USA 
TO THE STANDARDS 
OF AMERICAN INDUSTRY 


copper 
water tube 


COPPER WATER TUBE K-L-™ 
COPPER DRAINAGE TUBE (DWv) 
COPPER THREADLESS PIPE (TP) 
RED BRASS PIPE 

COPPER PIPE 

COPPER REFRIGERATION TUBE 


® PLUMBERS BRASS GOODS 





SCOVILL MANUFACTURING COMPANY + COPPER TUSGE MILL PRODUCTS, WATERBURY 20, CONN. 
10SC60 














for 
low 
low 





Freon-13° 


emperatures 


Another premium Du Pont refrigerant 





now available from your refrigeration wholesaler 


Ultralow-temperature refrigeration 
this is the ever-increasing role be- 
ing performed by Du Pont Freon-13*. 
And now Du Pont has met industry’s 
growing need for this refrigerant by 
making it commercially available 
from your refrigeration wholesaler. 
Use of “‘Freon-13”’ with “‘Freon- 
12” or “‘Freon-22” in two-stage cas- 
cade systems has made practical the 
attainment of ultralow-temperature 
conditions of —100°F. and lower. 
Cascade systems with “‘Freon-13”’ 


are already operating successfully for 
such applications as metal treating, 
shrink-fitting of parts, oxygen manu- 
facturing, environmental testing and 
low-temperature storage and preser- 
vation. 

In common with all “Freon’’ re- 
frigerants, ‘“Freon-13”’ has excellent 
thermal and chemical stability—is 
nonflammable, virtually nontoxic 
and unsurpassed in purity and dry- 
ness. Ask your local, dependable re- 
frigeration wholesaler for it. 


*Freon- and F- followed by numerals are Du Pont’s registered trademarks for its fluorocarbon refrigerants. 
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Check 1-038-01 on Reply Card 


For more information write: E. I. 
du Pont de Nemours & Co. (Inc.), 
‘Freon’ Products Division, N2420, 
Wilmington 98, Delaware. 


FREON 


premium quality 
refrigerants 


REG. Us. pat. OFF. 


Better Things for Better Living . . . through Chemistry 
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STANDARD 


H-8320 GROUND KEY STOP & DRAIN 
SIZES 4", %", 3%”, 1” 


MUELLER CO. 
DECATUR, ILL. 


in Canada: Mueller, Limited, Sarnia, Ontario 
5652 


Check 1-039-01 on Reply Card 
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INDEPENDENT 


4 


S “WALKS” WHEELS OVER 
jam TRUCK-BUSTING BUMPS! 


} 


EEMROLET 


Chevrolet truck wheel action on rough road surface, 
< as depicted by 4-stage stop-action photography 




















“WALKING WHEELS” KEEP CHEVY IN COST-SAVING SHAPE! 


CHEVROLET 


PROTECTS YOUR PROFITS 
THESE THREE WAYS: 


l Rides down high maintenance costs. When a bump looms up, Chevy’s independently suspended front 
wheels “walk” right over it. Most road shocks and jolts never reach the chassis, cab or body. The truck 
rides smoothly, takes less of a beating, stays in cost-saving shape longer. Your income doesn’t dribble away 
in big repair bills. And you don’t lose money through excessive downtime, either. 





2 Rides cargoes over rough spots with less damage . . . minimum loss. Thanks to those same “walking 





wheels,” loads don’t do much bouncing in the body of a ’61 Chevy truck. That means you don’t have to 
contend with undue cargo damage that eats away at your earnings. (Chevy’s load-tailored rear suspension 


helps protect cargoes, too.) This sure protection for fragile loads—and profits—is standard in 1961 
Chevrolet trucks of every weight class. 


3 Rides drivers through with less fatigque—for tighter schedules. Wait till you see how Chevy front wheel 
action works to eliminate tiring shimmy and steering-wheel fight. It means that the man at the controls 
can stay there longer with less fatigue—stay on schedule and do a bigger day’s work. (Another reason 
you can look for faster schedules is that Chevy’s bump-beating wheel action allows faster safe speeds on 
rough roads. ) 





That gives you an idea of how Chevy Independent Front Suspension works to move you ahead in the 
money-making department. And it’s available in 165 Chevrolet models for 61, from new Corvair 95’s to 
36,000-lb. GVW tandems. Check it out with a demonstration ride at your Chevrolet dealer’s, sometime 
soon. .. . Chevrolet Division of General Motors, Detroit 2, Michigan. 


INDEPENDENT FRONT SUSPENSION I-BEAM AXLE DESIGN 


In Chevy, each front wheel, suspended independ- 
ently, is free to step cleanly over bumps (see 
left). Each works smoothly to reduce objectionable 
jolts so characteristic with I-beam axle design 
(right). Working with load-tailored rear suspen- 
sions in every weight class, |.F.S. provides the 
basis for profit-protecting performance that’s 
unmatched by I-beam axle trucks. 


1961 CHEVROLET STURDI-BILT TRUCKS £zZigercaa” 


Check 1-041-01 on Reply Card 
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| DUNHAM /BUSH ... the | manufacturer of 


WHAT THIS MEANS TO YOU one 


It means a ‘‘matched set”’ for the ‘‘heart’’ of every steam heating 
system... radiator traps... float and thermostatic traps... 
vacuum pumps, as well as radiator valves, strainers and condensate 
pumps. It means complete product dependability through one 
manufacturer backed by more than 50 years of design and 
manufacturing know-how. It means economy. It means 

quicker delivery. It means one order instead of many. It 

means easier installation. 


Only Dunham-Bush can mean these many things to you. 


Simplified, rugged design is the result Designed and time proven to give 


of Dunham-Bush's 57 years of experi- 
ence as the leading manufacturer of 
thermostatic traps. Large valve open- 
ing plus unique design of flat floating 
valve with rounded seat provides free- 
dom from clogging and wear... en- 


equal satisfaction under conditions of 
25” vacuum to 15 Ib. pressure. Use of 
Dunham-Bush F & T traps on vacuum 
returns, condensate pump or sub- 
atmospheric control systems is as- 
surance of proper system operation. 


sures long life and low maintenance. 


— 


4 Ne 
« 4 


F & T TRAPS BUCKET TRAPS 
Check 1-042-01 on Reply Card 


RADIATOR VALVES STRAINERS 
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THESE steam heating system essentials 


Dunham-Bush offers single and 
duplex pumps through 65,000 EDR 
equipped with magnetic starters and 
controls, mounted and wired to elimi- 
nate extras. Features include: low in- 
let connection for returns; capability 
of producing 26” vacuum at low am- 
perage; only one principal moving 
part; one motor to handle both air 
and condensate. These outstanding 
features mean lower initial cost, 
lower installation cost and lower main- 
tenance cost. 


Request Bulletin: 


1501C (Steam Heating Specialties) 
1401B (Vacuum Pumps) and 
1403A (Condensation Pumps) 

for full details 








CONDENSATE PUMPS 


ONE SOURCE... ONE RESPONSIBILITY 
See us at Booth No’s 32 G&G 38 . HEATING 


15th Int'l. Htg. G Air Cond. Expos 


— @ AIR CONDITIONING 
@ REFRIGERATION 


Feb. 13-16, 1961 








DUNKAM*BUSH DUNHAM-BUSH, INC. 


WEST HARTFORD 10, CONNECTICUT, U.S.A. 


SALES OFFICES LOCATED IN PRINCIPAL CITIES 


Check 1-042-01 on Reply Card 
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In hangars and shops, steel pipe panels carrying hot water 
provide comfortable warmth, at all levels, for the overhauling 
and maintenance crews. 








STEEL PIPE IS FIRST CHOICE 


« Low cost with durability ¢ Threads smoothly, cleanly 

« Strength unexcellied for safety « Sound joints, welded or coupled 
« Formable—bends readily e Grades, finishes for all purposes 
« Weldable—easily, strongly e Available everywhere from stock 


Insist on S A Steel Pipe 
































bie 


Snow melting grids of steel pipe are pre-formed, placed in 
position and joined prior to final pouring of concrete, insuring 
a ‘clear apron” to facilitate plane movement and service. 


For your information... 


Two useful and factual booklets, ‘Steel 
Pipe Snow Melting and Ice Removal 
Systems” and ‘‘Radiant Panel Heating 
with Steel Pipe,"’ are available for your 
planning. Write today for the copies 
you require, 





Check 1-044-01 on Reply Card 
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Minneapolis-St. Paul Metropolitan Airports Commission 
Architects & Engineers: Walter Butier Company 
General Contractor—Hangar: Kraus-Anderson, Inc. 
Plumbing & Heating Contractor —Hangar: 

Reuben L. Anderson-Cherne, Inc. 


In zero or snow Northwest “keeps on the go” with 
steel pipe snow melting and radiant heating 


At the bee-busy Northwest Airlines home base, 
at the Minneapolis-St. Paul International Airport, 
Wold-Chamberlain Field, steel pipe radiant heating 
and snow melting systems were installed to allow 
quick and easy aircraft movement, maintenance and 
overhaul in the severest winter weather. The huge 
hangar door tracks, garage ramp and office building 
entrance are kept free of ice and snow with a snow 
melting grid of steel pipes imbedded in concrete. In 
the hangars, the warmth and comfort of steel pipe 
radiant heating, assure efficient working conditions 
regardless of the freezing temperature outdoors. 


Steel pipe is the natural answer for snow melting 
and radiant heating. Its durability, low cost and long 
life add up to virtually maintenance-free service. 
The structural strength of steel pipe in concrete 
slabs assures reliable performance even under heavy 
and constant surface loads. 


Whatever the use—steel pipe has all the desir- 
able properties of a well-engineered product. It is 
durable, easy to form, to cut, to join. It gives the 
ultimate in service and economy in conventional 
and radiant panel heating systems; in ice making, 
refrigeration and cooling systems; in fire protection 
and for conduit in electrical distribution systems; 
in vent and drainage lines, both above and below 
grade; in power, water, gas and air lines. 


Look to steel pipe. It is a wise first choice. 


COMMITTEE OF 


STEEL PIPE PRODUCERS 
150 East Forty-Second Street, New York 17, New York 


Check 1-044-01 on Reply Card 
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The Cold Barrier 


Air conditioning is finding 
more and more uses—there’s just 
no way to escape it. 

Now it’s a judge in Texas who 
is advocating air conditioning for 
his town’s proposed new jail. To 
make life more comfortable for 
the inmates? 

Certainly not, says the pru- 
dent judge. Merely to eliminate 
the jail’s windows — and the 
chance for his prisoners to make 
a cool getaway. 


Temper Fugits 


The finishing touches on a re- 
cent plumbing installation cost 
a Florida contractor $500. 

It seems he and his customer 
had a disagreement, and the 
contractor took out his anger on 
some innocent bystanders by 
hammering violently—on the 
plumbing fittings he’d just in- 
stalled. 

The court fined him $500—a fit- 
ting fine, wouldn’t you say? 


The Modern Mariner 


Give a college student a bath- 
tub and there’s no telling what 
he'll get into. 

Robin of Reading 
College in England put an out- 
board motor on his tub and 
piloted it 35 miles down the 
Thames River to publicize his 
school’s carnival. The 18-hour 
voyage was rough only 
students from rival 


Holloway 


when 


colleges 


46 


bombed him from bridges with 
flour sacks. 

But Robin proved a credit to 
the great seafaring tradition of 
his people—a chip off the old 
tub, yew might say, laddie. 


Whata Washerwoman! 


Those Chinese brushes to 
scrub the backs of American 
bathers never quite caught on, 
but we think the Japanese may 
have come up with a surefire 
substitute. 

Instead of a bristling brush, the 


Nipponese are employing soft 
young ladies in their public 
baths. Called “Miss Turkeys,” 
they wash behind the customers’ 
ears and give bathers, male and 
female, vigorous massages. 
Clothed in halter and shorts, a 
Miss Turkey handles some 300 
customers a day, says Keyes 
Beech of the Chicago Daily News. 

But don’t get any wrong ideas 
about the Miss Turkeys. Even 
though they spend practically 
all of their waking hours in a 
room with naked men, every- 














out of the bathroom. 





They Laughed When | Sat Down... 


Manuel Perez of Parsons, Kans. decided to remodel his 
home recently, and moved the family piano into the 
bathroom to make way for the workers. 

Next he remodeled the bathroom, including the door- 
way. The rest you can guess: Now he can’t get the piano 


But there’s a bright side. The piano makes a wonderful 
accompaniment for Manuel when he sings in the shower. 
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thing is strictly above-board, 
Beech says. 

Anybody who has ever got 
slapped by a professional mas- 
seuse can understand why. 


No Loud Splashing, 


Please 


Librarians in Plainesdale, 
Mich. have shelved bathing. 

For more than a century, cit- 
izens visited their library to take 
baths in public facilities in the 
basement. Librarians took reser- 
vations by phone and offered 
patrons books to read while 
awaiting their turn in the tub. 

But since private baths have 
become national best-sellers, 
they wrote finis to public faci- 
lities in most places, and Plaines- 
dale has joined the trend by 
auctioning off its fixtures. Now 
the only items coming into the 
Plainesdale library that need 
cleaning up are some of our 
modern novels. 


Light on an Old Subject 


Lady shoppers can use their 
minks for 


instead of 
warmth when entering a swank 
New York department store— 
Sak’s Fifth Avenue—this winter. 

The store will provide heat 
from infrared lamps under the 
marquees of two entrances. It 
will be like stepping into a mild 
summer’s day, regardless of the 
outside temperature. 

Heating from lights already is 
being used by Carson, Pirie, 
Scott & Co. of Chicago for its 


department-store windows. 


show 


Ssh! Inventor at Work 


Out damn drip! 

With this heraldic call, Law- 
rence Turpin, an assembly fore- 
man and erstwhile inventor in 
West Orange, N. J., set out some 
time ago to find a device which 
would silence dripping faucets 


(Please turn to page 48) 
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WITH THE NEW 


HINGED 4-WHEEL 


PIPE CUTTER 


® Closed Frame Construction 
assures complete rigidity 
with less weight. 


® 4-Wheel design needs mini- 
mum swing of handle. 


@ 4-Point pipe guide aligns 
cutter for perfect tracking of 
wheels and a right angle cut. 


® Quickly interchangeable 


wheels for steel or cast iron. 


Needs only 3” space fo pass 
under 12” pipe. 





For ditch work or similar close- 
quorter operations these new Reed 
Cutters are practically indispensable 
and fully justify replacing whatever 
cutting equipment you are now using. 

You can, for example, cut 8” steel 
pipe in less than five minutes, and cast 
iron pipe even faster. 

Available in five sizes for steel or 
cost iron pipe from 1" to 12”, 


FOR FAST TURNING IN TIGHT SPOTS— 


iis USE THE IMPROVED REED CHAIN WRENCH 


Handles range from 


10” to 60" in length. 
You can tighten up or 


“back off” without taking wrench from pipe. 


Check 1-047-01 on 





These improved chain wrenches will 


do anything an ordinary pipe wrench 
will do...and do it easier, better and 


faster. Ideal for ditches or tight corners. 


Grip securely with no play, yet they 


have a ratchet-like action. 


Reply Card 





PLUMBERS PREFER... 
INSTO-GAS TORCHES 








FOR 

MELTING 
p 

eA 


INSTO-GAS FURNACES 











Insto-Gas LPG Torches are ideal for sweating ALL sizes of copper 
fittings. These ruggedly-built torches are economical to use, are fast 
and dependable. Each torch has a wide flame range, eliminating 
the necessity of frequent tip changes. They produce an even, clean, 
brush flame that completely envelops the fitting . . . eliminates hot 
spots, thereby assuring a perfect joint every time ... best for melting 
out soil pipe joints too! 


Insto-Gas Instant Lighting LPG Furnaces melt 40 Ibs. of lead in 
six minutes. Easy to adjust flame control saves fuel and allows lead 
to be kept at just the right temperature at all times. Insto-Gas 
Furnaces are sturdy . . . hard to tip over. Both floor type and 
cylinder type models are available. 


NO PRESSURE REGULATORS REQUIRED WITH 
INSTO-GAS TORCHES AND FURNACES! 


The COMPLETE LINE of Insto-Gas Equipment is sold 
better wholesalers in the United States and Canada. 


INSTO-GAS CORPORATION DETROIT 7, MICHIGAN 


Check 1-048-01 on Reply Card 
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Between Ourselves 


(Continued from page 47) 


until the plumber arrived. 
Borrowing from a design na- 
ture provides cows, Turpin has 
come up with a cone-shaped 
piece of rubber which caps on 
the offending fixture. A small 
metal eyelet serves as a capillary 
valve which allows the water to 
steal silently away via a length 
of string to the wash basin. 
Silence is golden, or so Turpin 
hopes. He has patented his shush 
puppy and is producing them 
himself—for 29 cents retail. 


» “Sure,” says Turpin, “some 
people scoff at my invention— 
mostly males. They say, ‘It’s easy 
to fix a leaking faucet.’ Ah!—but 
who wants to fix a faucet in the 
middle of the night? Besides, 
the men admit on cross examina- 
tion that they are slow getting 
to repair jobs. They do them aft- 
er prodding by their wives.” 
Turpin hasn’t figured a way to 
keep the American housewife 
quiet, but he thinks his drip- 
deleter is the next best thing. 


Hidden Ducts Are 
Part of Building 


A space-saving method of in- 
stalling air conditioning has been 
tested in two recently completed 
skyscrapers. The ducts have been 
integrated into structural col- 


| umns, eliminating a separate duct 


system with a resultant saving 
of space. 
The concrete columns were 


| poured into a U-shape with one 


| 
| 
| 
| 





side left open. In the case of a 
20-story office building in Buff- 


| alo, N. Y. (10 Lafayette Square), 


the hollow itself was used as a 
duct. Plastic was sprayed inside 
to reduce friction, and then a 
steel plate was fitted over the 
open side. 

For the 21-story East Ohio 
building in Cleveland, a galvan- 
ized iron duct was placed in the 
U and the open side closed with 
lathe and plaster. END 
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THIS IS KOHLER CoO. 


‘*‘When we started working here, if any of us be a member of this largest incoming group 


thought in terms of 25 years or more, that _to date, so large that nobody can feel lone- 


must have seemed a long time. Actually it | some. Looking ahead, 25 years again seems 


is a substantial fraction of the average per- 2 long time, yet the Company has a group of 


50-year men, and some of us will, we hope, 


son’s working life. Looking back, the time 
be on hand a quarter of a century from now.” 


And on Dec. 17, Kohler Co. entertained more than 3000 children seems much shorter, at least to me. My ex- 


of Kohler people at the annual children’s Christmas party. : i ' ‘ —ROMAN C. MAHNKE, (enamel shop office), 
perience in the Kohler organization has been pang 
spokesman for the 325 incoming members of the 


KOHLER or KOHLER interesting and rewarding, and I am glad to Kohler Quarter Century Club, Dec. 10, 1960. 


ENAMELED IRON AND VITREOUS CHINA PLUMBING FIXTURES © ALL-BRASS FITTINGS ’ 
; she vé oO y /1s. 
ELECTRIC PLANTS © AIR-COOLED ENGINES * PRECISION CONTROLS KOHLER Co. Established 1873 KOHLER, WIS 
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NEW ERA in performance, dependability, 
and profit > NEW advanced design 

* NEW exclusive features «NEW higher 
capacities > NEW deeper settings 


- 
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in Regul 
SUBMERSIBLES 


At Rapidayton there is constant striving for excellence. Here, for a NEW 
ERA of profit in 1961, are what we sincerely believe to be the greatest 
submersibles ever built. NEW features, NEW construction, NEW perform- 
ance, NEW dependability. All this means easier sales, greater volume, higher 
profit. And it’s profit that you can keep—because Rapidayton submersibles, 
properly selected and installed, will do the job, day after day, month after 
month — for complete customer satisfaction. For samples of Rapidayton 
superiority, study the outstanding features on the next page. 


2-AND 3-WIRE MODELS 


Rapidayton highly-competitive 4” “Star” series includes 2-wire models in 
%, 14, %, and % h.p. sizes for depths to 300 ft. Rapidayton 4” Dolphins* 
are available in 2-wire models through 1 h.p. for depths to 480 ft. and in 
3-wire models through 3 h.p. for depths to 1000 ft. (And for the highly- 
profitable industrial and commercial jobs, Rapidayton 6” Dolphins are made 
in 5, 74%, 10, and 15 h.p. sizes, for settings to 800 ft., with capacities 50 
to 140 g.p.m.) Do business today with your Rapidayton wholesaler. 
Check 1-050-01 on Reply Card 
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THESE ADVANCED FEATURES MAKE 


THE BIG DIFFERENCE IN Kepidagin SUBS 


LOOSE TUBE—Outer brass tube is 
threaded at both ends to receive in- 
take and discharge assemblies. This 
permits easy disassembly as tube 
slips away from stages, and stages 
are lifted up off motor shaft 


ee 


MYLAR INSULATION—Copper windings 
in cuffed slots are encased in Mylar, 
finest electrical insulator known. Use 
of Mylar (rather than ordinary bulky 
materials) permits use of more copper, 
insuring optimum performance. 


OVERLOAD IN MOTOR—In sizes through 
1 h.p. overload is built into the motor. 
Gives far more sensitive protection. 
Guards against motor burnout and 
capacitor failure. Automatic reset 
eliminates nuisance calls. 


LEAK-PROOF SEAL—Engineered by Tait 
for this specific use. Gives perfect 
and lasting protection. No oil can get 
out. No water can get in. Each pump 
is given Halogen-ion electronic test; 
detects loss of 1 drop of oil in 20 yrs 


oe Sooner Ae 


“DOUBLE LIFE” STAGE — Exclusive patented construction in- 
corporates hydraulically-balanced NYLON impellers (even 
tougher, self-lubricating nylon now being used) which re- 
volve in stainless steel bearings in brass case. Exclusive 
coaxial diffuser system creates 56% more pressure per 
stage. Fewer stages make more compact pump. 


TAIT’S OWN “PLUS POWER” MOTOR—Designed to meet 
exact needs of the pump. Two-piece stator construction 
permits use of more copper and eliminates danger of hidden 
damage to windings. Starting winding double glass insulated. 
Surge tested at 4,000 volts. Dielectric oil-filled for maxi- 
mum efficiency and long life. 


QUALITY ASSURED THROUGH SUPERIOR DESIGN AND CONSTRUCTION 


division 


@ 


The Tait Manufacturing Company, 


riaosmenacsthacamenananaedtcheie mentbeametioommeetee 


Dayton 1, Ohio 


* TRADEMARK 


©1961 TAIT MFG. CO. 


Check 1-050-01 on Reply Card 
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Save on construction 
costs with the new 


‘6 FORD TRUCKS 


SAVE FROM *52 TO *221 ON PRICE’ ALONE 
WITH FORD'S ECONOLINE PICKUP 


Profit-conscious contractors are finding it’s 
good business to do business with the new Ford 
Econoline Pickup. It’s America’s lowest-priced * 
pickup—bar none! Priced from $52 to $221 
below other cab-forward economy pickups. But 
that’s just the beginning! You get lively per- 
formance and proven gas economy with the 
popular Falcon Six. This modern engine goes 
4,000 miles between oil changes, and has an 
aluminized muffler which lasts up to three times 
as long as ordinary mufflers. 


And you can save more because Ford’s func- 
tional design has pared away 1,000 pounds of 
dead weight, yet you still get the payload capac- 
ity of standard %-tonners. The big 7-foot box 
provides a whopping 73 cubic feet of loadspace 
... that’s up to 23% more than conventional 


6'4-foot pickups. A full 49-inch tailgate open- 
ing means you can load items like standard 
sheets of 4’ by 8’ plywood. And the full-length 
flat floor permits bulky or heavy loads to be 
positioned easily by sliding them anywhere in 
the pickup box. 


And you can save on maintenance expense, 
too. The large engine cover can be lifted quickly, 
exposing the entire engine for rapid service. 
Spark plugs, distributor, etc., are conveniently 
located to speed engine tune-ups. And many 
major repairs can be made without ever remov- 
ing the engine. One-piece cab-and-body con- 
struction provides increased rigidity and 
eliminates a major source of rust. In addition, 
all main underbody structural members are 
heavily zinc-coated to resist rust and corrosion. 


*Based on a comparison of latest available manufacturers’ suggested retail delivered prices 





Check 1-052-01 on Reply Card 
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ay SS. 
SAVE UP TO $150 ON FRONT TIRES! = certified tests of 
truck suspensions, Ford front tires lasted up to twice as 
long. In 50,000 miles savings can add up to $150 on a 
pickup . .. more on two-tonners. And Ford’s sturdy I-Beam 
front axle and leaf-spring suspension not only cut tire wear, 
but their simpler design also cuts maintenance costs. 


Nid CdCl 


12 O00 MILE 
OR1IZ MONTH | 
WAIRIRANT W 


Any PP TT 
SAVE WITH GREATER DURABILITY .. . on all 1961 Ford 
Trucks, each part, except tires and tubes, is now warranted 
by your dealer against defects in material and workmanship 
for 12 months or 12,000 miles, whichever occurs first. The 
warranty does not apply, of course, to normal maintenance 
service and to the replacement in normal maintenance of 
parts such as filters, spark plugs and ignition points. Never 
before have you had such protection . . . such evidence of 
long-term economy! 





5 E 





STAN 





SAVE WITH FORD’S NEW 262-CU. IN. 
“BIG SIX” ALL-TRUCK ENGINE FOR 
TOP PERFORMANCE AND ECONOMY 


America’s lowest-priced* medium-duty tilt-cab 
models now offer a big 262-cubic-inch Six with the 
power of big displacement, the gas economy of 6- 
cylinder design, plus the durability of heavy-duty 
construction. This engine features a sturdy stress- 
relieved head and block, strong forged steel crank- 
shaft, long-lasting stellite-faced intake and exhaust 
valves and durable pyramid-type connecting rods. 
Positive Crankcase Ventilation reduces oil dilution 
and sludge formation to extend engine life. Ford’s 
proven 292 V-8 and 292 HD V-8—the V-8’s with 
“‘six-like’”” economy—are also available for your 
special power needs. 


The popular Ford Tilt Cab Series outsells all 
other makes and for good reason! Their compact 
82-inch BBC permits longer bodies within a given 
over-all length . . . for longer loads of lumber and 
building materials with excellent maneuverability. 
And set-back front axle design means more weight is 
carried on the front axle for greater payloads. 


You also save with other new features like the 
stronger radiator with new lock-seam construction, 
and color-coded printed instrument panel electrical 
circuits that provide for greater reliability and 
simplified maintenance. In addition, Ford’s parallel 
ladder-type frame, with standard 34-inch width, 
allows you to install new or transfer your present 
special construction bodies quicker and for less. 


FORD TRUCKS COST LESS 


YOUR FORD DEALER’S}"CERTIFIED ECONOMY BOOK" PROVES IT FOR SURE... 


FORD DIVISION. Soma/Ktor Company, 
Check 1-052-01 on Reply Card 
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CONTRACTOR ASSNS.. . . National 


Jan. 8-10—NARDA—Annual con- 
vention of the National Appliance & 
Radio-TV Dealers Assn.; Sheraton 
Towers Hotel, Chicago. 


Feb. 13-16—ASHRAE—A nn ual 
meeting of the American Society of 
Heating, Refrigerating & Air Con- 
ditioning Engineers (held in conjunc- 
tion with the 15th International Heat- 
ing & Air Conditioning Exposition); 
International Amphitheatre, Chicago. 


Apr. 23-26—OHI—Annual conven- 
tion of the Oil Heat Institute of Amer- 
ica; Statler-Hilton Hotel, Washington, 
D.C. 


MANUFACTURER ASSNS. 


Jan. 7-10—NSPI—Annual conven- 
tion of the National Swimming Pool 
Institute; Hotels Adolphus and Baker, 
Dallas, Tex. 


Feb. 9-11—HIPS—Home Improve- 
ment Products Show; Coliseum, New 


York City. 


Feb. 13-16—IHACE—15th Interna- 
tional Heating & Air Conditioning Ex- 
position (held in conjunction with the 
annual meeting of the American So- 
ciety of Heating, Refrigerating & Air 
Conditioning Engineers); Internation- 


al Amphitheatre, Chicago. 


Feb. 20-22—PBI—Winter meeting of 


the Plumbing Brass Institute; Riviera 
Hotel, Palm Springs, Calif. 


Apr. 16-19—AHLMA—A nnual 


meeting of the American Home Laun- 
dry Manufacturers Assn.; Boca Raton 


Hotel & Club, Boca Raton, Fla. 
Apr, 23-26—OHI—Annual conven- 


May 9-12—MCA—Annual conven- 
tion of the Mechanical Contractors 
Assn.; Fontainebleau Hotel, Miami 
Beach, Fila. 


June 18-22—NAPC—Annual con- 
vention of the National Assn. of 
Plumbing Contractors (held in con- 
junction with the annual Plumbing 
& Heating Exposition); Cobo Hall, 
Detroit. 


Aug. 26-30—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Jefferson Hotel, St. 
Louis. 


tion of the Oil Heat Institute of Amer- 
ica; Statler-Hilton Hotel, Washington, 
D.C. 


Apr. 30-May 3—LPGA—Annual 
convention of the Liquified Petroleum 
Gas Assn.; Conrad Hilton Hotel, Chi- 
cago. 


May 14-17—CBRA—Annual meet- 
ing of the Copper & Brass Research 
Assn.; Homestead Hotel, Hot Springs, 
Va. 


June 12-15—NDHA—Annual meet- 
ing of the National District Heating 
Assn.; Wentworth by-the-Sea, Ports- 
mouth, N, H. 


June 18-22—PHE—Annual Plumb- 
ing & Heating Exposition (held in 
conjunction with the annual conven- 


tion of the National Assn. of Plumbing 
Contractors); Cobo Hall, Detroit. 


Nov. 8-10—NWAHACA—A nnual 
convention of the National Warm Air 
Heating & Air Conditioning Assn.; La 
Salle Hotel, Chicago. 


Nov. 12-15—ARI—Annual meeting 
of the Air Conditioning & Refrigera- 
tion Institute; Homestead Hotel, Hot 
Springs, Va. 





WHOLESALER ASSNS. 


Jan. 29-30—PHWNE—Annual con- 
vention of the Plumbing & Heating 
Wholesalers of New England; Statler- 
Hilton Hotel, Boston. 


Feb. 11-12—ACRW—A n nual con- 
vention of the Air Conditioning & Re- 
frigeration Wholesalers; Pick-Con- 
gress Hotel, Chicago. 


Feb. 19-21—WDA—Annual conven- 
tion of the Wholesale Distributors 
Assn.; Shamrock-Hilton Hotel, Hous- 
ton, Tex. 


Apr. 5-7—CSA—Spring meeting of 
the Central Supply Assn.; Palmer 
House, Chicago. 


Apr. 9-11—MAWA—Annual con- 
vention of the Middle Atlantic Whole- 
salers Assn.; Chalfonte-Haddon Hall 
Hotel, Atlantic City, N. J. 


Apr. 19-21—SWA—Annual conven- 
tion of the Southern Wholesalers 
Assn.; Americana Hotel, Bal Harbour 
(Miami Beach), Fla. 


May 21-23—NHAW-—Spring con- 
vention of the Northamerican Heating 
& Air Conditioning Wholesalers; 
Queen Elizabeth Hotel, Montreal, Que. 


June 23-25—PHWNE—Spring meet- 
ing of the Plumbing & Heating Whole- 
salers of New England; Equinox House, 
Manchester, Vt. 


Sept. 24-27—AISA—Annual_ con- 
vention of the American Institute of 
Supply Assns.; (hotel not yet deter- 
mined), San Francisco. 


Nov. 1-3—CSA—Annual meeting of 
the Central Supply Assn.; Palmer 
House, Chicago. END 


Hard Winter Ahead 


When police in Anchorage, 
Alaska, got a report on a thief 
recently, they knew immediately 
that it was an outside job. 

Alfred Weingath told officers 
somebody had stolen his out- 
house. He estimated the out- 
house’s worth at $20, and the 
door to the outhouse at $50. 

Which is a pretty fair evalua- 
tion—after all what good is an 
outhouse without a door? 
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YOU CAN INSTALL CRANE PLUMBING IN ALL OF THEM— 
IN EVERY PRICE RANGE 


People who think Crane plumbing is costly are behind the times. 
Fact is, Crane—fine as it is—comes in every price range. 

Because it does, there isn’t a plumbing installation that can’t 
have Crane. When you think of the extra value the Crane name 
adds, there’s all the more reason for you to sell it. 

It’s a name that’ll bring you business and profits. Crane is 
luxury—but not costly. Your Crane wholesaler will prove it—down 
to the penny. See him. 


NAHB Builders from all over America are attending the Home Bui!ders’ Show 
in Chicago, January 29-February 2. They’ll be seeing one of the largest 
exhibits of Crane products ever assembled for builders. They will be ready to buy 
when they return. Follow up for profitable returns to you. 


Plumbing - Heating - Air Conditioning Group P. O. Box 780, Johnstown, Pa. 
Check 1-055-01 on Reply Card 
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THE NEW 


SPACE-SAVING 


SHAPE IN 


WATER COOLERS 


e Quick, easy installation 


e Installs flush to wall 


e® All plumbing completely enclosed 


® Saves your customers an additional foot of aisle space 


® Clean, modern, sturdy 


Take a good look at the latest news in water coolers— 
General Electric's new space-saving shape, now available 
in wall-mounted and floor models. 


EASY TO INSTALL - You'll find these new coolers 
are designed with your requirements in mind. All units 
mount flush to the wall, eliminating at least six inches of 
plumbing space behind the cooler. All plumbing is enclosed, 
hidden from view. Standard fittings, hanging brackets 
for wall-mounted units spaced to fit standard sixteen- 
inch studs, and removable side panels help make instal- 
lation and hook-up faster, easier. 


SAVES AISLE SPACE -A unique three-way ap- 
proach invites access from either side of the cooler, as well 
as the front. Drinkers don't block aisles or cause “traffic 
jams”, saving your customers over an additional foot of 
aisle space. 

These smart new coolers also offer several other 
features which will increase your customers’ satisfaction 
with the units you install. They include: feather-touch, 





FLUSH MOUNTING of both wall and floor models in new space-saving 
design eliminates at least six inches of plumbing space behind the 
unit, gives your installation more streamlined, attractive appearance. 


finger-tip control; no-squirt bubbler; anti-splash basin; a 
removable drain strainer that makes it possible to clean 
the drain pipe or pre-cooler without removing the top; 
and many more outstanding reliability and convenience 
features— plus a modern, smart design that'll add to the 
attractiveness of your installation. New wall-mounted 
water coolers can be mounted at any height—even rested 


on the floor—for applications where height requirements 
may vary. 


EXPERT BACKUP SERVICE -A nationwide 
network of service stations offers your customers a means 
of getting General Electric water coolers repaired prompt- 
ly and expertly. 


ASK YOUR GENERAL ELECTRIC DIS. 
TRIBUTOR to tell you about the many Total Value 
benefits of these new water coolers. He’s listed in the 
yellow pages under “water coolers”. Or write Section 
761-08, General Electric Co., Commercial Equipment De- 
partment, 14th and Arnold Sts., Chicago Heights, Ill. 


REMOVABLE SIDE PANELS simplify installation of new General Elec- 


tric water coolers, allow access to cooler interior. Unit shown above 
features stainless-steel side panels, available as an optional extra. 


Progress /s Our Most /mportant Product 


GENERAL @@ ELECTRIC 


Check 1-056-01 on Rep'y Card 
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INSTANT 
COMFORT 


MUELLER 


CLIMATROL 
PACKAGED 


OIL BOILER 


Talk about fast, easy installation! This Model 41 
Oil Boiler arrives completely pre-assembled, pre- 
wired, and ready for piping. Saves you installation 
time and money, a lot of headaches, and costly call- 
backs later on. Unit features vertical steel-tube 
construction for greater efficiency. Heavy-gauge 
insulated cabinet with a phosphatized baked enamel 
finish. Round, baffled fire-tube heat exchanger. 


...Just 


add 
water 


MCc-47 


Its built-in refractory is molded to match flame. A 
built-in tankless hot-water coil can be added — to 
provide an abundant year-round hot water supply. 
You offer six units, ranging from 74,000 to 243,000 
BTU/HR SBI net. Each one is built to rigid ASME 
requirements, UL approved, and rated by the Steel 
Boiler Institute. Get the complete story from our 
representative. Or write direct. 


The Complete Oil and Gas Boiler Be Mucller BAST "ey Climatrol ) 


2025 W. OKLAHOMA AVE. 


» MILWAUKEE 1, WIS. 


Oivrsion OF WORTHINGTON / 
\ 





* 1025 WESTMINSTER AVE., ALHAMBRA, CALIF. 


Check 1-058-01 on Reply Card 
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GOWER SCHOOL ADDITION, Hinsdale, Illinois. Architect: Wight & Schlaebitz, Downers Grove, Illinois. 
Plumbing and heating contractor: Jerry & Phil’s Plumbing & Heating, Inc., Brookfield, Illinois. 


SUPERIOR ALL-COP 


IMBING IN THIS SCHOOL 


AT LOWER COST TO TAXPAYERS 


Rh A TF AT SF A CR LY RN a 's 


COPPER SANITARY DRAINAGE LINES roughed-in among 
structural members at Gower School. This space-saving 
installation would have been impracticable with heavy, 
bulky pipe requiring threaded or caulked joints. 


Phil Bergeron and Jerry Wehrmeister, plumbing con- 
tractors near Chicago, have found that the installation 
economies with copper tube and solder-joint fittings 
enable them to offer all-copper plumbing—water sup- 
ply and sanitary drainage—at a cost lower than com- 
petitive bids based on installing ferrous piping. Recent 
jobs awarded to them as low bidder include the Gower 
School, the LaGrange Township Junior High School, a 
church, health center, two restaurants and a store. 
Anaconda was used for all these jobs. Phil Bergeron 
says, “We specify Anaconda Copper Tube and Fittings 


COPPER SANITARY DRAINAGE LINES for second flo 
School. Light weight of copper tube and ease of making solder joints save 
many dollars on multiple installations like this. Compact assemblies eliminate 
wide plumbing walls, give greater usable floor area. 


PRODUCTS OF ANACONDA AMERICAN BRASS CO. 


TF Rasps itt my, 


= i? t \ 


. . 


or lavatories at the Gower 


because their consistent fine quality and close toler- 
ances makes our work easier and keeps the job costs 
within our estimates.” 

Contractors, builders, and architects the country 
over are finding that they can provide long-lasting, low- 
maintenance all-copper plumbing at a cost competitive 
with ferrous piping. For information on Anaconda Cop- 
per Tube and Fittings, write for a copy of Publication 
C-33. Address: Anaconda American Brass Company, 
Waterbury 20, Conn. In Canada: Anaconda American 
Brass Ltd., New Toronto, Ont. 


cs | 


COPPER TUBE AND FITTINGS 


2 P WADE IN OSA 
Available through plumbing wholesalers 


10 THE STANDAROS 


YeSs> 


Check 1-059-01 on Reply Card 
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PACKAGED PRODUCTS DIRECT MAIL PROGRAM 


Three new large capacity air-cooled condensing 
units, new 22,000 BTUH air-cooled condensing 
unit, plus a new heat pump...they’ve all been 
added to the Chrysler line for ’61. Chrysler 
has long been known for the most complete line 
of packaged air conditioning products in the 
industry. Now you have even greater freedom 
of choice from 22,000 to 420,000 BTUH. Your 
Chrysler Distributor has all the data now. 


You’ll capture a bigger share of your resi- 
dential add-on air conditioning market with 
this new low-cost, high-powered direct mail 
program. Choose from two complete 3-piece 
packages . . . each designed to hit your best 
prospects . . . at the best time for profitable 
early-season sales. Now’s the time to get in on 
the program. Want more information? Call your 
Chrysler Air Conditioning Distributor today. 


4 NEW REASONS WHY YOUR FUTURE IS MORE 


Check 1-060-01 on Reply Card 
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SALES INCENTIVE PROGRAM MODEL HOME PROMOTION KIT 


Everybody wins with Chrysler in 61. For every 
capacity-rated ton of Chrysler heating and air 
conditioning equipment you sell, you earn 
prize points. They’re redeemable for the hand- 
somest assortment of merchandise and most 
luxurious trips you’ve ever seen. Regardless of 
the size of your business, you cash in every 
time you sell Chrysler. Call your Chrysler 
Air Conditioning Distributor for details. 


PROFITABLE WITH @ } > 


Want to cash in on multiple-unit furnace and 
air conditioning sales to project builders? 
Chrysler’s new Model Home Promotion Kit 
gives you solid support. The Kit has every- 
thing needed for selling in a model home. 
Builders will love it—because it helps move 
their houses faster. And so will you—because 
it’s a real clincher to your selling story. Ask 
your Chrysler Distributor to show you a sample. 


HRYSLER 


AIRTEMP 


Chrysler Corporation, Airtemp Division, Dept. AW-11, 1600 Webster Ave., Dayton 4, Ohio 
Check 1-060-01 on Reply Card 
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THERE'S MORE 
PROFIT 
FOR YOU 


WHEN YOU SELL 
Brady 


TRIPLECOTE™ 
WATER TANKS 


PLUS VALUES MAKE THE DIFFERENCE: 


¢ Baked-on plastic lining, totally 
inert, and impervious to water, 
alkalis and mild acids. 


Highest quality hot dip galva- 
nizing both inside and out. 


Bronze welded seams and 
spuds, applied by exclusive 
process that retains full effec- 
tiveness of hot-dip galvanizing. 


© Competitively priced. 


Brady COMPANIES, 


* TRIPLECOTE 


Baked-on 
rellektite 
lining, 
over— 


Hot dip 
galvanized 
inside — 
over 





(@fo} fo ge) i t-te, 


steel —with 


Hot dip 
rete] Melal pare, 
outside 


‘‘Warranted For Ten Years."' 


Ask your favorite wholesaler to show 
you the Brady Triplecote* Water Tank, 
or write for complete information— 
prove for yourself the Brady tank is a 


better tank. 


*Triple Coated Steel —Hot dip galvanized inside and 
out, plus baked-on plastic coating inside. 


1005 East 18th Street, Muncie, Indiana 


Check 1-062-01 on Reply Card 
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ARIZONA PUBLIC SERVICE 
COMPANY SAVES 50% WITH 


ID PIPE 


made of ABS Plastic 





POS GS Ea 
Ten 20-ft. lengths of rigid pipe after being coupled. 
Two workmen did this job in only 20 minutes! 




















Workmen joining two sections of 14" rigid pipe. 


RIGID PIPE GAS SYSTEM INSTALLATION OFFERS 
NEW PROOF OF SUPERIORITY OVER CONVENTIONAL TYPE 


Big news for happy housewives in Gila Bend, Arizona— 
the convenience of gas utility service for the first time! BE ABSolutely SURE... 


» — nl here—the 
Important news for utility companies everywhere—the INSIST ON RIGID ABS PIPE 
50% savings over cost of conventional pipe gained by 


use of Anesite rigid ABS pipe made of CYCOLAC made of 

throughout the system! Saved precious man-hours, too! 

Arizona Public Service Company completed the job in 4 i @ id yA\ @ 
record time . . . insured a failure-free system with this ‘ 
lightweight, leak-proof, AGA-approved pipe. Another 


example of better service... bigger savings from rigid THE BORG-WARNER PLASTIC THAT IS 
plastic pipe in vital municipal installations! TOUGH, HARD AND CORROSION-RESISTANT 


Write for the name of your nearest supplier F masnon | 


MARBON CHEMICAL BW oivision BORG-WARNER 


WASHINGTON WEST VIRGINIA 


Check 1-063-01 on Reply Card 
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.../t has to be troublefree/ 


Here’s all there is to a TACO Perfecta Pump: 1. Stator 
housing. 2. One moving part (the rotor and impeller 
unitized on the same shaft). 3. Pump body. And that’s the 
secret of its success - simple troublefree design 
throughout. 

For example, there is no coupling between motor and 
impeller . . . nothing to break, stretch, or develop play 
and noise. And it’s the first successful water-lubricated 
circulator. Rotor and impeller operate completely sub- 
merged in water ... deliver maximum power. 

The Perfecta has many other advanced features which 
make it so troublefree: no seals to leak, wear, or create 
extra friction; no starting switch to develop trouble — 
and many more. And, it’s compact and easy to install. 


It will pay you to get complete details on the Perfecta 
Pump. All products in the broad TACO Line are “effi- 
ciency engineered” to provide maximum performance and 
economy on all your installations. Write TACO HEATERS, 
INCORPORATED, 1160 Cranston Street, Cranston 9, R. I. 


TACO, 


SERVING THE HYDRONIC INDUSTRY SINCE 7920 


Check 1-064-01 on Reply Card 
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Introducing a 


POLAR WARE 
SELF-RIMMING SINK 


of nickel-bearing stainless steel 


A sink that goes in fast . . . and eliminates the 
trouble you've come to associate with self-rimming sinks 


Let's face the facts! All self-rimming sinks do save time in installation — 
but for many a plumber who's tried them, the savings gained have 
been lost in call-backs to correct “pop-up” corners, “pull-away” rims, 
"catch-all" gaps that irritate housewives. 

With these prevalent troubles in mind, Polar has designed a sink that 
positively overcomes the objections — but that does retain the great advantage 
you want in TIME-SAVING INSTALLATION. Polar does this in a patented way 
using wing nuts — all readily accessible for easy turning. The tighter you 
pull up, the greater the pressure to “lock in" the sink ALL AROUND. 

And, of course, this special feature sink also 
highlights beauty in design .. . lustrous 18.8 
nickel-bearing stainless steel, beautifully polished with 
an attractive, rich-looking recessed ledge.j In a phrase, here 
is a sink that will win homemakers’ approval on sight, 
win yours on performance. ‘ 

Forward-looking jobbers all over the country carry Polar 


Ware. For the name of the one nearest you and more | 
detailed information, write } 
© 


In each carton: Full installation instructions, tAlso available for 
plus a cardboard pattern for assuring ac- Hudee frame installation. 
curacy in making countertop cutout. 


Mustrated: 
Polar Model 


eat 
Fast, Simple, Patented Lock-In 


The turning of 16 wing nuts — all readily reached from 
the front — locks in a Polar Ware sink. ONLY FINGER 
PRESSURE IS NEEDED! The tighter 
you turn, the stronger the bond 
between sink and counter. No 
edges can ever turn up. 


Polar Ware Cig, “120° LAKE sHoRE RoaD 
as 


SHEBOYGAN, WISCONSIN 


“415 Lexington Avenue 800 Santa Fe Ave 
Room 1455 New York 17, J. Y. Los Angeles, Calif. 





Merchandise Mart — Chicago 54 Designates office and warehouse 
Offices in Other Principal Cities 
Check 1-065-01 on Reply Card 
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SELL THE BUILDER MARKET... PROFITABLY 


WITH THESE 


2 BRAND-NEW 


® 


PACKAGED GAS BOILERS 


CRANE SUNNYDAY 3 


An ultra-compact, low-cost, economical-to-operate gas-fired boiler 
with automatic controls for small, modern homes and housing 
projects. Highly efficient ... new, exclusive cast-iron boiler design 
uses only a small amount of water . . . delivers heated water quickly 
to all radiation units. A midget in size... fits anywhere there’s a 
uitle space. You'll find it profitable to install because it’s com- 
pletely factory assembled and wired for fast installation. 
SUNNYDAY 3 — three NS EOSIN ales This is a Crane engineered unit throughout—with performance 
outputs of 60,000, 80,000 and 100,000 Btuh. features you'd expect to find only in higher priced units. Get the 


Needs only 20” x 24” to 32” of floor space. For facts now—and start getting the profits the Sunnyday 3 was made 
use with Crane Sunnybase nonferrous baseboard. to give you. 


CRANE SUNNYDAY 8 


A modern packaged boiler for gravity or 
forced hot water or steam systems—new or 
replacement, in nine sizes. A deluxe unit in 
every way, topped with Crane engineered 
quality and yet priced to give you profit com- 
petitively. The Sunnyday 8 is built of cast 
iron, the lifetime metal, to high standards of 
design and engineering excellence to provide 
long-life performance dependably. The 
Sunnyday 8 helps round out your line to let 
you specify Crane in homes of all sizes.. 
and to provide a quality heating unit at a 
price that’s right in line with competition. 





The expanding number of wholesalers 
carrying Crane products makes these out- 
standing boilers more available to you than 
ever before. See your Crane wholesaler 
today. He'll help you penetrate the builder 
market. 


Sunnyday is a Registered Trademark 


SUNNYDAY 8 —nine sizes from 36,000 to 180,000 Btuh net I-B-R water ratings. 


EE EE ten. © 


NAH B See these two new, outstanding heating units and other q c RAN E ANE P 





quality Crane heating, plumbing and air conditioning 
products at the NAHB Convention, Booths 256-259, 


McCormick Place, Chicago, Illinois, January 29-February 2, 1961. Plumbing - Sida: Air poo ee Group 


P.O. Box 780, Johnstown, Pa. 











Check 1-066-01 on Reply Card 
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How the REMITE:’ seal in 
BsaG' centrifugal pumps 


assures leak-proof operation 


Position of ‘‘Remite’’ Seal 
as used in B&G Universal 
Pump—a unit built speci- 
fically for use in forced hot 
water heating systems and 
noted for quiet operation. 


A new material, called ““Remite,”’ developed in the Research 
Laboratory of the Bell & Gossett Company, simplifies the 
problem of keeping water out of the bearings of centrifugal 
pumps. 

‘““Remite” is almost diamond-hard...easily cuts glass... 
corrosion-resistant as well as wear-proof. In all B&G Uni- 
versal and industrial pumps it is used as a floating seat 
facing a carbon seal. This unique combination eliminates 
pump leakage and gives trouble-free service even when the 
pumped liquid contains foreign material. 


‘““Remite”’ is also produced commercially for a wide vari- 
ety of applications where hardness and wearing qualities 
are important. It has high flexural strength and has corro- 
sion-resistant qualities against a large number of chemical 
fluids. Electrical insulating properties are good at both 
high and low frequencies. 


BELL & GOSSETT 


COMPA N Y 
Dept. GM-1, Morton Grove, Ill. 


Canadian Licensee: S. A. Armstrong, Ltd., 1400 O’ Connor Drive, Toronto 16, Ont. 


A DIVERSIFIED LINE OF HIGHEST QUALITY PRODUCTS 


Booster Pumps Package Liquid Coolers = Refrigeration Compressors 


Marlow Pumps Heat Exchangers Oil-less Air Compressors 


Check 1-067-01 on Reply Card 
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Check 1-068-01 


on Reply Card 


Republic Plastic Pipe 


HELPS MAKE 
ZIPPOS BRIGHT 


Plastic pipe has helped the Zippo 
Manufacturing Company, Bradford, 
Pennsylvania, get rid of water 
impurities that were a source of 
potential trouble in plating operations. 


A new water treating system uses 
2-inch Republic SRK” to pipe city 
water through a maze of filtering tanks. 
The water is treated to remove iron 
and other impurities. This calls for 
pipe that can withstand chemical 
action... can resist build-up of scale. 

“We've plated almost 10,000,000 
lighter cases since installing the new 
water treating system,” says Mr. 
Charles Nuzum, Zippo engineer. ‘““We 
can say that there has been no 
deterioration of your plastic pipe, 
and no scaling.” 

REPUBLIC SRK (Semi-Rigid) Plastic 
Pipe is available in sizes from 12” 
through 8” with a complete line of 
solvent-welded, socket-type fittings. 
Republic also offers FE® Flexible 
Polyethylene Plastic Pipe. 

Contact your Republic distributor 
for information on either type. 


REPUBLIC 
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VOLUME 
HOT 
WATER 
SERS 
LIKE ACE 


uN 


TT, 


4 





Commercial operators like Ace's fast heating 
action . . . 9 times faster than conventional 
systems. The method? A patented radiation 
feature which assures maximum heat transfer. 
Write for free booklet. 


ACE TANK AND HEATER CO. + 10847 South Painter Ave., Santa Fe Springs, California 


Check 1-069-01 on Reply Card 
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This 50-year old company's modern new logo tells 
customers it’s keeping up with the times 


“YOUR LETTERHEAD column has 
convinced us that it’s important 
to have a modern letterhead. 

“Ours is way out of date as 
far as its looks and the informa- 
tion it contains are concerned. 
We operate as Harmer Bros. 
now, our services have changed 
and we have three phone num- 
bers we’d like to show on the 
letterhead. Will you design a 
new one for us?”—Allen Har- 
mer, Westville, N.J. 

The modern logo DE’s Letter- 
head Design Clinic created for 


ESTAR 


Air Conditioning 


GEO. P. 


the Harmers is shown on this 
page. It features the company 
name in color, in a horizontal 
“block” of shaded black. The 
words plumbing and heating are 
run in color to attract attention to 
the firm’s trade affiliation. 


»Some of the firm’s specialties 
are shown on the logo—biting 
into the sides of the shaded block. 
This placement enabled the de- 
sign artist to retain the long hori- 
zontal look he was striving for. 
The same end is achieved by 


Lis ED yo 
Sheet 


MER 


Metal Work 


G 
PLU MBIN BROADWAY 19 
Westville, N. J+ 


- 7 
Phone Wesrville 9-020 





spelling out the address and 
phone numbers in a long line. 
The good letterhead not only 
gives business information, it 
tells the beholder that the firm 
behind it is stable and reliable. 
This aura of dependability can 
be projected by means of good 
design. However, the Harmers 
also have the fact that the firm 
is 50 years old in their favor. 
This information, placed beneath 
the company name, underscores 
the element of quality that the 
design conveys. END 


AN AURA OF STABILITY and 
reliability is conveyed by the 
design of the Harmers’ new let- 
terhead. It’s underscored by the 
reference to the firm’s long 
tenure in business. 





OIL & GAS 
BURNERS 





Harmer Bros. 


ESTABLISHED 1910 


227 BROADWAY, WESTVILLE, N.J. » PHONES: GL6-3853 + GL6-4099 + GL6-0207 


OO ———— 


WATER SYSTEMS 


WATER HEATERS 
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e “For want of a nail a kingdom was lost.” 
Likewise, a drain may have small importance 
in comparison to the total construction require- 
ments of a building, yet its function could be 
so vital that without it the building could not 
operate effectively. 


This is why Josam builds its plumbing drain- 
age products far better than is required. Only 
in this way can it deliver the quality you have 
a right to expect in a product designed to serve 
continuously for the life of the building. 























New! 


THRUSH AIR 
ELIMINATOR 


To Tank 


Deflectors 


CUT-AWAY 
VIEW 


Outlet 


Removes air from Hydronic Systems 


Tue NEW Thrush Air Eliminator is designed to improve 
operation of hot water heating plants by removing air from the 
system and venting it to the pressure tank. This is especially impor- 
tant in modern baseboard heating, but the Eliminator works equally 
well on convectors and ceiling or floor panel radiant heat systems. 


As the cut-away shows, the Eliminator is a one-piece casting 

° ° with no moving parts. Air is separated from the water by properly 

Quality Hydronic placed deflectors and flow pattern. No service required. Install it 
and forget it. See your wholesaler today or write Department A-1. 


H. A. T Fe F U S Hi & COMPANY - PERU, INDIANA 


Check 1-072-01 on Reply Card 


Heating Specialties 
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Q.‘‘HOW DID THIS PIPING 
JOB GO, MR. SCHWARZ?” 


“Tt was really 
a pleasure to work 


with SPANG pipe!” 


Spang Steel Pipe is expected to outlast the 
life of this beautiful new 525 Thayer Avenue 
Apartment Building, Silver Spring, Maryland. 


SAANS 
cw 
STEEL PIPE 


Architect: Edmund W. Dreyfuss, Washington, D.C. 


Mechanical Engineer: Shefferman & Bigelson, 
Washington, D.C. 

General Contractor: Arnold Perry & Associates, 
Silver Spring, Maryland 


Piping Contractor: Jack Schwarz & Son, Washington, D.C. 


Spang Distributor: E. G. Schafer & Company, 
Washington, D.C, 


“We never had the first bit of trouble 
with it.” Those are comments by Mr. 
Irwin Schwarz, secretary-treasurer of 
Jack Schwarz & Son, Washington, 
D.C. We interviewed Mr. Schwarz 
about the two Spang Steel Pipe in- 
stallations his company was making: 
the 37-unit 700 Sligo Avenue Apart- 
ment and the 74-unit 525 Thayer 
Avenue Apartment in Silver Spring, 
Maryland. 

Here’s what else Mr. Schwarz 
said: “We installed nearly three miles 
of Spang Black and Spang Galva- 
nized Steel Pipe. Each length was 
tested on the job site at 200 psi, and 


Nearly three miles of Spang Black and Spang Galvanized Pipe in 14” to 5” diam- 


eter were installed in two Silver Spring apartments. Contractor reports a smooth, 


trouble-free installation. 


the tests turned out just as we ex- 
pected -fine! 

**Spang Pipe was used on all 
plumbing, vent lines and combina- 
tion air conditioning and heating 
lines. On these combination lines, 
temperature range goes from 40° to 
140° F; this calls for rugged pipe! 

“Spang Pipe threads nicely and 
bends and welds easily. It’s our con- 
sidered opinion that steel pipe is 
more economical than copper and 
performs every bit as well. Spang 
Steel Pipe is a good Grade A uniform 
product and should last as long as 


the buildings . . . probably longer.” 


Want fast, trouble-free 
installations? 


Join Mr. Schwarz and thousands of 
other leading contractors who have 
found Spang Steel Pipe uniformity 
offers excellent working advantages 
and time saving jobs. Call your near- 
by Spang Distributor for service. 
Spang Steel Pipe is one of the many 
fine products produced by National 
Supply Division, Armco Steel Cor- 
poration, Two 
Pittsburgh 22, 

Pennsylvania, 


Gateway Center, 
Steel’s Symbol 
of strength, 
long life, 

and economy 


oo 
ARMCO National Supply Division 


Check 1-073-01 on Reply Card 





SPECIFY +» INSTALL 


ALCO 


SOLENOID VALVES 


FOR POSITIVE CONTROL 


ALCO’S HIGH QUALITY 


Guarantees Maximum Life 


Constructed both for hermatic and non-hermatic 
applications 


Manufactured of the best grades of corrosion- 
resistant materials 


Alco’s Cool, POWER-PACKED coils, moisture proof 
impregnated 

Positive closing with pressure tested seating for 
POSITIVE SHUT-OFF 


All MANUFACTURED by ALCO to ALCO's high Quality 
Control Standards 





More than } 2 5 models 


for every control application: 

LIQUID e« SUCTION 

HOT GAS e WATER 
STEAM e AIR 


Call your ALCO WHOLESALER, WRITE 
for Specifications Bulletin No. 173-55 





e BUY SECURITY 
e BUY QUALITY 
8222 e BUY ALCO 


\ 





The one complete line of refrigerant controls: Thermostatic Expansion Valves + Refrigerant Distributors + Solenoid Valves 
Refrigerant Filter-Driers - Suction Line Regulators » Flooded Evaporator Controls and Reversing Valves 
Check 1-074-01 on Reply Card 
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COMPLETE LINE OF BATH TRIM, LAVATORY LEGS AND TOWEL BARS, LAVATORY FITTINGS, LAUNDRY TRAY 
TRIM, SINK FITTINGS, LAWN FAUCETS, BOILER DRAINS, VALVES, SINK STRAINERS, TRAPS, FLEXIBLE SUPPLIES 


Ever notice—the Plumbing Contractors who are picking the choice profit plums 

are the Contractors who have found a top quality line of Plumbing Brass 

selling at down-to-earth prices? That's just another way of saying STERLING! For 
Sterling is the World's Largest Independent Producer—offering the most complete, most 
sellable line, anywhere! Next time you're talking with your Jobber—ask him for 

the Sterling Story—then you'll begin to pick choice profit plums yourself! 


e 
All Sterling Products 7: 
are made in America SS £ FEA 4 IM a& FAUCET COMPANY 
by skilled American 
Workmen “Where Quality is Produced in Quantity”’ MORGANTOWN, W. VA. 





Check 1-075-01 on Reply Card 
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HERE COME THE BARNES* 
WATER WIZARDS \t) 


It’s time for you to join the Barnes Water Wizards! Barnes has developed a brand new sales 
concept for 1961. You and Barnes are going to be Water Wizards to the public. Through 


concentrated effort on your part, and plenty of aid from us, you will reaffirm your status of 


water systems expert in the eyes of your customers. Barnes will supply you with years-ahead 
designed products, a workable Total Selling Program and a new Water Wizard merchandis- 


ing /advertising plan. 


All 1961 Barnes products from the new 
2 and 3-wire submersibles and Sabre- 
Jet water systems to revolutionary new 
sump pumps and utility pumps have 
been advance engineered to set the pace 
for the entire pump industry. All Barnes 
products are Blue Ribbon quality built and tested to 
guarantee peak operating performance on the job. 


Every Barnes product is a result of creative engineer- 
ing through design imagination. 


¢2 AND 3-WIRE SUBMERSIBLES— 
produce greater performance per horse- 
power. 

¢ ECONOMY JETS—self-priming at all 
depths, complete package, no extra parts 
to buy. 

¢ DELUXE JETS — famous Sabre-Jet 
models with unequaled style, quality 

and performance, completely self-priming, truly deluxe. 


e SHALLOW WELL PISTON PUMPS — Revolutionary 
new design with three all-new exclusive features. 

¢ SUMP PUMPS—new unitized design concept, wide column 
with unlimited suction screen area. 

* PORTABLE SELF-PRIMERS—AIll new with exclusive 
venturi priming principle. 


Don’t delay ... there’s water to be moved, 
pumped, transferred, supplied and dis- 
posed of . . . and there’s a Barnes Blue 
Ribbon product for every job. Write now 
and find out all the facts. Then, you'll be 
a Water Wizard, too! 


A Complete Line of Years Ahead Designed 
Water Systems; Utility, Construction and Sump Pumps. 


BARNES MANUFACTURING CO. 
Manstield, Ohio - Oakland, Calif. 





The Barnes Water Wizards shown at left are: (left to r) 

Fred B. Hout, president; D. A. “Mac” McCullough, vice 
president; Norman E, Eckhardt, marketing manager; Jim 
Hulse, water systems sales manager. In the foreground: new 
3-wire submersible, pedestal sump pump, submersible sump 
pump, the new 12” self-priming centrifugal pump, the new 
14-pound Minute Master portable utility pump and the handsome, 
practical Sabre-Jet deluxe water system. These are 
representative models of the more than 200 Water Wizard 
pumps and water systems in the 1961 Barnes Blue Ribbon line. 


S WATER WIZARD 


* BE A BARNE 
plan designed 


a specific 
es Pumps and Water 
you how to be the Barnes Water 
ea! Send for your Water Wizard 
his hard-hitting 


otion. 


Yours for the asking .- - 


to help you sell more Barn 


Systems. Tells 
Wizard in your ar | 
Kit and full details on t 
1961 Barnes prom 


Check 1-076-01 on Reply Card 
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Now!... CENTRAL’S 
New Spun 


10 FOOT LENGTHS 


Save Money... 
on Time, Labor, Materials! 


@ Faster installation ...Fewer Joints... 
Less Caulking. 


®@ Conforms to specifications of the Cast 
Iron Soil Pipe Institute. 


@ Made with a bead on the spigot end. 


Central’s new Ten Footers are spun 
in the same exclusive permanent 
all-metal molds by the pioneer and 


largest producer of centrifugal cast iron pipe. 


Order from your plumbing supply wholesaler today! 


THE CENTRAL FOUNDRY COMPANY 


Centrifugal Cast Soil Pipe ¢ Machine-Made Fittings @ Bituminized Fibre Pipe 
Office: 932 Broadway, New York 10, N.Y. Plant: Holt, Ala. 


Look for the WHITE HUB 
dit. iin you're getting MEMBER OF CAST IRON 


SOIL PIPE INSTITUTE 
Central Foundry Pipe 


Check 1-078-01 on Reply Card 
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HISTORY IN TRANSITION: Will the new hand at the helm “get America moving again?” 


The Kennedy Takeover: What It 


Will Mean to Your Business 


Events of the past few weeks may alter your previous notions of 
the new administration’s likely effect on the nation’s economy 


On January 20, John Fitzger- 
ald Kennedy takes his oath as 
35th president of the United 
States. 

The event will usher in a new 
era. After eight years, the dem- 
ocrats will once again be in the 
driver’s seat in Washington. And 
holding the reins will be an am- 
bitious and energetic young man 
whose party platform and public 
utterances have committed him 
to a wide range of social, eco- 
nomic and political changes de- 
signed to “get America moving 
again.” 

Kennedy has pledged that the 
economy will be strengthened, 
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its growth accelerated and our 
“fallen prestige abroad” restored. 

His campaign oratory pointed 
to sweeping changes in the role 
the federal government can be 
expected to play in the private 
and public life of every Amer- 
ican citizen. The citizen’s job, his 
health, his old age, his rights— 
nothing is to be left to chance. 
It’s all to be taken care of from 
Washington. 

These campaign promises have 
led business to view the demo- 
cratic takeover with even more 
than the usual trepidations about 
a “pro-labor, anti-business, wel- 
fare state” administration. 


A scant month ago, big govern- 
ment, big spending, more cen- 
tralization of power in Washing- 
ton appeared to be in the offing. 
Tax increases, too easy money, 
inflation seemed to be right 
around the corner. 

But what can business really 
expect under the Kennedy take- 
over? How many of his pre- 
election pledges were mere cam- 
paign oratory? What steps is 
Kennedy likely to take to ac- 
complish his campaign promises 
—and how will they affect your 
business? 

Will there be a radical change 
in tax, credit, import and other 


79 





continued ... 


L is 
A strong economy depends first 
of all on business that’s vig- 
orous, healthy and, above all, 
confident of its own future. 


(Continued from page 79) 
economic policies that will reach 
far down into all levels of our 
own industry? 

To find out, DE has been con- 
ducting a special study that be- 
gan when Kennedy’s election ap- 
peared imminent and which has 
continued right down to press 
time. We've studied the demo- 
cratic platform, Kennedy’s vot- 
ing record in the Senate, the 
views of his political and eco- 
nomic advisers, the background 
and record of his new cabinet 
and other appointees. 


« We questioned Kennedy him- 
self on certain key issues, no- 
tably on what his administration 
will do to help small business 
that’s threatened by competition 
from low-priced products manu- 
factured abroad. His initial an- 
swers to these questions ap- 


There'll be no tax increase. For 
tax purposes, equipment depre- 
ciation will be accelerated to en- 
courage business to modernize. 


peared in DE’s November issue, 
the day after election day. 

We’ve also surveyed the reac- 
tion to the democratic victory by 
business both in and out of our 
own industry. (For details on 
the p-h industry’s expectations, 
see the story in our forthcoming 
February issue.) 


= One major and somewhat sur- 
prising fact has emerged from 
our analysis. The usual distrust 
of the democratic party on the 
part of business has been some- 
what allayed in the past four 
weeks. Not that it’s gone by any 
means. But there’s a general 
feeling that the Kennedy govern- 
ment will not be as “anti-busi- 
ness” as originally feared. 
Since his election, Kennedy 
has shown a keen awareness of 
these fears and a desire to set 
them at rest. His key cabinet ap- 


Small business that’s adversely 
affected by competition from 
low-priced products manufac- 
tured abroad must be helped. 


pointments, which have included 
two Republicans, have indicated 
an unexpected conservatism and 
a wish to reassure business. 

The men Kennedy has selected 
to implement his policies appar- 
ently have been chosen for their 
experience and business acumen. 
This is the consensus of most 
political and economic “analysts” 
who, by and large, also approve 
most of his choices. 

Take two cabinet appointments 
that will have a direct bearing on 
federal policy toward business— 
the secretaries of Commerce and 
the Treasury. 


# In his Secretary of Commerce, 
Luther Hodges, Kennedy has a 
man who was successful in small 
business before he became a suc- 
cessful big businessman, then a 
successful politician. 

Most recently governor of 
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North Carolina, Hodges was at 
one time general manager of 29 
textile mills. He started out as a 
mill worker. He’s a former vice 
president of Marshall Field & 
Co., Chicago-based retail giant. 

As a textile man, Hodges is 
particularly well versed in the 
problems small business faces in 
competition from imports. His 
chief announced goal so far as 
Secretary of Commerce is to in- 
crease exports. 


# In Douglas Dillon as Secre- 
tary of the Treasury, Kennedy 
has another businessman, a 
former investment banker and 
a republican who has served with 
distinction in the Eisenhower ad- 
ministration. 

Dillon is regarded as a con- 
servative who will help moder- 
ate the tendency of some demo- 
crats to spend big. His job, as 
he sees it, is to protect the value 
of the dollar, correct the current 
deficit in the U. S. international 
balance of payments, and, if nec- 
essary, to install further curbs 
to stem the flow of gold abroad. 

One of his announced goals is 
to lower mortgage interest rates 
to stimulate home building. Most 
of the economic advisers who 
surround Kennedy regard the 
health of the construction indus- 
try as vital to the strength of the 
over-all economy, a view with 
which Dillon apparently concurs. 


# The Hodges and Dillon ap- 
pointments have presumably 
given business, both large and 
small, a “psychological lift.” 
They suggest that Kennedy is 
aware that his goal of a strong 
economy depends first of all on 
a business that’s healthy, vigor- 
ous and, above all, confident of 
its own future. 

Since his election, Kennedy 
spokesmen seem anxious to con- 


(Please turn to page 82) 
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What you can expect from 
the Kennedy administration 


Controls on business 


Contrary to many earlier expectations, the Kennedy ad- 
ministration probably won’t increase government regula- 
tion of business. Kennedy has displayed an unexpected 
conservatism in his appointments, particularly in the 
naming of businessmen to two key posts in his adminis- 
tration—the secretaries of Commerce and the Treasury. 

Indications are that Kennedy knows he must tone down 
the “pro-labor” tendency inherent in a democratic regime. 
He knows he must win the confidence of business if the 
country is to prosper under his administration. 

Business that’s distrustful of government is never in 
an expansionist frame of mind, whereas Kennedy’s eco- 
nomic goals—increased production, increased consump- 
tion, increased employment—depend on industry’s opti- 
mism and a faith in its own future. 


Taxes 


No major changes in personal income or corporate taxes 
are planned. Kennedy’s advisers say steps will be taken 
to plug some of the present loopholes in tax collection, 
notably in the control of “expense account” deductions 
that heretofore have gone untaxed. But there will be no 
increases in the foreseeable future. 

A major change contemplated by Kennedy is acceler- 
ated depreciation on business equipment—allowing busi- 
ness to write off the costs of new plants and equipment 
at a faster rate for tax purposes than is now the case. 
The idea is to encourage modernization in all levels of 
business (manufacturer down through the retailer) and 
reinvestment of capital in business. 


Employment 


The Kennedy administration is inheriting 54% million 
unemployed workers. If they don’t find jobs under the 
economy’s own steam in the first few months of his ad- 
ministration, Kennedy is expected to “create” jobs by 
expanding federal highway construction and river devel- 
opment for public power and irrigation. This is in addition 
to federal-sponsored slum clearance and urban renewal 
and defense spending to the tune of $2.5 to $3 billion. 

All of these government activities are intended not 
only to accomplish their respective ends but also to create 
jobs and put more money into circulation. 


New construction 


Kennedy and his advisers regard the health and vigor 
of the construction industry as vital to the soundness of 
the economy as a whole. Forecasters like the Dodge 

(Please turn to page 82) 





continued ... 


(Continued from page 81) 
Corp. expect total construction contracts in 1961 
to reach $35.8 billion, a 1 percent gain over 1960. 
Total private and public nonfarm single family 
residential starts are expected to hit 1,325,000, a 
2 percent gain over 1960. 

Kennedy’s administration is expected to prime 
the construction pump still further, especially if 
unemployment remains at the present 512 million 
level very far into 1961. There will be school 
construction, public housing, urban renewal and 
slum clearance, federal highway construction and 
river development for public power and irrigation. 
Mortgage credit will be eased to encourage resi- 
dential construction and home-buying. 


There’s to be more public housing for middle- 
income as well as low-income families. Kennedy 
favors more small projects to a few large ones. 
His spokesmen say he thinks occupants of public 
housing should be encouraged to buy the homes. 
If Kennedy has his way, mortgage interest rates 
will be lowered and credit policies eased so more 
people can buy. 


Imports 


Where Kennedy stands on the “import ques- 
tion” is spelled out in the exclusive statement he 
gave DE on this subject in November and which 
appeared in the “At Press Time” section of our 
November issue. Here’s what he said then: 

“Our foreign trade is essential to our foreign 
policy and important to the continued over-all 
growth of our domestic economy. 

“However, we cannot have unrestricted imports 
or move in the direction of free trade. Some 
restrictions on imports are necessary to cushion 
domestic production and employment against 





(Continued from page 81) 

vey the feeling that government 
and business must work together, 
that there’s no conflict of inter- 
est, that there will be no rash of 
federal regulations to dictate 
what business can and cannot do. 

Whether the indications of 
good will toward business will 
actually become concrete fact in 
the next four years of course re- 
mains to be seen. However, many 
businessmen are heartened by 
two other considerations. One is 
the fact that Kennedy knows— 
from the narrow squeak by 
which he got in—that he has no 
mandate from the electorate for 
radical social innovations or a 
major expansion of the govern- 
ment’s role in the conduct of 
business. 


Business Can Take Heart 


Businessmen and others also 
take heart from the fact that a 
coalition of conservative south- 
ern democrats and republicans 


would probably be successful 
in outvoting the more liberal 
democrats on controversial eco- 
nomic issues. 


The Picture Improves 


So by and large the business 
picture looks considerably better 
to many businessmen than it did 
when Kennedy’s election first 
seemed imminent—at least from 
the point of view of the probable 
influence of his personal theoret- 
ical convictions. It’s now widely 
believed that his personal incli- 
nations will be tempered by 
practical considerations. 

Economic and political observ- 
ers agree that Kennedy will have 
his work cut out for him when he 
enters the White House. Politi- 
cally there are trouble spots all 
over the world. Economically, 
the American dollar is in trouble 
because of the flow of gold 
abroad. He’ll inherit about 54 
million unemployed. If he initi- 


ates big government construc- 





tion and defense spending to 
relieve the unemployment situa- 
tion and get more money into 
circulation, he’ll have an inflation 
problem on his hands. 
Nevertheless, most economic 
crystal-gazers continue to ex- 
press a “cautious optimism” 
about 1961 and beyond. (See “At 
Press Time” for December, pages 
39 and 40.) There’s no retreat 
from the belief that this decade 
will become the “soaring 60’s.” 


Miracles Expected by Some 


The only retrenchment is that 
the excessive enthusiasm ex- 
pressed by many a year ago was 
premature. Too many people ex- 
pected a sudden, miraculous 
change as the calendar page was 
turned from December 31, 1959 
to January 1, 1960—as though 
the “60” tag contained some in- 
herent magical property. 

The optimism for the coming 
decade is based on several things 
—one, the expected growth of 
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economic injury that can result from increased 
import competition. 

“Our present platform has, for the first time in 
the history of either party, declared that, as a 
matter of national policy, we should undertake 
to assist industries and workers adversely affected 
by import competition. Moreover, we all recog- 
nize that the best cure-all for any kind of com- 
petitive maladjustment in our economy is econom- 
ic growth and greater over-all employment. We'll 
make this a primary objective.” 


uIn the past, attempts at seeking relief for in- 
dustries affected by import competition have not 
been too effective because the degree of “injury” 
was deemed insufficient in most cases. Whether 
the relief means available to industry will be 
strengthened and used more effectively under 
Kennedy remains to be seen. 

Kennedy also plans to help areas with work 
stoppages due to imports by encouraging new in- 
dustries to open up there. If these plans material- 
ize, they should ease local employment situations, 
but won’t help the industries that are afflicted. 


Fiscal policy and control of inflation 


One Kennedy spokesman acknowledged that a 
major problem in his administration will be “how 
to effect full employment and keep prices in line.” 

Increased government spending will certainly 
put more money into circulation. Unions bargain- 
ing for labor contracts will undoubtedly be de- 
manding increased wages this year. If they get it, 
this will put more money into the public’s hands. 
Industry will want to absorb increased labor costs 
in higher prices. 

What will the administration do to check in- 
flation and keep costs at a reasonable level? 

During the past several years, the government 

(Please turn to page 158) 


School construction 


The Kennedy program calls for widespread aid 
to schools, with an average of $25 per pupil to be 
made in local grants. Some of this money will go 
into teacher salaries, but much of it will be spent 
on new construction and modernization. 





new industries as a result of the 
nuclear age we're in and the 
space age we're entering. Prod- 
ucts undreamed of at present are 
predicted. 

Second, a large crop of war 
babies is expected to enter the 
consumer market in the next 
couple of years. 

A third and important factor 
as always—and of immediate 
concern to our own p-h industry 
—is the short-term as well as 
long-term outlook in new con- 
struction. It has been described 
by the Dodge Corp. (construc- 
tion analyst) as “the brightest 
spot on the nation’s economic 
horizon for 1961.” 


Construction to Show Gain 


According to Dr. George Cline 
Smith of that organization, total 
construction will show a gain of 
1 percent over 1960, reaching 
about $35.8 billion. This is the 
second highest figure on record. 

Private and public housing 
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starts, exclusive of farm homes, 
will register at least a 2 percent 
gain. Smith estimates the 1961 
total to be 1,325,000 starts, com- 
pared to 1,300,000 in 1960. If 
residential multi-unit homes are 
included in the totals, the 1961 
gain is upped to 50,000. 


Will Prime Building Pump 


This cautiously optimistic out- 
look for new construction and 
hence for our industry may even 
be underestimated, some observ- 
ers say. They point to Kennedy’s 
interest in increased housing, in 
slum clearance and urban re- 
newal to show that the new con- 
struction pump will probably be 
primed not only by the normal 
laws of supply and demand but 
also by encouragement and help 
from the federal government. An 
anticipated easing of mortgage 
money also is expected to have a 
salutory effect on new building 
construction. 

In the main we've so far dealt 


with “generalities” of what busi- 
ness can expect under the Ken- 
nedy regime. However, they’re 
important generalities because 
they’re barometers. They’re the 
philosophical basis upon which 
the more concrete, hard facts of 
business life under the democrat- 
ic regime will be lived. They 
determine what you can expect 
in the way of taxes, in official 
credit policy, in attitude toward 
big business and small business. 


Where Kennedy Stands Now 


Now let’s take a look at where 
the Kennedy entourage stands 
on certain specific issues—and 
how its stand is likely to effect 
you. For a review of where Ken- 
nedy stands on controls on busi- 
ness, taxes, employment, new 
construction, housing pump- 
priming, fiscal policy, mortgage 
money, school construction, 
urban renewal and the import 
question, turn to the summary 


that begins on page 81. END 


83 

















PREFAB WALL 
panels are at- 
tached to an over- 
head rail to facili- 
tate handling at 
West Coast Heat- 
ing & Plumbing 
Co.'s assembly 
line. Each com- 
plete panel re- 
quires about 16 
man-hours to build 
and install, com- 
pared with about 
40 hours by con- 
ventional methods. 











Big-Job Contractor Tries Hand 
at House Work: Prefabs Pipe 
Walls to Become Competitive 


Figures savings at $75 to $120 per house 


Domestic ENGINEERING, JANUARY 1961 





WHEN A FIRM SPECIALIZING in 
mechanical contracting on com- 
mercial structures embarks on a 
program to obtain a larger share 
of the residential plumbing busi- 
ness, what is its first move? 

According to Richard Hunton, 
president of the West Coast 
Plumbing & Heating Co. of 
Seattle, Wash., the best way to 
start is to develop “something 
new which will have a wide ap- 
peal for the home construction 
market.” 


# A year ago, when Hunton and 
his associates decided to launch 
a program that would bring 
more business from residential 
builders, they came up with a 
plan for manufacturing prefab- 
ricated and preplumbed bath- 
room wall panels that would be 
adaptable to all types of home 
construction and capable of be- 


JOURNEYMAN puts final touches on subassembly of panel. 
of preassembled parts help speed up the job. 


ing produced on an assembly 
line basis. 

The wall panel is a standard- 
sized wood frame partition that 
contains water, waste and vent 
piping when it leaves the West 
Coast line. A diverter valve for 
the tub and shower and a carrier 
for an off-the-floor water closet 
are also attached. 


When interviewed by DE on. 


the firm’s new plumbing spec- 
ialty, Hunton said: “The pre- 
plumbed panel offers the first 
big change in home plumbing 
methods in more than 50 years. 

“With these panels, we are 
able to effect considerable sav- 
ings in the plumbing installation 
—about $75 to $120 per house— 
because the fixtures are grouped 
in the wall and pre-fabbed on an 
assembly line basis at the plant. 
This results in both reduced ex- 

(Please turn to page 87) 


Adjacent bins 
The company reports that 


union reaction to the wall panels has been “highly favorable, because it 
helps the union regain some of the work that has been going non-union.” 


5 
] 
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(i & 





STACK is kept under 10 feet for ship- 
ment. If greater length is required, 
projecting part is installed on site. 


RETAINER RING is soldered on closet 
drain, one of last building steps. 
Carrier handles all off-floor fixtures. 


SWEAT FITTING is soldered. The bas- 
ic price of a completed panel with- 
out pipe extensions is about $190. 
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continued ... 


These are the 
basic bath 
layouts that 

are possible 
with the pre- 
fabbed plumbing 


walls... 


TWENTY of the 38 variations in bathroom lay- 


out that can be achieved with the prefabricated 
plumbing wall panels are shown in the diagram 
at right. This is used as a guide by workmen, 
and also by other contractors (in conjunction 
with the form on page 110) when ordering wall 


panels from West Coast. Code letters are: 
L, left; R, right; T, bathtub; S, shower; &S, sink. 


COMPLETED WALL PANEL shown here is in- 
stalled in the second bath of a house in 
Bellevue, Wash. This is a Type 1, RT installa- 
tion (shown at upper right of the diagram). 


CLOSEUPS at right are of 
the panel installation for 
the first bathroom in the 
house referred to above. 
They also conform to Type 
1, RT with slight modifica- 
tions for a sunken tub. 
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(Continued from page 85) 
pense for the plumber’s travel to 
and from the job site and the 
increased efficiency in installa- 
tion gained from plant manufac- 
turing.” 

Union reaction to the panels 
has been highly favorable, Hun- 
ton says, adding that “all work 
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is sanctioned and performed” by 
union members. 

“The union feels that with 
production of this type it will 
be possible to regain some of the 
work that is now going non- 
union.” 

Actual installation at the job 


site, Hunton figures, is cut 


Type GRU+S 





Type 9,L.US 


roughly 60 percent—to approx- 
imately 16 hours as compared 
with the 40 hours that his men 
formerly required for the bath- 
room plumbing in the average 
new home. 

Roughing-in time for the pan- 
els on the assembly line takes 

(Please turn to page 110) 








Whatever happened 
eae 


THOMAS GRACE? 


The Chicago steamfitter who 
fell 11 floors—and lived! 


Around 8:40 a.m. on a May day 
in 1953, steamfitter Thomas 
Grace plunged abruptly and in- 
voluntarily into the nation’s 
headlines. 

Grace’s heart-stopping contri- 
bution to newsmaking: He fell 11 
stories . . . and lived! 

Today, seven years later, Grace 
is still hale and hearty, shows 
not a sign of his fateful fall. He’s 
moved up to crew foreman for 
big-ticket Chicago contractor M. 
J. Holleran Inc., his employer at 
the time of the accident. 

Although his memory of the 
day has mellowed, Grace still 


A PICTURE OF STRENGTH today, Tom Grace is crew 


foreman for a big-ticket contractor in Chicago. 


finds it difficult to discuss the in- 
cident. 

That morning, he was drilling 
pipeline holes on the 11th floor 
ledge of a Chicago skyscraper 
under construction. Suddenly 
the big drill stuck. Grace fought 
the bucking handles, but lost. 
Like a plaything, he was pitched 
off into space. 


eFictional characters in the 
death plunge are typically sup- 
posed to see their life pass before 
their mind’s eye. Not Grace. He 
thought of nothing but the scaf- 
fold on the third floor which 


AFTER THE FALL, 
Grace's family and 
friends had some 
anxious hours un- 
til doctors deter- 
mined that his in- 
juries were essen- 
tially minor. Grace 
is shown with his 
father in the 
emergency room 
of the hospital 
after the fall. 


zoomed up rapidly to meet him. 

Two years of army service in 
the paratroopers may have pre- 
pared him, but Grace does not 
recall setting his trained body 
for the impact. “If I did,” he says, 
“it was entirely unconscious, re- 
gardless of what the newspaper 
boys said.” 

He bounced off the scaffold, 
and momentarily blacked out. A 
split second later he was awake, 
hurtling down three more stories 
to the ground below. 

The crash was body-numbing, 
but he stayed awake. Then he 
was hearing the shouts of the 
construction workers around 
him. They thought he’d only 
fallen from the third floor scaf- 
fold. 

Grace was exultantly alive and 
felt no injuries. Despite his pro- 
testations, the workers packed 
him off to the hospital. 

There, doctors discovered the 
11-floor fall had miraculously re- 
sulted only in a cracked rib. For 
two weeks, Grace lay in a hos- 
pital bed, his rib cage taped, 
while doctors watched him close- 
ly for any complications. 

Reporters from the Chicago 
daily newspapers pestered him 
for his story until Grace had lost 
his taste for the limelight. “I 
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never want that kind of attention 
again,’ says the quiet spoken 
man. “Definitely not.” 

Get-well and letters 
streamed in from friends and 
from hundreds of well-wishers 
whom he didn’t know and never 
heard from again. 


cards 


=» Between the letters and the 
reporters, however, Grace man- 
aged to sneak a few looks at a 
nurse who popped into the room 
occasionally to check on his con- 
dition. Before he left the hos- 
pital, he made sure he had the 
nurse’s name and phone number. 
Ten months later they were mar- 
ried. Grace now has three chil- 
dren, two boys and a girl. 

The publicity that attended 
Grace’s accident soon subsided. 
He recalls only that it was fea- 
tured once on a network TV 
panel show. The panel was asked 
to name the news event symbol- 
ized by a skit in which a man 
plummets past a window, then 


THIS PHOTO-DIAGRAM traces the 
route of Grace’s fall—from 11th floor 
ledge to 3rd floor scaffold to ground. 


shouts up, “Throw me my lunch 
bucket!” That Grace can force 
a smile in mentioning it is some- 
thing of an accomplishment. 

His only other souvenir of the 
incident is a battered scrapbook 
of news clippings about the acci- 
dent that his sister compiled. 

By contrast with the incident 
of May, 1953, Tom Grace’s back- 
ground has been unspectacular. 

During World War II, he was 
a paratrooper in the South Paci- 
fic but made no combat jumps. 
Back home, he attended college 
for a year until he became an 
apprentice in our industry. 


It’s an interesting coincidence 
that this story is Grace’s second 
association with DE. While serv- 
ing his apprenticeship, in 1948- 
49, he worked on a remodeling 
job at DE’s offices on the near 
south side of Chicago. 

He started his employment 
with M. J. Holleran Inc. in 1951. 

Experiences such as that which 
Grace underwent sometimes 
leave psychic scars. Can Grace 
bring himself to work high above 
the rooftops? He can and does. 
Just recently, he directed a crew 
at work on a 17-story housing 
development in Chicago. END 


HAVE YOU EVER WONDERED WHAT HAPPENED 'o ¢ previously 
well-known personality in our industry? ‘‘Whatever happened to so and so?” 
is the question people often ask about these figures who have departed from 
the public scene. To bring them up to date, DE is publishing this new human 


interest series. 


(This is the second article.) 


If there’s someone whose whereabouts and present activities you'd like 
to read about, just let us know, and we'll update him here. 


Turn the page for another industry 
debate... win $35 for your opinion 


ANY CONTRACTOR who knows plumbing is likely to 


have his own strong opinions on the “anti-siphon”’ trap 
invented by contractor W. J. Baumbach and shown on 
the following pages. One outstanding authority, Ed 
Zimmer, has detailed his objections to the trap, which 
has brought a rebuttal from Baumbach. 

Domestic ENGINEERING is offering cash prizes for 
the three best letters written on the Baumbach-Zimmer 
debate. The letters will be judged by well-known tech- 
nical consultants in the plumbing industry. First prize 
will be $35, the second $15, and the third $10. 


= Your letter may support the arguments of either Baum- 
bach or Zimmer, disagree with one or the other on any 
or all points, or differ with both. Just state your opin- 
ions fully and the reasons for them. 

The letters may be any length, but must be postmarked 
no later than March 31, 1961. Send them to Domestic 
ENGINEERING, 1801 Prairie Ave., Chicago 16. 





HOW IT STARTED: This photo 
of a newly invented “anti-back 
pressure, anti-siphon” trap ap- 
peared in DE’s October issue. 
It led many readers to write 
us. Some claimed it was un- 
safe, Others wanted to try it 
out on their plumbing jobs. 


In the beginning _ 


Last Ocroser, our “Letters to 
the Editor” column was opened 
to William J. Baumbach, who an- 
nounced that he had invented a 
new P-type trap that is “anti- 
back pressure and anti-siphon.” 

Mr. Baumbach, an Arlington, 
Va. plumbing contractor who has 
been in the industry for 36 years 
and has also taught plumbing, 
says his trap is “100 percent more 
effective against back-pressure 
action than the conventional P- 
type trap is.” 

A photo of the trap accom- 
published letter, 
which appeared on page 21 of the 
afore-mentioned October issue. 

Prior to 


panied the 


publication, we 
showed the material (including 
Mr. Baumbach’s patent papers 
and a cutaway diagram of the 
product) to Ed Zimmer, director 
of the City of Chicago Plumbing 


TRAP’S INVENTOR (right) is contractor 
William J. Baumbach of Arlington, Va. 


Testing Laboratory, who was 
critical of it. Mr. Baumbach’s ma- 
terial was, nevertheless, pub- 
lished in accordance with DE’s 
established custom of using the 
“Letters” column as an industry 
forum for the exchange of opin- 
ions and ideas. 

Since publication, we've re- 
ceived many letters, some openly 
critical, others wanting to know 
more about the trap than is 
evident from the photo. Still 
others requested information on 
how to obtain production models. 

The queries were all turned 


over to Mr. Baumbach for com- 
ment, and he has given us his 
further explanation of how the 
product works. 

Since reader interest is excep- 
tionally high—judging from the 
quantity of our correspondence 
—we thought the rest of you 
also would like to know the de- 
tails of the great “trap debate.” 
So we’re reproducing some of the 
letters we’ve received, Mr. Zim- 
mer’s comments on the product, 
and Mr. Baumbach’s rejoinder. 
Additional comments from other 
readers will be welcome. END 





Zimmer says 


Cuicaco—In my opinion, Mr. 
Baumbach’s trap violates the 
plumbing industry standards that 
resulted in the invention of the 


P-type trap many years ago. 

In the regular P-type trap, all 
walls are exposed to the atmos- 
phere. If there were to be a leak 
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Baumbach's Folly? 





Or is this 
contractor’s 
trap really 

an anti-siphon 


wonder? 


in the wall anywhere, it would 
be detectable by outward drip- 
ping or at least moisture on the 
outer surface of the fitting. 

In Mr. Baumbach’s version of 
the trap—with its addition of a 
bypass tube (see diagram on 
page 93)—there are two inner 
walls that touch and are not ex- 
posed to the atmosphere. This is 
where the inner surface of the 
vertical inlet abuts the vertical 
leg of the bypass tube. 

If an inside leak were to occur 
there, due to a porous condition 
or corrosion, the leak would go 


undetected, and so would the 


possible escape of dangerous 
gases. 

I might add that the possibility 
of a leak at the above-mentioned 
point of abutment of the two 


ED ZIMMER, director of the City of Chicago 
Plumbing Testing Laboratory and a recognized 
authority in plumbing engineering, objects to the 
trap’s design. He says it violates good plumbing 


standards, explains why in the article. 


walls is very real, because it’s 
where the level of the water seal 
comes to. 

This inner wall construction 
violates the established stand- 
ards of installation to be found 
in most plumbing ordinances. 

In his letter to Domestic EN- 
GINEERING, published in your 
October issue, Mr. Baumbach 
called his trap “anti-siphon” and 
“anti-back pressure.” If this trap 
is officially labeled with these ad- 
jectives, it’s a misnomer. The 
laws of hydraulics and pneumat- 
ics make it impossible for a fix- 
ture to be both anti-back 
pressure and anti-siphon. 

As shown in the cutaway dia- 
gram, the trap may resist back- 
pressure, but it is not anti-back 
pressure nor anti-siphon. 

Furthermore, this resistance 
doesn’t come to very much. Mr. 
Baumbach says his trap is “100 
percent more effective against 
back-pressure” than the conven- 
tional trap is. This doesn’t make 
his trap particularly effective be- 
cause the conventional trap is not 


(Please turn to page 92) 





Zimmer SAYS... 


(Continued from page 91) 
anti-back pressure. If you in- 
crease “practically nothing” by 
100 percent you still don’t have 
much. 

I'd also like to point out that 
any back-pressure coming from 
the outlet can’t be divided equal- 
ly between the two vertical legs 
by means of the bypass tube, to 
maintain the water seal, as the 
inventor claims. A law of hy- 
draulics states that liquid exerts 
the same amount of pressure in 
all directions. We'd just have 
twice as much pressure being ex- 
erted. Since the pressure in both 
vertical legs is opposed to the in- 
let, the pressure in the seal does 
not receive the benefit of equal- 
ized pressure on opposite sides, 
as claimed. 


a The inventor also claims that 
the trap is effective against the 
action of detergents. In my opin- 
ion the trap will not do any more 
toward getting rid of detergent 
action than the ordinary P-type 
trap will. I’d be glad to test the 
trap in my laboratory to find out 
whether I’m wrong. (Editor’s 
note: DE will be glad to make 
the arrangements between Mr. 
Baumbach and Mr. Zimmer if 
the former is so inclined.) 

I do not believe that Mr. 
Baumbach’s test results are valid 
because his testing equipment 
(page 94) is inadequate. It may 
make its point as far as it goes, 
but it doesn’t go far enough. 


# Where would you find an ac- 
tual installation comparable to 
the situation set up here? An 
adequate test should parallel the 
conditions of an actual installa- 
tion. In our laboratory, that is 
the case. 

In conclusion, I should say that 
there are 144 patented traps, 
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about five of which are in com- 
mon use today. The fact that a 
trap is patented, as Mr. Baum- 
bach’s is, doesn’t mean it will 


necessarily pass the common 


codes (standards for traps) of’ 


the Bureau of Standards and the 


U.S. Public Health Service. It 

just means that there is some- 

thing different about the trap. 
E. J. ZIMMER 
Director 

City of Chicago 

Plumbing Testing Laboratory 





Baumbach replies . . . 


ARLINGTON, Va.—Thank you 
for publishing the letter and 
photo of my anti-back pressure, 
anti-siphon trap, and for giving 
me the opportunity to reply to 
the many comments you’ve re- 
ceived since the publication of 
the material in your October 
“Letters to the Editor” column. 

Let me explain, first of all, 
how I came to invent the trap. 
We had trouble with the over- 
flow of detergents from water 
closets and other fixtures on the 
lower level of multi-story build- 
ings. We found that the suds 
from detergents blocked the 
vents in many cases and caused 
the traps to siphon, losing part 
of their seal and weakening 
their resistance to any back- 
pressure. 


Says Trap Will Prevent 
Detergent Backflow 

By redesigning the trap, we 
approximately doubled the safe- 
ty value. That’s why I say it’s 
100 percent more effective than 
the regulation P-type trap. 

As you know, the problem of 
back-pressure created by the in- 
creasing use of detergents is get- 
ting to be more and more severe. 
Many detergents in use form 
bubbles that remain in the 
plumbing. When water is passed 
through the plumbing, the bub- 
bles block and prevent the nor- 
mal flow of air through the 


system. The result is back-pres- 
sure at various points in the 
system. 

This back-pressure forces the 
water seal in the trap to back up 
through the inlet. In certain in- 
stances the foamy detergent also 
is forced out through the inlet. 
The result is not only an unde- 
sirable odor but also detergent 
overflow. 


Tells Why Trap Was 
Built That Way 

The primary object of my in- 
vention is to have an improved 
trap construction so that the 
back-pressure that may be ex- 
erted in the form of a gas will 
so act upon the water seal in the 
trap as to momentarily provide 
equal pressure on opposite sides 
of the water seal, thus helping 
to prevent displacement of the 
seal under a sudden surge of 
pressure. 

To accomplish this I added a 
bypass pressure equalizing tube 
to the trap. (See diagram.) 

It’s so constructed that half 
of the backflow from the outlet 
is directed, via the tube, to the 
inlet side of the water seal. 
There’s a diverter at the point 
indicated by the arrow in the 
diagram, at the intersection of 
the pressure bypass tube and the 
outlet. It’s so shaped and so 
positioned that half of the back- 
flow from the outlet is directed 
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into the leg below on the outlet 
side of the seal. 

Thus the pressure on the 
water seal is equalized momen- 
tarily and displacement of the 
water forming the seal is pre- 
vented—which means breaking 
of the water seal is prevented. 

As I said, we have found that 
this redesigned trap approxi- 
mately doubles the safety value 
of the seal. 

Under test, when both the 
regular P-type trap and my trap 
are subjected to a positive pres- 
sure with a 2%%-inch seal, they 
resist the back-pressure to ap- 
proximately 434 inches. 

When both traps are subjected 
to a negative pressure, the reg- 
ular trap loses part of its seal, 
and the resistance falls each time 
the negative pressure is applied. 

When my trap is put under 
the same negative pressure test, 
the loop you see on the trap 
acts as a vent and prevents the 
seal from being lost. The water 
lifted up the tube falls back into 
the trap, maintaining the seal 
at approximately 2% inches. 
When a sudden back-pressure 
occurs, the loop temporarily pre- 
vents the water from being 
forced from the trap. 


Disputes Zimmer's Charge 
That Trap Is Unsafe 


Now Id like to comment 
briefly on Mr. Zimmer’s remark 
that my trap violates certain 
standards. That may be true, 
depending upon what standards 
he’s referring to. 

He should remember that any 
new device that is invented is 
necessarily different from those 
that came before it. It has to 
be, to be accepted by the Patent 
Office as mine has been. The 
new device may not conform to 

(Please turn to page 94) 
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William J. Boumboch 
INVENTOR. 











Fig. 1: Vertical cutaway, taken through the trap. 


Inventor Baumbach tells how 
his anti-siphon trap works 


“THE BYPASS PRESSURE equalizing tube—the main new 
feature of the trap—has an upwardly curved portion that 
is connected to the outlet, and a vertical leg that is 
parallel to the inlet and leads into it. 

“To control flow of back-pressure through the tube, 
there’s a diverter (arrow) at the intersection of the tube 
and the outlet, so shaped and positioned that half the 
backflow from the outlet is directed through the bypass 
tube into the inlet and half down into the vertical leg 
below the diverter. 


«a“This causes the pressures on opposite sides of the 
water forming the seal to be equalized momentarily, thus 
preventing the sudden surge of the water forming the 
seal and helping to eliminate the undesirable effects of 
back-pressure. 

“In the normal operation of the trap (i.e., with no back- 
pressure to worry about), the water passing from the 
fixture passes into the waste pipe and then into the inlet 
of the trap. The water from the fixture forces the water 
that has been forming the seal of the trap up through the 
leg and out through the outlet. At the end of the draining 
of the fixture, water remains within the bottom of the trap 
to form the seal. 


= “The water is of a sufficient quantity to close the end 
of the bypass tube at the intersection of its vertical leg 
with the bottom of the trap. Thus the seal is maintained.” 





Baumbach replies... 


(Continued from page 93) 


certain standards that stood be- 
fore it came along. 


I think Mr. Zimmer attaches | 


too much importance to the fact 
that two walls of 
thickness in my trap on the 
inlet side. The possibility of an 
inner leak does not make my 


there are 


trap any the less useful if we 


start out with a quality product. 
If you’re going to condemn a 
product because something could 
go wrong, there would be few 
products left in use. The logical 
thing to do is to assure maxi- 
mum safety by using quality 
materials. 


=The one and only use for a 
trap on a plumbing fixture is to 
prevent sewer gas and other ob- 
jectionable odors from entering 
the building. 

This is accomplished by seal- 
ing the trap with water. Without 
proper venting, the trap is com- 
pletely helpless to protect itself 
from any number of things that 
would cause the trap to lose the 
seal, rendering the trap useless 


as a protection against sewer gas. 

One of the most common 
troubles that occur is a positive 
or negative pressure within the 
system, making the trap useless. 


» The main principal of venting 
a plumbing system is to protect 
the trap against any positive or 
negative pressure by attempting 
to maintain equal atmospheric 
pressure within the plumbing 
system and on the discharge side 
of the trap. 

If the same atmospheric pres- 
sure could be maintained on each 
side of the common P-type trap, 
we would not have to worry 
about plus or minus pressures. 

Unfortunately, condi- 
tions exist within and outside of 
a plumbing system that can up- 
set the balance of pressure in a 
well-designed system. One of 
these is suds from detergents 
that block and 
trouble. 

I do not deny that some si- 
phoning could occur. I know the 
laws of hydraulics and pneu- 
matics. My position is that under 


many 


vents cause 





How Baumbach tests his trap . . . 


“WHEN I WANTED to test my trap 
in comparison with a conventional 
P-type trap, I needed something 
that would apply very exacting 
pressure and quickly reverse the 
pressure to pull a vacuum and si- 
phon the traps. With the device I 
invented, I can test each trap sep- 
arately or both at the same time by 
closing the top of either. 

“The parts shown in the picture 
are the main pipe and the traps 
mounted on each branch. The pipe’s 
outlet at the bottom is connected 
to the rubber bag. On top the pipe 
is connected to a “U” gauge. With 
this device I fill the traps with wa- 
ter as they would normally be, and 
then fill the bag, not the pipe. 


“When the bag is raised, it com- 
presses the air between the bodies 
of water, forcing the traps to blow. 
The pressure that is required to 
break the seal is shown on the 
gauge when the bag is lowered; 
when the flow of water is re- 
versed it pulls a vacuum. The 
gauge also reverses and shows the 
amount of vacuum necessary to 
break the seal on the trap. This is 
all that can be done with any test- 
ing device—break the seal and re- 
cord the pressure required to do it. 

“By removing the hose from the 
gauge, the system is vented, show- 
ing that with proper venting it 
would be hard to break the seal on 
any trap.” END 


the same conditions of a negative, 
then a positive pressure being 
applied, my trap would be about 
100 percent safer than the reg- 
ular trap. 

Mr. Zimmer says “anti-siphon” 
or “anti-back pressure” are mis- 
nomers. That depends on how 
the word “anti” is used. It 
doesn’t have to have an absolute 
value. In my use of the term it 
means that my trap is effective 
against back-pressure and si- 
phonage, in fact 100 percent 
more effective than the conven- 
tional trap is. This doesn’t mean 
I claim it’s infallible under all 
circumstances. 


aI appreciate Mr. Zimmer’s of- 
fer to test my trap in his labo- 
ratory and may take him up on 
it if sufficient interest develops 
in my product nationally. 

I’'d like to mention, however, 
that I have also designed a very 


simple testing device (see below) 
(Please turn to page 165) 
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THE NEW sewage treatment plant is a scaled-down version of 
the treatment facilities used in the largest cities. The 
high unit shown here (intended for a population of 150 persons) 
is placed above ground, but may be installed with only 5 feet 


13-foot 





showing. Other models will accommodate up to 500 persons. 


CUT-AWAY VIEW of the “Bio-Pac” shows its various components. 
Included are filter beds, recirculation and draw-off pumps, influent 
and effluent piping, mixers and digesters. The various stages of the 
system are identified in the flow diagram shown on page 120. 


Big City Sewage 
Disposal Comes 
to the Country 


A SMALL-SCALE VERSION of a big city sewage 
treatment plant is now available for communities 
and establishments beyond metropolitan sewage 
systems. Such suburban installations would in- 
clude subdivisions, schools, motels, highway res- 
taurants, airports, factories, shopping centers, 
trailer parks and resorts. 

Contractors who are familiar with the sewage 
disposal needs of outlying communities will be 
interested in this new “miniature” sewage treat- 
ment plant, the product of the Link-Belt Co. of 
Colmar, Pa. Named the “Bio-Pac,” it’s a two- 
stage bio-filtration unit and is available in eight 
sizes for populations from 50 to 500 persons. 
Plumbing contractors will figure prominently in 
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the installation of this system, a company spokes- 
man told DE. Its use will be particularly suit- 
able, he said, in areas where “an overabundance 
of septic tank installations or undesirable soil con- 
ditions will make the performance of individual 
sewage disposal systems unsatisfactory.” 

Bio-filtration is a well-recognized process that 
accomplishes a high degree of treatment with 
minimum operation and maintenance costs. The 
Bio-Pac itself is said to be unique in its compact- 
ness, cost of operation, arrangement of compo- 
nents and limited space requirements. 

In an interview with Gene Zwerner, Bio-Pac 
sales engineer, DE learned that a complete, ready- 

(Please turn to page 120) 








Remember Ed Moran? He’s the 
wholesaler who tried to rent 

a submarine for an outing of 
his contractors and a flying 
saucer for a return trip from 
Mars. Now the master showman, 
while still keeping his name 
in the headlines, is using his 
flair for the unusual to pro- 


mote hydronic heating... 


CHICAGO WHOLESALER Ed Moran has proven that show- 
manship has a place in business. His rib-tickling antics, 
combined with serious sales efforts in cooperation with his 
contractors, have been publicity and business-builders. 


What's that Zany Irish Wholesaler 


Ep (Fiy1nc Saucer) Moran is back in the news 
again—this time in still another striking role. 

Moran, readers will recall, is the spectacularly 
enterprising Chicago wholesaler with a penchant 
for making the headlines. He’s the wholesaler 
who advertised for a submarine so that he could 
take contractors on a subterranean junket beneath 
Lake Michigan—and who also claimed certain 
sales territories on Mars for his men as soon as he 
could get them to that planet by the earliest avail- 
able space vehicle (see DE for September, 1958). 

It wasn’t Moran’s fault that neither submarine 
nor flying saucer was available. Certainly nation- 
al publicity was—and it came to him aplenty. 
Along with it came local attention—and up went 
his plumbing and heating sales. 

At that time, Moran was still working to estab- 
lish himself further in business—trying both to 


acquire certain product lines and, at the same 
time, contractor-customers to buy them. The at- 
tention focused on him by the national and local 
publicity gave him the chance to prove what he 
could do, not only on the imaginative but on the 
strictly business level as well. 

Now Moran is selling hydronic heating equip- 
ment—something that in itself is neither new nor 
striking. The spectacular lies in his rapid sales 
growth in this product. 

Only a year ago, hydronic equipment was 20 
percent of his $142 million gross. During 1960, his 
hydronic business tripled to $900,000, and there 
was no drop off in plumbing sales. 

Moran’s sales increase for the first half of last 
year was the biggest recorded by distributors for 
the make of boiler that he primarily handles. 

How does Moran do it? First, through imagina- 
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important advantages of lion Chicago families with their Sunday newspaper early last year 
HYDRONIC HEAT by the local Better Heating-Cooling-Council—helped set the stage 
for Moran’s current promotion of hydronics. A prime mover in the 
council, Moran has distributed hundreds of the brochures himself. 


( AN EIGHT-PAGE rotogravure supplement—distributed to half a mil- 
Here are .) 





EASY TO GIVE YOUR HOME A 


GET RID 
OF THIS 
NOW! 





00 \T WITH YOUR OWN EVES 
at one af eve convement focations 


Zastapcie Go Ogrzewaczem wm WEIL: McLAIN 
WEIL Mc LAIN aganrenn bra eaagospestbete 


. a a iT < 595 to your home. They replace your old radiators permit unhampered 
Wielkiej Wartosci’’ Gazowy Boiler Geonienss and deagecy cammgement. Mado of sooepoe! cast don. See 

vac. co BE EATING-COOLING COUNCIL Radiant heating at its best keep room temperature uniform. Weil 
S a TTER Hi ve c McLain Baseboard Panels can be installed one room at a time, if desired. 


20 North Weeker Orwe Telephone Financia! 6. 7086 Mie ma ale lepesego nad gazowy 

















EASY TO HAVE COMPLETELY 
AUTOMATIC HEATING 


Don’t waste time and dollars on an old, 





MORAN ADVERTISES hydronics directly to the 
public in two ways—cooperatively with con- Ey 
tractors (near right) and over his own name Stsiggnicle Intormach! teres naw re 

. . 7] wy byto Wem wyectaies 1 kosstowato 
(far right). His ads say “for your nearest ae males, TERMS AVAILABLE 
dealer, call. . ite ads run in 24 papers ay t= Met eran amin prmen wt 
(including Polish, Hungarian, Italian) with a 


irculation of 160,000. Ads h %s si Sania * 
circulation © F : s here are ‘4 size. 
: Seupdible Tors... teislegleniit FOR YOUR NEAREST DEALER 


Call NAtional 2-8300 


GRECO HEATING CO. | |moRAN SUPPLY CO. 


5141 W. DIVERSEY AVE. 


BE 7-2449 ME 1.6685 (WHOLESALE DISTRIBUTOR) 


2501 N. CENTRAL AVENUE 























He Wants Ireland 
Up to Now? to Be 5Ist State 


Ireland—the Shamrock 
state—the 51st in the union! 
That is the hope and aim 
of Edward M. Moran, 48, an 
tive publicity efforts that keep him—and hence his Irish plumber from Elmhurst. 


. ae ere “T : e eae He also hopes the eampaign 
contractor-customers and the industry they serve will help his business. 


—in the limelight. Second, through well-planned Meran has called on Irish- 


and executed cooperative sales programs with men everywhere to help make 
contractors. (He’s a firm believer in contract ee 

- ike ae sister state in the United 
wholesaler teamwork.) And third, by taking full States. 


advantage of the promotional efforts of Chicago’s The idea first came to him, 
a , i : Moran said, when he visited 
aggressive Better Heating-Cooling Council. Ireland 7 years ago. Now he 
Moran was one of the original founding fathers has a committee of fellow 
(Please turn to page 98) ee working toward the 
goal. 

“Good for Both Countries ” 
“Treland’s a poor country, 
but the people are God fear- 
ing with a love for freedom— 
they would accept and 
WHEN MORAN GETS AN IDEA, it’s often big enough to cherish our form of govern- EDWARD M. MORAN 

make the national wire services. His newest campaign, ment. We could help them Pushes 51st state. 


to make Ireland the 51st state, got him into such widely eye dope oe aa Moran, head of the Moran 
read papers as the Chicago Tribune (details, page 99). would .be a. wonderful nina Supply company, 2501 N 


for both countries,” he said. | Central av., wholesale plumb-| 
In an ad in yesterday's Cur-|'"8 and heating firm, said) 
caGo’s AMERICAN, Moran ex- he’s serious about the Ireland 
tolled the virtues of Ireland | Statehood drive. 
as he urged that it become} A” air force veteran 
the 5ist state. Write your! iMoran has publicized his 
senator and congressman to, plumbing business in the 
heln the caus ne pleaded Dg V h novel methods| 


(CHICAGO'S AMERICAN Photo] 
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"RADI 
How showmanship 
helped Moran 


THE ARTICULATE MORAN is a much- 
sought-after guest speaker, and he 
takes advantage of every such op- 
portunity to discuss hydronics. Re- 
cently he appeared on the radio pro- 
gram moderated by the nationally- 
known commentator Bob Elson, origi- 
nating in the posh Pump Room of 
Chicago’s Ambassador East Hotel. 


ars YOU HAVING 


TOR PROBLEMS? 


woRRYING! 
w THAT--- 


STOP 
pip YoU KNO 


MORAN SUPPLY COMPANY 


| MORAN SUPPLY company 


carries a complete line of. 


1 ko 
: LER FIXTURES In WHITE AND Coton 
CHICAGO Faucets 
3 pects FAUCETS 
4 WALworty VALVES 
S FIAT shower STALLS @ Bases 
6 ®HEEM water HEATERS 
7 
Ma WaUKEE ELECTRIC PowER Too.s 
8 WEL.Mctain BOILERS AND Base: 


boost hydronics 
business 300 


percent in a year 


8 
9 YOUNGSTOWN Pipe OARD RADIATION | 


. 2+ NAron 2° Cott 


i ppLY COMPANY 


NAtional 2-8 


. » « continued 


(Continued from page 97) 

of the council, whose member- 
ship comes from every segment 
of the industry and which was 
formed two years ago to publi- 
cize and promote hydronic heat- 
ing in the Chicagoland area. 

Biggest undertaking of the 
council to date has been an 8- 
page rotogravure supplement 
that was circulated this past sum- 
mer with the Sunday Chicago 
American to its half-million sub- 
scribers. In addition, 100,000 cop- 
ies of the supplement were print- 
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MORAN SU 


« Chicago 39, 
2501 North Central Ave 


ave 


— 


MORAN suppLy 
COM 


eS a 


MORAN ADVERTISES HYDRONIC EQUIPMENT direct to his own contractor-cus- 
tomers too. Every two weeks they receive colorful reminders of his products 
and services. Some mailers push hydronics only, others his full product line. 


ed for later use by Moran and 
other individual BHC members. 

The supplement explains in 
detail what hydronic heat is and 
pictures its applications, from 
home heating to such other uses 
as snow melting. It also gives the 
locations of model homes that 
may be visited and contains a 
list of BHC members from all 
segments of the industry. (See 
the article, “Hydronics Gets a 
Massive Buildup in Chicago,” 
DE, August, 1960.) 

Once the supplement was out, 


Moran swung into action. 

First of all, he sent a copy of 
the supplement with his imprint 
on the back to the approximate- 
ly 500 contractors on his books. 

The day after the supplement 
appeared, a fine example of 
wholesaler and contractor coop- 
eration occurred. A consumer 
who saw Moran’s name on the 
BHC membership list and recog- 
nized it from the saucer-subma- 
rine newspaper publicity called 
to ask for more information 
about hydronic heating. He asked 
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if Moran could convert his heat- 
ing system to hydronics. 

Moran said that, as a whole- 
saler, he could not, but that he 
would call in a contractor who 
could. By the next morning, the 
contractor had presented his 
estimate for the job. By that 
afternoon, the deal had been 
closed and Moran was taking the 
contractor’s order for a boiler 
and allied equipment. 

There have been many such 
calls since, Moran says, a large 
percentage of them traceable to 
the BHC hydronic newspaper 
section. (Readers wishing a copy 
of the section may obtain one 
free by writing to DE.) 


s About two weeks later, Moran 
found another opportunity to 
plug hydronics when newspapers 
reported that the Illinois Com- 
merce Commission had released 
35,000 gas permits for homes. 

For some newspaper readers 
this item may have been merely 
humdrum business news. For 
Moran it meant potential hy- 
dronic heat jobs for which he 
was determined to provide the 
equipment. 

He immediately dashed off a 
copy of the BHC hydronics sup- 
plement to every contractor in 
the areas covered by the new 
permits, following up the mail- 
ing with personal calls to point 
out the sales opportunities await- 
ing the enterprising hydronic 
dealer. He’s been sticking with 
this project ever since and is 
confident that many of the new 
gas-heated homes will be hy- 
dronically heated. 


# Moran likes to describe him- 
self as a “blarney artist of the 
old school.” When the Chicago 
BHC was first founded in 1959, 
he was the logical choice of those 
who knew him for publicity 
chairman. In that capacity he has 
been welcomed on such popular 
(Turn page for more Moran ideas, 
text continues on page 102) 
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HO MAKE 


IRELAND 


our 5 [stare 


Our committee was formed to invite Ireland to become our 5lst State. 
The committee felt that with Alaska to the North and Hawaii to the west, 
having Ireland to the East would be strategically most comforting to all 
of us in the United States. (Today we have communism taking a foot 

hold in Cuba). 


Because of the love for freedom that the Irish people possess they would 
accept and cherish our form of government. 


Ireland would furnish us the land needed for air bases, and missile sights. 
Her airport at Shannon is already accepted as a fine airport by all 
commercial air lines. 


Economically Ireland 
could be employed by 


is poor, yet she has an abundance of labor which 
firms desiring to establish plants there. 

The Irish, like Americans are a God loving, God fearing nation with a 
high moral standing. We would have no language barrier between us. 


In a lighter vein,... 
this world. 


Ireland has much to offer us in the pleasures of 








IF TROPICAL HAWAII AND FROZEN ALASKA could take their places in the 
American union, why not the Emerald Isle, Moran asked himself. So he set 
up a national committee to make Ireland the 51st state, with himself as 
chairman, naturally. It’s complete with a slogan, campaign buttons, balloons, 
literature, membership cards and a long list of devoted followers. The 
campaign, which is still going strong, has once again focused widespread 
attention on the flamboyant Chicago wholesaler and the p-h_ industry. 


MORAN USUALLY TAKES THE “CONSEQUENCES” of his publicity activities in 
stride, but even he lost some of his aplomb temporarily when the response 
to his campaign to make Ireland the 51st state started to come in. He was 
snowed under with replies, mostly from people who liked the idea, but there 
were the usual dissidents who cried “Yankee imperialism.” lreland’s Frederick 
Boland, president of the United Nations General Assembly, hid behind his 
diplomatic immunity and remained noncommittal in a letter to Moran. 
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continued ... 


More pages from ap ae 
Moran's album of | 
ideas... 


NEW YORK — 


For him... 
They built an 
image, and they 
built a business 


These are among the atten- 
tion-winning ideas that have 
been most successful for Ed 
Moran in his business career. 

A few have appeared in past 
issues of DE, but are being pre- 
sented again — along with the 
newer ones—as a source of pub- 
licity ideas for both wholesalers 
and contractors. 
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“SCOOP” MORAN PUBLISHED this one-shot newspaper after he had 
treated Chicago contractors to food and drink in his hospitality suite 
at the last Mechanical Contractors Assn. convention in the Waldorf As- 
toria Hotel in New York City. His “circulation” consisted of the Chicago- 
ans who had visited his suite and been photographed there. The Gazette 
was mailed to them shortly after the convention and was a pleasant re- 
minder and a permanent memento of Moran’s hospitality. 





SUBMARINE WANTED 


We are desirous of renting one (1) submarine for the purpose of eerry- 
ing about fifty (50) plumbing and heating contractors to Michigan City, 
St. Joe and Benton Harbor. Owner of submarine must furnish pilot, cook 
and bartender. The latter must be able to prepare delicious Roast Beef 
dinner and mix finest of drinks. Hatch must be large enough to admit one 
Kohler of Kohler bath tub, one bundle of Youngstown Pipe, some soil 
pipe, Walworth Valves and fittings for delivery to our friends in above- 
mentioned cities. 


Any club, corporation or individual on the Great Lakes owning a sub- 
marine, please write, wire or call: 


Edward M. Moran, President, 


MORAN SUPPLY COMPANY 


2501 No. Central Avenue, Chicago, Illinois. 
Telephone: National 2-8300-01 











A RIDE IN A SUBMARINE would be a real treat for his 
contractor customers, Moran decided one day. But he had 
no sub. Skeptics may wonder if Moran expected to find 
one, but he made a good try with this newspaper ad 
that brought him national as well as local attention. 


MAYOR RICHARD DALEY expressed Chicago’s appreciation to Moran for his 
frequent participation in civic affairs by awarding him the “Legion of Honor.” 
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The dream of Christopher 
Rafter, the Dublin porter who 
appealed to Mayor Daley for a 
sponsor to enable him to come 
to Chicago, will be realized. 

As the result of a story ex- 
plaining Rafter’s appeal printed 
in the Garfieldian and Austin 
News, State Rep. William G. 
Clark, 5258 Van Buren, and Ed- 
ward Moran, owner of the 
Moran Plumbing Supply Co., 
have offered to sponsor Rafter, 
provide him with a job when he 


Rep. Clark, 
To Aid Irish Youth| 





Ed Moran 


gets here, and give him every 
opportunity to pursue his box- 


ing career by grooming him for 
the Golden Gloves. 

Moran is noted for his avid 
interest in all things pertain- 
ing to Ireland. He makes fre- 
quent trips tc the country and 
is planning another one in the 
near future. 

Rep. Clark and Moran were 
the second volunteers to sponsor 
Rafter after his story appeared 
in the Garfieldian and Austin 


RAFTER 


ACHICAGD PUINEKAT GAN2I 
Chicago Golden Gloves 





FLYING SAUCER NEEDED 
FOR RETURN TRIP FROM MARS 


We are proud fo announce that we have been appointed the first Distributors of 
Plumbing, Heating and Industrial Supplies to the Planet MARS! 


LO puma Companies have granted ys exclusive Distributorship on the Planet 











The Chicago Faucet Company 

Kohler Fixtures 

Weil-McLain Boilers and Radiators 
Union Malleable Fittings 

Bell and Gossett Company 

McDonnell & Miller, Inc. 
Minneapolis-Honeywell Controls 
Youngstown Sheet & Tube — Steel Pipe 


We have appointed Mr. Wilbert J. Higgins as our Industrial Representative and 
Mr. Matt Foley as our Plumbing Representative. 

Moran Supply Company has been able to book passage to MARS for our two 
representatives but we are urgently in need of a Guaranteed Return Flight. Any 
Company, manufacturing Space Ships or Saucers and can Guarantee Return 
Passage, please contact Mr. Robert W. Collins, our Traffic Manager. It would be 
desirable for Companies furnishing return passage to provide some sort of enter- 
tainment for above mentioned men due to length of time required for flight. 

At the present time we are still considering other lines to distribute. Firms inter- 
ested in having us represent them on MARS—please contact Mr. Bernard P. Lynch. 
It is with great pride that we embark on this new and exciting adventure. However, 
we want all our friends in the Plumbing, Heating and Industrie! lines to know we 
shall continue to give the same prompt and courteous service we have always given 
them here in our local area and want to publicly thank them for the patronege 
they have given us. 


MORAN SUPPLY COMPANY 


Edward M. Moran, President 
2501 N. Central Avenue, Chicago 39 NAtional 2-8300 


IRISH FLYWEIGHT BOXING CHAMPION Chris Rafter’s en- 
try into the U.S. was sponsored by Moran and an Illinois 
state representative, who also made it possible for Chris 
to participate in the Chicago Golden Gloves tournament 
and other contests. As a sponsor, Moran figured promi- 
nently in the news on the sports pages for months. 


WHEN FLYING SAUCERS were much in the news a couple of 
years ago, Moran got into the act. He announced that he had 
been appointed the first distributor of p-h supplies on Mars 
and that he needed a flying saucer to get his men back to 
earth, since they had been able to book passage to Mars only 
one way. The newspaper ad delighted a nation-wide audi- 
ence and once again made Moran a local celebrity. 











DELIVERY SERVICE BY HELICOPTER was one of Moran's 
first incursions into the limelight. Its success proved to 
him that showmanship has a logical place in business. 


Turn page for more ideas ™®¥ 





yORAR SUPPLY 


ENTRAL 
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continued... 


More Ideas from 
Moran's Album 


(Continued from page 99) 

local radio shows as sports re- 
porting notable Bob Elson. Mor- 
an plugged away hard at the fact 
that modern hydronics is a new, 
automatic way of heating in con- 
trast to “the oldtime clunkers.” 
He and other BHC members 
have addressed numerous civic 
and social clubs, explaining the 
merits of hydronic heat. 


sAlthough Moran is now a 
member of the board of directors 
of Chicago’s BHC instead of 
publicity chairman, his reputa- 
tion for promotional ability still 
continues. Just recently he was 
invited to speak in Baltimore at 
the meeting of the Maryland 
BHC. As an example of effective 
hydronic publicity, he distrib- 
uted copies of the BHC supple- 
ment. That led to his appearance 
as a main speaker at the national 
BHC meeting in New York City. 

These activities through BHC 
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SEMI-PRO BASEBALL has been spon- 
sored by Moran Supply Co. for sev- 
eral years. A naturally gregarious 
fellow, he loves to participate in the 
civic and social life of his commun- 
ity, finds it pays off in business too. 


entire 


omplime nis of 


MORAN SUPPLY (0. 


WA2- bo 


2501 W. CENTRAL AVE. © 


eB 


WEARY BUS COMMUTERS appreciate the bench Moran Supply has 
provided for their convenience. This is just one more way that 
Moran draws attention to his company and, indirectly, to the p-h in- 
dustry with which he’s widely identified in his community. 


MORAN LOVES A PARADE and spares no expense to make the floats he enters 
in Chicago’s St. Patrick’s Day (and other) parades elaborate and eye-catching. 
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have been a big help to Moran in 
his own aggressive merchandis- 
ing program to buck up his hy- 
dronic sales and those of the con- 
tractors whom he serves. 

Moran advertises in 24 local 
newspapers in west Chicago and 
its outlying suburbs, with a 
combined circulation of 160,000. 
These include foreign language 
papers, in which he often runs 
his ads both in English and in the 
second language. 

As in one advertisement shown 
on page 97, Moran plugs the 
product hard but emphasizes 
that he is a wholesaler only. The 
ad asks the consumer to call 
Moran Supply Co. for the names 
of contractors nearest him. 


s These ads build business for 
Moran and his customers in at 
least two ways. They directly 
appeal to the consumer, who 
then calls Moran. Then the con- 
sumer is referred to a qualified 
p-h contractor, who in turn gen- 
erally gives Moran his business 
when the sale is made. 

Sometimes the consumer who 
sees Moran’s ads calls his own 
p-h contractor directly and asks 
about hydronic heat. Since the 
source of the consumer’s interest 
(Moran’s ad) is usually revealed 
in the conversation, Moran once 
again is likely to get the con- 
tractor’s business if the deal is 
closed. 


= These calls from consumers 
also encourage the contractor to 
push hydronics on his own, Mor- 
an says, because they provide 
tangible evidence that others also 
are advertising and promoting 
hydronics—and making a suc- 
cess of it. 

Some of Moran’s newspaper 
advertising is done in coopera- 

(Please turn to page 147) 
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MORAN GOT HIS PICTURE IN THE 


PAPERS with the Manassa mauler, 


Jack Dempsey, when Jack refereed a fight in which Chris Rafter took 


part. 


Irish-born Chris came to the U.S. under Moran’s sponsorship. 








NATIONAL LEAGUE 


Milwaukee 
San Fran’co 
Pittsburgh 
CHICAGO 
Cincinnati 


4 | Washington 1 
Baltimore 1 
Kansas City 1 
Cleveland 1 
St. Louis f Detroit 1 
Philadelphia 1116 « 4 | Boston 1 
Los Angeles 10 19 .345 8'2|/CHICAGO 1 


GAMES SATURDAY GAMES S 


(Wen-lest Records in Parentheses) 

San Francisco at CHICAGO—Gomez (3-2)! McLish (0-0). 
vs. Hobbie (2-3). 3 New York at Was! 
Pittsburgh at Philadelphia—Kline (4-2)) ys Stobbs (0-2) 
vs. Roberts (2-4) Baltimore at Bos 
Los Angeles at St. Lovis—Newcombe| night)—Harshman (5 
(0-2) vs. Jackson (1-1 ) vs. Brewer (1-4 

Milwaukee at Cincinnat! (night}—Rush 
(2-1) ws. Purkey (3-1 
FRIDAY’'S RESULTS 
CHICAGO 6, San Francisco 5. 
Philadelphia 6, Pittsburgh 2 
t. Louis 2, Los Angeles 0 
Milwaukee at Cincinnati, night. postponed 
fan 


(32) vs. Urban 1-1). 
FRIDAY’S 


Kansas City 5, Oe’ 
New York 7, Wash 





grounds. 





Major League Standings | a setback. 


J N 
searoae rye ered him lately. He faced 


..|New York 16 5 .762 .. 


(Won-lost Records in Parentheses) 
CHICAGO at Cleveland—Moore. (0-1) vs.’ day at Hanson Park, Grand 


Detroit at Kansas City (night)—Lary 


CHICAGO 6, Cleveland 3 


Tine Gael osteene wet | SOlski Boosters vs. Cavallini 


ston, his fifth in relief without 


He showed no signs of the 
| elbow trouble which has both- 


seven batters, struck out four 
3 12 5 “lof them and threw a tcial of 
ill 51 20 strikes and only three balls. 


112 . 6 | - ° 
315 46¢ 6:|Skokie Indians, 


215 au 7 Moran Clash 


215 « 7 
014 7; 
Moran Supply hosts the 
Skokie Indians at 2 p.m. Sun- 





ATURDAY 


and Central in a Greater Chi- 

piece thant es cago Semipro Baseball League 

game. Other games Sunday 
(2:30 p.m, starting time): 

Arlington Heights vs. Kenny 

Construction at Chicago 

Heights; Chicago Vets vs. Chi- 


ton (2 games, day- 
0) and Portocarrero 
) and Baumann (1-1) 





RESULTS 


troit 3. \cago Yankees at Portage Park: 
ington 2 


| Villanova at Dolton Park. 








MORAN SCORES HIGH when it comes to getting the full measure of 


publicity for his various activities. 


News about the team he sponsors 


appears right next to the heavily read major league baseball! standings. 





How would you like to rub 
weekend parties in submarines, 
copter, organizes baseball teams 
passes snappy banter with corpora 
motions? 

Go no further than the cham- 
bers of Feehan Council where Sir 
Knight Edward M. Moran_ holds 
court every first and third Tues- 
day. 

a s se 

THE plumbing supply execu- 
tive, a ona baseball enthusiast 
learned that the youngsters who 





Parties in a Sub; Delivery 
by Helicopter? Moran Does It 


shoulders with a man who plans 
flies plumbing supplies by heli- 
for prospective big leaguers and 
tion presidents on advertising pro- 


To prove his point he hired 
a helicopter: landed it in a large 
vacant lot across from his com- 
pany: loaded it with plumbing 
supplies and made deliveries 
in a matter of minutes to Whea- 
ton, Glen Ellyn, Wilmette and 
Mt. Prospect. 

In the following issue of the 











graduated through the various 
stages of Little League, Rony 


plumbing paper Moran splashed 
the words across two pages “Just 


WHEN A MAN BECOMES A “CELEBRITY” it generally means he’s a 


success in his chosen profession. 


Moran enjoys his role as a man 


who has helped put the p-h industry on the news map through the 
various antics that have helped him to prosper personally as well. 
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hat Plumbing Contractors and 
Wholesalers Learned About P-H 
Imports in Typicaltown, U.S.A. 


(3rd article in DE’s special report on imports) 


“Imported steel pipe looks as 
though it’s been in inventory 
for a year when it’s delivered.” 


“Steel pipe from foreign coun- 
tries is just as good as ours.” 


“It’s junk! Most foreign prod- 
ucts are junk! But that’s what 
customers seem to want. So I 
tell them it’s junk and give it 
to them!” 


oer 


The imported lines we carry 
are comparable in quality to 
American-made products.” 


Henry Florio, contractor 


“Brockton was once the shoe capital 
of the world. We had 150 factories; 
now there are 15. So we know how 
much imports can hurt. We should 
tighten up on import laws as they 
now stand on the books. This could 
help check the flood of products that 
are made by cheap foreign labor.” 
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These staternents reflect the 
paradoxical situation Domestic 
ENGINEERING reporters found 
when we visited Brockton, Mass., 
Typicaltown, U.S.A. Brockton is 
only 30 miles from Plymouth 
Rock, where the Pilgrims first 
stepped onto American soil. 

We went there to find out 
what the impact of imports is 
on Main Street, U.S.A. We 
wanted to know how contractors, 
wholesalers 
public in a 


and the consumer 


typical American 


Frank McParlin, contractor 


“Everyone I've talked to has had 
trouble with plumbing imports. Some 
Japanese New York traps were 
slipped over on us, and we had to 
replace one out of every six we in- 
stalled. Since each replacement took 
a half hour, this cost us all the savings 
we made on the original price.” 


community feel about imports— 
whether they accept or reject 
them on ideological or practical 
grounds, and what they think of 
their quality in general. 
Brockton was chosen for the 
study in accordance with two 
selective factors: (1) With a 
population of 72,627, it falls with- 
in a “typicaltown” range of 50,- 
000 to 100,000 population. (2) 
Located in Massachusetts, it lies 
in a seaboard area where imports 
might more freely enjoy their 


Louis Colombo, contractor 
(DiNunno and Co.) 


“We should encourage imports, but 
not to the extent that we let them 
cause our factories to shut down. 
If our customers want quality, we 
don’t even consider imports. If they 
want price, we use imports or give 
up the job. It’s as simple as that.” 


Domestic ENGINEERING, JANUARY 1961 





natural advantage of lower price, 
unaffected by land transportation 
costs. Hence the issue of foreign 
vs. domestic product is clear. 
There are five major plumbing 
and he ating wholesalers in 
Brockton. DE reporters studied 
the import picture with all five. 
There are 15 plumbing and 
heating contractors in the city, 
eight of whom do more than 85 
percent of the city’s business, ac- 
cording to wholesalers. We 
probed the issue with all eight. 
In addition, DE reporters in- 
terviewed 75 Brockton residents 
at random. This is 1 percent of 
the town’s population and is con- 
sidered a representative sam- 
pling for poll purposes. 
What we learned from each 
group is told in these pages. 
We found, first of all, a city 
fundamentally cold to imports on 
both the p-h industry and con- 
sumer levels, because some of its 


(Please turn to page 106) 


Domingo Vega, contractor 


“Some Jap-made New York regulation 
traps were offered to me at half 
the usual price, so | bought them. 
In less than a year, the cleanouts 
became porous, and | had to replace 
every one at my own expense. For- 
tunately, | found some American 
cleanouts for the replacement job.” 
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Alfred Caton, contractor 


‘We must keep plumbing and heating 
imports out. Our customers can well 
afford to pay the little extra it 
costs for American-made products. 
We should inform the public of the 
adverse effect that imports are hav- 
ing on our economy by taking away 
the jobs of American workers.” 





The city of Brockton, Mass., 20 
miles south of Boston, originally 
was included in a tract of land 
purchased from the Indians in 1649 
and deeded te Miles Standish and 
John (Speak for Yourself) Alden, 


Its heritage has continued rich 
through the years, It claims the 
first central power station in the 
U.S. The first electric-powered 
street railway system was devel- 
oped here, and Thomas A. Edison 
himself came to see it, 


The first machine-made shoes 
were made in Brockton, and it was 
the birthplace of the only unde- 
feated heavyweight champion in 
boxing history, Rocky Marciano. 


Today, this city with the historic 
roots has grown to a population of 
72,627, center of a trading area of 
about 250,000 people. 


Turn the page for more 
opinions on imports 
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Import Report... 


continued 


own basic industry (shoe manu- 
facture) has suffered from for- 
eign competition. At the same 
time it’s not prepared to hew 
strictly to American lines be- 
cause of certain pressures, not- 
ably price. 

We found that local whole- 
salers said imports constitute less 
than 5 percent of their business. 
(The total sale of imports in 
Brockton is somewhat higher 
than this—possibly as much as 
10 percent—with the difference 
coming from outside the city and 
sold for the most part by non- 
industry outlets.) Yet some of 
them insist they have to carry 
imports to “stay competitive,” at 
least in certain product lines. 
Others fear they may have to 
stock imports in the future for 
the same reason. 


# We found that contractors took 
essentially the same position on 
the “competitive” pressures that 
force them to carry imports. 

We found that some of the 
“necessity” for stocking imports 
is blamed by both contractors 
and wholesalers on fierce compe- 
tition from nonindustry outlets— 
Dtu’s, lumberyards, hardware 
stores, etec.—many of them oper- 
ating out of Boston and other 
nearby cities. 

We found that most contrac- 
tors and wholesalers who handle 


106 


Tom Corcoran, wholesaler 
(T. E. Corcoran Supply Co.) 


“Some of the big jobbers from Boston 
include imported products in the or- 
ders they deliver to our contractors 
here, and the contractors seldom 
know they are getting imports. If 
these jobbers were honest with their 
customers about the imports, they 
wouldn’t sell as much as they do.” 


Ralph Easton, wholesaler 
(Allied Supply Co.) 


“We stocked a line of steel pipe from 
France, but our customers complained 
they couldn’t thread it properly 
because it chipped and splintered. 
Then we tried copper tubing from 
Holland, but it didn’t have uniform 
wall thickness, making it hard to 
cut and bend. So we dropped both.” 


imports are “disgusted”—gener- 
ally—with the quality and criti- 
cal of delivery services, but use 
the... anyway because of “a de- 
mand based on lower price.” 


2 


ed 


aon COMP = 


Andy Miles, contractor 
(President of the Massachusetts 
State Assn. of Master Plumbers) 


“Dtu’s sell imports, so plumbing con- 
tractors are forced to in order to 
remain competitive. We install im- 
ported welding fittings and flanges, 
copper tube and steel pipe—but no 
finished products because of a pos- 
sible parts problem later on.” 


James Jones, wholesaler 
(Snow & Jones Inc.) 
“A year ago we got a 27-ton order 
of steel pipe from England. It was 
15 percent cheaper, but it rusted 
faster than American pipe so we 
haven’t bought any since. One of the 
problems our new president will 
have is where to draw the line on 
imports that are hurting U.S. industry.” 


We learned that Brockton con- 
sumers p re f er American-made 
products by a 6 to 1 ratio. Most 
believe American-products are 

(Please turn to page 108) 
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Edward Diegoli, contractor 
(Diegoli & Baroni Co.) 


“It’s right for us to help the for- 
eign countries get on their feet, but 
not to the point where it takes away 
our own workers’ bread and butter. 
We should help them with education 
and technical know-how—not money 
and factories—then they will be in 
a position to help themselves.” 


James Sheldon, wholesaler 
(Corcoran Supply Co.) 


“We've been in business 50 years, 
and we want to be here at least 50 
more, so we don’t handle anything 
that might be inferior or unaccept- 
able—including imports. We don’t 
favor cutting off world trade for 
obvious reasons, but a system should 
be devised to protect our industry.” 


Wholesaler packs 
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William Teplow, wholesaler 
(R. H. Austin Supply) 


“We handle some imported copper 
tube and steel pipe because our 
customers ask for it and use it on 
their competitive jobs due to the price 
saving of 10-15 percent. However, 
a ‘Buy American’ campaign to pro- 
tect the jobs of workers in affected 
industries might be a good move.” 


Nicholas Varros, contractor 


“Plumbing imports? They’re all junk! 
| tell my customers they’re junk— 
but some of them want the imported 
products anyway, because all they 
want is a better price. Too many 
things today are sold mainly on the 
basis of the lowest price. We should 
all work harder to sell our customers 
on better quality products.’’ 











Parabal 


Poraba! 


UNORDERED, BUT DELIVERED 


Contractor Domingo Vega ordered what the whole- 
saler’s salesman described as “a good, competitive deck 
faucet” at $7 each, about half the price he normally paid. 
It wasn’t until he took them out of boxes that he found 
“Holland” imprinted on the chrome. 

He refuses to put them in a job because he’s afraid 
he can’t find replacement parts. Instead, he sells them 
over the counter “to compete with Dtu’s.” 


up his imports, sends them back aa 
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Import Report (continued) 


what they’re getting. At the 
same time they base their buying 
on price, which, in many cases, 
automatically sends them to the 
Dtu who’s carrying a foreign 
product, and which means the 
p-h contractor loses out. 

We found, most of all, that 
contractors who sell imports tend 
to blame the import problem on 
consumers who demand cheap 
products and on wholesalers who 
sel] such products to them with- 
out identifying them as imports. 
Wholesalers, on the other hand, 
said they sell imports because 
their contractor-customers de- 
mand them, 


#ln short, we found an exceed- 
ingly complex and in many re- 
spects contradictory situation in 
Brockton on both the industry 
and consumer levels. Now let’s 
probe a little deeper and see 
why. And let’s begin, first of all, 
by taking a closer look at what 
wholesalers have to say. 

Of Brockton’s five wholesalers, 
two report they stock no imports 
at all. Two others carry only one 
item, chrome-plated New York 
regulation traps made in Japan. 
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The fifth reports he stocks and 
sells only steel pipe from Eng- 
land and copper tube from 
France and England. Other im- 
ports—apparently the bulk of 
them—come from Boston whole- 
salers and brokers. 


# All Brockton wholesalers have 
carried imports at one time or 
another. They all agree that the 
strongest single reason for doing 
so is price. Four are opposed to 
imports as a matter of principle, 
although three of the four do 
stock some imports because of 
price demand. Three believe 
quality in general is unaccept- 
able, although they cite excep- 
tions. 

Corcoran Supply Co. is one 
who carries no imports now. Ac- 
cording to James Sheldon, assist- 
ant manager, the firm once 
stocked steel pipe from England 
and copper tubing from another 
foreign country (he couldn’t re- 
member which). 

The pipe was purchased for 
sale to contractors on competitive 
jobs and ran about 20 percent 
less than American pipe. It was 
dropped because it was hard to 


FOREIGN-MADE deck faucets occupy 
large shelf space at DiNunno’s. These 
have been there three or four months, 
aren‘t pushed, but are sold when cus- 
tomer presses for lowest-priced item. 





NO MENTION: 
which Holland deck faucets were 
delivered to Vega (preceding page) 
bear no mention of country of origin. 
Faucets themselves are labeled, he 
says (sometimes obscurely), but 
packaging also should be labeled. 


Packing boxes in 


thread and coupling operations 
were difficult. 

While Sheldon says the copper 
tubing was comparable in quality 
to American products, he stopped 
selling it more than a year ago 
because of the problems he had 
in placing orders and waiting. 
“The bother wasn’t worth the 
difference,” he said. The “dif- 
ference” was a price advantage 
of about 10 percent. 


sRalph Easton, president of 
Allied Wholesale Heating Co., 
also tried out steel pipe but 
stopped carrying it. “It required 
a permanent bin just from sag- 
ging of its own weight,” he ex- 
plained. “Customers said they 
couldn’t thread it properly be- 
cause it chipped. It didn’t have 
uniform malleability for a cut. 
“And I tried copper tubing, 
but it didn’t have uniform wall 
thickness. It might be Type L 
in one place and Type M in an- 
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UNORDERED, BUT DELIVERED— 


Wholesalers have the same problem as contractor Domingo Vega (see page 
107). Tom Corcoran ordered brass weld hot water thermometers, petcocks 
and gascocks from a catalog. But on delivery, these items (which were 
pictured in the catalog and described—but not referred to as imports) turned 
out *- be of Japanese manufacture. Instead of brass weld, the thermometer 


w 's galvanized. 


Here, Corcoran is packing them up to send them all back. 


other; so it was hard to cut or 
bend. I dropped both of these 
products. I hope I’m not forced 
into carrying imports. If I do 
have to give in it will be because 
of the price situation.” 

Tom Corcoran, president of T. 
E. Corcoran Supply Co. (located 
practically across the street from 
the other Corcoran supply), car- 
ries no imported materials ex- 
cept one item of finished brass, 
the chrome-plated New York reg- 
ulation trap. “It’s far inferior to 


American brass in every re- 
spect,” he says, “but I carry it 
for people who want ‘something 
for nothing.’ I have not seen any 
imported materials that compare 
in quality with our own goods. 
Copper tubing comes close in 
some cases.” 

Jim Jones of Snow & Jones 
Inc. is another wholesaler who 
stocks no imports now except the 
New York regulation trap made 
in Japan. “We’ve tried imports 

(Please turn to page 160) 




























How an industry manufacturer approaches world trade . . . 








AN INDUSTRY manufacturer 
has taken steps to increase the 
sale of American-made products 
in the world market place. The 
American firm is the Tait Manu- 
facturing Co., a major producer 
of pumps, water systems and re- 
lated products headquartered in 
Dayton, O. 

The basis for the program is 
a “cooperative and reciprocal” 
agreement concluded between 
Tait and Klein, Schanzlin & 
Becker Inc., a prominent pump 
manufacturer with headquarters 
in Frankenthal, Germany. 

Louis Wozar, president of Tait, 
told DE the agreement provides 
that (1) KSB products, princi- 


| 
| 
| 
| 
{ 
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SIGNING THE AGREEMENT between the Tait Manufacturing Co. of Dayton, 
O. and Klein, Schanzlin & Becker Inc. of Frankenthal, Germany are (from 
left) Frank Hickey, Tait vice president and general sales manager; Dr. Otto 
Klein-Kuhborth, chairman of the board of KSB; Louis Wozar, president of 
Tait; and Gottfried Kleiber, executive vice president of the German firm. 


pally industrial pumps, will be 

manufactured and sold in the 

U.S. and Canada by Tait and (2) 
(Please turn to page 128) 
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“THE PRE-PLUMBED PANEL offers the first big change in home plumbing 
methods in more than 50 years,” declares Richard Hunton, seated, 
president of the West Coast Plumbing & Heating Co. He’s shown with 
vice president G. H. Toner (right) and secretary-treasurer R. G. Navarre. 


Big-Job Contractor Tries Hand at House Work 


(Continued from page 87) 
about one-fourth the time re- 
quired for a field installation. 
About three hours of patch-up 
time is also saved because there’s 
no on-site cutting of joists and 
beams. 

Hunton lists four other advan- 
tages for the pre-plumbed wall 
panels: 

1. Sink or laundry facilities 
can be installed economically on 
the opposite side of the wall from 
the bathroom fixtures. 

2. The necessity of scheduling 
the plumbing job so as not to 
conflict with other trades is 
eliminated because the prefab 
wall panel is the first inside par- 
tition to be installed. The house 
is literally built around the bath- 
room. 

3. Production line techniques 
make possible a wide range of 
variations on West Coast’s basic 
setups, so that at least one of the 


CONTRACTORS who purchase plumb- 
ing wall panels from West Coast use 
this specification form which provides 
for a complete description of the fix- 
tures to be used, the plumbing layout 
and other necessary information. 
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panel types can be adapted to 
any conventional plumbing in- 
stallation arrangement. 

4. Field work is relatively sim- 


ple. All that needs to be done is 
to hook up water and soil lines, 
hang fixtures and make field 
connections. 

Hunton and his associates be- 
gan limited production of the 
panels in March 1960. Already 
the response has been consider- 
able, so great in fact that West 
Coast is now manufacturing the 
panels for sale to other plumbing 
contractors and to a manufac- 
turer of factory-built homes and 
buildings. 

“Architects and engineers 
have shown a great enthusiasm 
for our panels,’ Hunton says, 
“and have indicated that these 
units will become an important 
factor in contributing to more 
economical construction of 
homes and apartments without 
sacrificing quality.” 

Today, the firm is producing 

(Please turn to page 152) 





Name and Address. 
Location and Address of Unit to be Plumbed 
Number 


Fixtures 


Bathtub 


Conventional 


Above Floor 


Be sure to give ceiling height - 


Rough floor to ceiling 


Inquiries for multiple units or tracts should be accom 





WEST COAST PANEL PLUMBING 


To obtain a complete packaged plumbing unit, the following information is required: 


Color and/or Size 


Se eee 


Make a detailed layout of plumbing on back with room dimensions. If possible, enclose a set of floor plans with dimensions. 


Please indicate locations of waste and water line runs out of building, on layout or plan. 


panied by plans, plot layout, and utility layouts. 


WEST COAST HEATING & PLUMBING CO., INC. 
4125 —%h Ave. N.W. ° SU 2-4166 
SEATTLE 7, WASHINGTON 
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mses NH GOOD OLD DAYS 


TO SEND PUMP SALES ‘N PROFITS SOARING! 


ONLY FAIRBANKS-MORSE COULD SELL 1961 PUMPS 

AT 1922 PRICES —DURING OUR DYNAMIC GOOD OLD DAYS 
SELLING EVENT! IT’S A SURE-FIRE CINCH TO BUILD TOP 
DEALER SALES VOLUME...TOP DOLLAR PROFIT...FOR YOU! 


The GOOD OLD DAYS start in January — 
everywhere in the U.S.A. for 
Fairbanks-Morse Pump Dealers! 

Best of all, it's an exclusive selling event 
eee designed to make dollars for 

F-M Dealers only! This event features 

all the excitement of the GOOD OLD 
DAYS. The only things different are the 
pumps. Today, they have 3 times the 
capacity of the 1922 pumps. . . bigger in 
value than any other pumps on the market! 
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A COMPLETELY COORDINAT 
ED PROMOTION! 
YOURS FREE FOR THIS EVENT! # 
Newspaper ads! National ads! Radio 
! ts! B 
Streamers! Special giveaways! Salictes Sieemoas 


Yours to help you stage the biggest selling i | : 
Li 
4 





event to build pump profits ever designed! 
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WATER PURIFICATION EQUIPMENT SPARKS SALES! | SPECIAL DEALER DEALS! SPECIAL FEATURES! 


Sell F-M’s special equipment to correct and purify drinking water—for Every dealer will have 


Our exclusive nylon 


extra pump sales during this event! Our Everpure equipment a special traffic-building impeller, for example, will 


eliminates bacteria, iron, sulphur—automatically! Then deal, tailored for him! 


help sell submersibles! 


dechlorinates and filters! Ask about this special selling item! 


The GOOD OLD DAYS start in January, 1961! 


Your F-M field engineer has all the details 


TODAY! Get in touch with him...RIGHT NOW! 





Fairbanks, Morse 


PUMP AND HYDRAULIC DIVISION 


A MAJOR INDUSTRIAL COMPONENT OF FAIRBANKS WHITNEY CORPORATION 


Check 1-111-01 on Reply Card 








In Iron Body Wedge Gate Valves, 
Outside Screw and Yoke Design, 


Walworth offers you these 
8 outstanding advantages! 


STRONGER CONNECTIONS. T-head disc-to-stem con- 


nection on OS&Y types permits wedge to properly 


seat itself. 


TIGHTER SEAL. Solid web type disc on 
OS&Y -valves provides tight closure, 


greater strength and longer service. 


REDUCED TURBULENCE. Fluid action is minimized 


rolVI-MR CoM IIT MESicelielilenileh cam elelame(-Si [ely 


ays 


FEWER OBSTRUCTIONS. Seat rings of bot- 
Folasbst-tel t-te MR h 701-5 Mle] ¢- ME tad-),7-1¢ MliLfoMl oleleh 7] 


to. prevent gum and grit accumulations. 


Walworth Subsidiaries: ALLOY STEEL PRODUCTS CO. - CONOFLOW CORPORATION 


*- GROVE VALVE AND REGULATOR CO. 
Check 1-112-01 on Reply Card 
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SURE-GRIP HANDWHEEL. Fluted design 


assures a sure grip, even with greasy gloves. 


HIGH CORROSION RESISTANCE. Brass liner 


elaehi-tak Me] (olilelMicelime(-ti-ldloleolilolamelilemiaelgiilep 


71 Sd Oi) (Cal lilel-toMel(oluloM-b7- ole) Col MONT. Bi 


valves permit fast maintenance under full pressure. 


LESS DAMAGE. Bronze back-seat bushing in bonnet of 


OS&Y valves prevents scoring, guides stem accurately 


fol Zel a fale igela lm stolen am @ieli-Me 4elh-\-Mela-Mreh Zell (elo) (ME Zim aa -\, 7-10 
or flanged ends, in sizes and types for every purpose. 

For full information see your Walworth Distribufor or write: 
Walworth Company, 750 Third Avenue, New York 17, N. Y. 


*WALWORTH is a registered trademark of WALWORTH COMPANY 


WAAL WA O Ei."i" Ei * 


“S7” VALVES...PIPE FITTINGS 
A_SJT DISTRIBUTORS IN PRINCIPAL CENTERS THROUGHOUT THE WORLD 


M&H VALVE & FITTINGS CO. * SOUTHWEST FABRICATING AND WELDING CO., INC. 
Check 1-112-01 on Reply Card 
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— that’s why Wheeling Steel Pipe should always be 

your first choice! For these two important advan- 

easy © uSEé tages help you from job bid to job end. Here’s why: 

oe So easy to use — Wheeling Continuous Weld Steel 

Pipe always cuts easily... bends smoothly... and 

SO kb; ard to abuse 4 welds quickly. That’s because Wheeling Pipe is made 

Sas a from uniform steel...and has even wall thickness 
and accurate circumference every time. 

So hard to abuse — Wheeling Pipe has all of steel’s 


inherent strength and dimensional stability. So you 
Check 1-114-01 on Reply Card 





don’t have to “baby” it on the job site . . . don’t have 
to worry about handling or fabricating damage. And, 
finally, you know Wheeling Pipe has the strength and 
dependability that assure continued safety for the 
building’s occupants for many years to come! 

Get the complete story on Wheeling Continuous 
Weld Steel Pipe, both black and galva- 
nized, from your Wheeling representa- 
tive this week. Or write Wheeling Steel 
Corporation, Wheeling, West Virginia. 


WHY WHEELING STEEL PIPE IS FIRST CHOICE! 
Lowest cost with durability ¢ Threads smoothly, cleanly 
Strength unexcelled for safety »* Sound joints, welded or coupled 
Formable — bends readily ¢ Grades, finishes for all purposes 
Weldable — easily, strongly ¢ Available everywhere from stock 


ALWAYS INSIST ON PIPE MADE IN THE USA! 


WHEELING STEEL CORPORATION - IT’S WHEELING STEEL! 


District Sales Offices at Atlanta, Boston, Buffalo, Chicago, Cincinnati, Cleveland, 
Detroit, Houston, New York, Philadelphia, St. Louis, San Francisco, Wheeling, 


Check 1-114-01 on Reply Card 











A FRIENDLY, BUT STRAIGHT-FROM-THE-SHOULDER 
CHALLENGE TO EVERY SINK INSTALLER IN AMERICA 


Tf we cant deliver 
a Carlton 
Stainless Steel Sink 
that can be 
adapted to meet 
your specifications, 


we will pay you 


ten dollars! 


—D” you KNOW that Carlton Sinks are now 
made in over 200 different shapes and 
sizes and that you can get almost any one of 
these shapes and sizes drop-shipped on 24 
hours notice? Moreover, if we haven't got 
Carlton Sinks in stock to meet your require- 
ments, we'll gladly custom-build them for you. 
In fact, every time you happen to send us a 


bonafide stainless steel sink order that we can’t 


fill, we will gladly pay you TEN DOLLARS! 
This is merely our way of emphasizing that no 
plumbing wholesaler or dealer in all America 
ever has to carry more than one line of stain- 
less steel sinks if he standardizes on Carlton! 
Send for our latest Carlton Sink Catalog 
No. LP 460 today. If the sink you’re looking 
for isn’t there, we'll build it for you! See for 
yourself why we proudly say... 


There's a Cariton Sink to suit every purse and purpose 


SINK DIVISION, CARROLLTON MANUFACTURING COMPANY, CARROLLTON, OHIO 


SCULLERY SINKS + INSTITUTIONAL SINKS - HOME SINKS * CUSTOM-MADE SINKS 
Check 1-116-01 on Reply Card 
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A Complete Pipe and Conduit 
Workshop At Your Finger Tips 


Pays for itself fast... [Patatexneuens 
in lahor savings alone! 


Cutting, Reaming 


od | od —- a — 1 0] 
THREADING 
MACHINE 


—_ 


Full 2” capacity. Plenty of power for up to 12” geared tools. 
Universal Die Head included threads 4%” to 2” pipe and conduit 
with just two sets of dies. Four other styles of heads available. . . 
4%” to 2” pipe or conduit, 4” to 2” bolts. Fast hand-action Ri@aItp 
Speed Chuck. Cam-Action Rear-Centering Workholder. Auto- 
matic re-circulating oil system. Easy-to-Read Length Gauge. 


See and Try This Time and Cost- Saving 
RiIteaID 535 at Your Supply House Today 


Check 1-117-01 on Reply Card 
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THREE BOOSTERS of the Chi- 
cago BHC review the 8- 
page rotogravure promo- 
tion of hydronics that was 
distributed to visitors at the 
BHC’s show booth. They 
are (from left) Neil Hardy, 
contractor; Leonard Rosen- 
gren, wholesaler; and Ed 
Dostal, executive secretary. 


Hydronic Heat Makes a Big Blast 
at the Chicago Home Show... 


A HALF-MILLION POTENTIAL BUYERS were introduced—many for the first time 
—to the benefits of hydronic heating and cooling last month in Chicago. The oc- 
casion was Chicago’s 15th annual Better Living Home & Flower Show, which was 
held for the first time in the city’s huge new lakefront exposition hall. 

To extoll the merits of hydronics, the Chicago Better Heating-Cooling Council 
sponsored a sizable booth at the show, and arranged several individual displays 
throughout the hall. Due to intensive pre-show “missionary” work by the BHC 
members and staff, hydronic heating was featured in the model home and room 
displays for the first time in the exposition’s history. 


This was the second spectacular promotion staged by the (Please turn to page 171) 








IN A MODEL HOME, built right at the huge exposition hall, THE APPEAL of hydronic baseboard in a furniture display 
Hardy studies the hydronic system boiler on display. The room gained special attention, thanks to a sign Dostal ar- 
sign on top of the unit invites home show visitors to stop ranged for with Helen Olson, display coordinator for the 
at the BHC booth for full information or hydronic heat. Home Builders Assn. of Chicagoland, the show’s sponsor. 
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THE 
ARMSTRONG 


Hfumid(i)maker 


A Humidifier That Really Works 
For Buyers Who Insist on the Best 


The Humid-i-maker is not cheap. It’s just 
about the highest priced unit on the market 
today, in both first cost and installation cost, 
but it really works. It will provide controlled 
relative humidity at the most healthy and 
comfortable level all winter in a good sized 
house. (A unit that won’t do this is more ex- 
pensive at any price.) 

You can’t sell a Humid-i-maker to every- 
one but you have a hard core of gilt-edged 
prospects who insist on, and can afford the 
very best. You have a hard core of ready- 
made prospects who must have it for health 
reasons. You have a hard core of business 
offices and commercial establishments to 
whom the cost is low for the benefits pro- 
vided. It all adds up to the best kind of busi- 
ness—solid and lucrative. 


The Humidity Control Market 


There are probably more people confused 
about winter-time humidity than any other 
element that affects their health and comfort. 
The humidifiers that have been available 
haven’t helped matters very much. Most of 
them have been troublesome gadgets that 
couldn’t do the job and caused the owner 
and contractor a lot of grief. Some contrac- 
tors got to the point where they didn’t even 
want to talk about humidifiers. 

However, humidification is here to stay. 
As more and more people learn of the health 
and comfort advantages of properly main- 
tained and controlled relative humidity, the 
bigger your profit potential will become. 


What to Do About It 


The awakening of interest in humidification 
means that you had better be prepared to 


serve the market. And if you wish to come 
out with the big end of the profit, you had 
better push humidification. 

You may have tried it and been disillu- 
sioned. Perhaps the prospect wasn’t suffi- 
ciently informed. But today he can be sold 
with the right approach and the right prod- 
ucts. 

For the most profitable segment of your 
potential customers the Humid-i-maker will 
answer your requirements as well as his. 


How Good Not How Cheap 


Five years ago the Armstrong Machine 
Works, manufacturers of industrial and com- 
mercial humidifiers for over twenty years, 
introduced the Humid-i-maker. It was, to 
the best of our knowledge, the first residen- 
tial humidifier that could do a completely 
adequate job of maintaining the desired rela- 
tive humidity throughout the heating season 
in hot water or steam heated homes. 

In the ensuing five years the unit has been 
tested and refined until we sincerely believe 
it to be the finest residential humidifier made. 

Take a moment to think about your hu- 
midifier experience and where you could sell 
such a quality humidifier with a nice profit 
on the unit and on the installation. Remem- 
ber, too, that the unit requires annual clean- 
ing, and provides you with an opportunity 
for service business. 

The next step is to get in touch with your 
nearby Armstrong Factory Representative 
—or write direct if you prefer—for full infor- 
mation. Ask to see the sales aids and custom- 
er educational material available to contrac- 
tors handling the Humid-i-maker. 


013-HM 


ARMSTRONG MACHINE WORKS 


8441 MAPLE STREET ¢ THREE RIVERS, MICHIGAN 


Established 1900 
Check 1-119-01 on Reply Card 
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TYPICAL INSTALLATION of Bio-Pac shows the raw sewage 
pumping station, which is available for locations where 
the water level in the Bio-Pac settling compartments is 
not at finish grade, and a separate chlorinating tank 
(also available when required). 


FLOW DIAGRAM illustrates the bio-filtration method of 
sewage treatment which is used in large municipal sew- 
age processing plants. Bio-Pac incorporates the same 
system of complete two-stage bio-filtration in one unit. 


Big City Sewage Disposal Comes to the Country... 


(Continued from page 95) 

to-operate installation of the Bio-Pac can be made 
for as low as $70 per capita, when 500 persons are 
served. The cost increases to $350 per capita when 
only 50 persons are served. This includes auxil- 
iary equipment, erection, external plumbing, wir- 
ing and all field work (but excludes sewer lines). 
The cost of connecting up to sewers will vary, he 
said, depending on the location. | 

Zwerner said that the Bio-Pac sewage treatment 
process is designed to be automatic in operation. 
Only part time operating care is required, and the 
only fixed and continuing costs are for the power 
requirements (1.5 to 2.5 kilowatts), minimum 
maintenance and a part-time operator’s salary. 


#In outlining the plumbing contractor’s role, 
Zwerner said that he (the contractor) would ex- 
cavate, install the external plumbing, hook up 
sewer lines to the unit and handle additional 
phases of the installation. 

Units designed for installations serving up to 
200 persons are shipped from the factory com- 
pletely assembled. Larger units are shipped brok- 
en down into major subassemblies for field erec- 
tion. 

The two-stage treatment in the Bio-Pac starts 
with the removal of settleable solids in a primary 
settling compartment. Then the sewage is pumped 
to two bio-filters where aerobic bacteria remove 
85 to 95 percent of the suspended solids and B.O.D. 
(biochemical oxygen demand). The last stage is 
a final settling compartment which completes the 
process of producing a stable effluent. 

In addition, raw sewage pumping stations are 
available from the company for locations where it 


120 


is not possible to obtain gravity flow into the pri- 
mary settling compartment. A comminutor (sew- 
age grinder) is included in each pumping station 
to reduce the size of large particles. For gravity 
flow installations, a comminutor is available in a 
separate steel tank. 

Where chlorination is required, a chlorine con- 
tact tank is also available. A mechanical pump is 
mounted on the top of the tank to feed the sodium 
hypochlorite solution. This unit can also be sup- 
plied with a recording and totalizing flow meter. 

Zwerner claims certain advantages for Bio-Pac 
over existing aerated systems. Two are: It readily 
absorbs shock loads and requires less power. 

In a recent speech at Philadelphia, during which 
the system was introduced, Zwerner said the new 
plant is designed to prevent ground water contam- 
ination “that may result from individual waste 
disposal units when installed where conditions 
prohibit successful operation.” 


= Following its study of the Bio-Pac system, DE 
reporters sought the opinions of several persons 
highly regarded in the plumbing industry. 

Ed Zimmer, director of the City of Chicago 
Plumbing Testing Laboratory, had this to say 
about the new product: 

“It’s a real advancement. At the end of this sys- 
tem what you get is near-drinking water. So in 
principle, it’s ideal. 

“It’s practical, too. The process incorporated in 
the Bio-Pac system is the answer to the problem 
which exists in some areas of sewage being great- 
er in volume than nature can oxidize. 

“This system, when handled properly, would 
not contribute to surface contamination. It’s 
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far superior to the principles 
which some communities now 
operate under.” 

Another industry authority 
with a strong opinion, but not 
in the same valence as Zimmer’s, 
is Russ Lewis, president of the 
National Assn. of Domestic & 
Farm Pump Manufacturers and 
an executive of Fairbanks, Morse 
& Co. Lewis prefaced his remarks 
with a defense of septic tank 
systems, stressing that they are 
“perfectly adequate” when prop- 
erly applied and installed. 

“It would probably be more 
feasible,” he said, “to supplement 
existing, individual septic tank 
systems with chlorination cham- 
bers than to replace them with 
new central treatment units. 


a “It’s just poor reasoning to ap- 
proach homeowners with this 
new concept if the septic tank 
is made the subject of abuse. If 
this is the case, it’s going to cost 
many homeowners a great deal 
in property depreciation.” 

Lewis said that the cost of 
converting to a new system (in- 
cluding installation and connect- 
ing up to sewer lines) would 
probably be greater than the in- 
vestment consumers have made 
in septic tanks plus the cost of 
treating the effluent. 

According to Link-Belt, the 
Bio-Pac is designed in accord- 
ance with the standards for 
municipal sewage works. It con- 
sists of eight components alto- 
gether: (1) a primary settling 
compartment, (2) a primary bio- 
filter, (3) a secondary settling 
compartment, (4) a secondary 
bio-filter, (5) a sludge digestion 
compartment, (6) a primary re- 
circulating pump, (7) a second- 
ary recirculating pump, and (8) 
a scum pump. 


= Multiple units can serve pop- 
ulations larger than 500 people. 
Contractors or others desiring 
further information on the Bio- 
Pac units can get it by circling 
“Sewage Disposal Systems” on 
the postage-free reply card in 
this issue, page 144. END 
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STILL 





NO SERVICE CALLS 


Of all the hundreds and hundreds of 600 Series Resi- 
dential Boilers Mt. Hawley has produced over the 
past year and a half, not one—repeat, NOT ONE— 
has yet required a service call! Of course, we don’t 
know how that compares with the particular boiler 
YOU handle, but we think it must set some sort of a 
record. We really weren’t surprised though, because 
there are lots of reasons for the phenomenal success 
of the famous 600 Series. You see, the heating sur- 
face of the crown sheet is seven times larger than 
in most boilers—so there are NO HOT SPOTS. Since 
the flue channels aren’t baffled, there is absolutely 
NO CLOGGING. And the 600 Series operates at 
peak efficiency all year round because of extremely 
LOW STACK TEMPERATURES. (Available in gas 
or oil models—either standard or deluxe packages) 


A.G.A. Approved 


@, Mt. Hawley Mfg. Co. 
1209 W. Alta Road 


Peoria, Illinois 
Please send additional information regarding Mt. Hawley 600 Series 
Name___ 
Address_— ee 
City ae 





Ce, lle ee 





Check 1-121-01 on Reply Card 





There’s no reason to get into a 
stew over heating problems when 
you can get all the facts about 
modern heating practice at the 
Heating & Air-Conditioning Ex- 
position. 


At the exposition you can ob- 
tain first-hand information and 
- money-saving tips on new heat- 
ing equipment as well as the lat- 
est developments in refrigera- 
tion, air conditioning and 
ventilation equipment. 


Over 500 fact-filled displays, 
staffed by top executives and 
key technical personnel, will pro- 
vide you with information con- 
cerning more efficient methods 
of installation, maintenance 
techniques, use of related equip- 
ment, and anything they know 
from which you can profit. 


Keep up with new developments 
for domestic, commercial and 
industrial applications. Plan your 
visit now! 


/ Vth International Heating 
& Air-Conditioning Exposition 
Auspices ASHRAE 
CHICAGO, ILLINOIS 


International Amphitheatre 
Feb. 13-16, 1961 


Managemert: 
INTERNATIONAL EXPOSITION COMPANY 
480 Lexington Ave., New York 17, N. Y. 


Check 1-122-01 on Reply Card 
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| Are contractors really hydromechanics? 





Industry Debate on Name 
Change Proposal Continues 





Two MONTHs AGo, DE presented the argument of a prominent man- 
ufacturer that the name of the plumbing industry be changed to 
hydromechanics as the first step toward creating “a more favorable 
public image.” 

Since that article (see “The Zurn Brothers Tell Why They Want 
a New Name for Plumbing,” November, page 75), DE has been 
deluged with letters offering a wide (and often colorful) variety of 
opinions on the subject. 

Some readers support the change without qualification. Others 
would like the change but object to the Zurns’ proposal of hydro- 
mechanics. Still others are irrevocably opposed to any title change, 
proposing instead vigorous promotion of the industry’s present name 
and virtues as a more effective alternative. 

What follows below is just a small sample of reader responses. 


Others appeared in the December issue of DE. 


He Votes “Yes” 


CLEVELAND HEIGHTs, O.—The 
plumbing industry needs a new 
image. Hydromechanics would 
be a good new name for it. 

W. F. Hann 
Contractor 


Mechanical Overtones 
May Be Overemphasized 


JERSEY City, N.J.—Hydro- 
mechanics covers all phases of 
the business: plumbing, heating, 
air conditioning, sewage disposal, 
process piping, etc. 

It may overemphasize the 
purely mechanical part of the 
business, however. People think 
of the contractor as a person who 
helps them improve their prop- 
erty, its looks and its value. 

JAMES BRENNEN 
Contractor 


He Sees a Jekyll- 
Hyde Relationship 


VANCcOovuVER, B.C.—I’ve been in 
the plumbing business over 60 
years and have never had any 
reason to be ashamed of it. It’s 
been good to me, and I’m very 


proud to be called a plumber. 

Would the Zurn brothers 
change the name of their water 
closet carrier to the “Restful Re- 
lief Support”? 

The way I feel about their in- 
tentions now, a better name for 
the industry would be “Jekyll- 
Hyde-ro-mechanics.” 

Britt Watt 
Contractor 
Acme Plumbing & Heating 


Contractor Says We 
Keep Him Up Nights 


Brick Town, N.J.—Thank you 
for your magazine and its serv- 
ices. It certainly is a welcome 
sight when it comes in. If neces- 
sary, I stay up nights to read it 
and examine its advertising. 

When viewed in its entirety 
the plumbing industry is certain- 
ly a complicated one, with all its 
different services and responsi- 
bilities. I think, therefore, that 
hydromechanics is a more ac- 
curate name for the profession 
than plumbing. 

Of course, a new name will 
not by itself change the image 
of the industry. We need to 
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INTRODUCING THE NEW 


DRYDEN-EAST 


HOTEL 


39th St., East of Lexington Ave. 
NEW YORK 


Salon-size rooms ¢ Terraces ¢ New 
appointments, newly decorated « 
New 21” color TV « FM radio « New 
controlled air conditioning « New 
extension phones in bathroom « New 
private cocktail bar * Choice East 
Side, midtown area ¢ A new concept 
of service. Prompt, pleasant, un- 
obtrusive. 


Single $15 to $22 Suites to $60 
Special rates by the month or lease 


Robert Sarason, General Manager 


ORegon 9-3900 


Check 1-123-01 on Reply Card 


Double 
Assurance 
of Quality 


Fast Moving 
IMPULSE 
SELLER 


ALL 
TOILET 


JAYELITE #500 Pat'd. 
ANTI-SWEAT 


Tank Liner! 


e Fits Inside the Tank 


¢ A Real Money Maker for Spring and 
Summer 


e Made of Dow Chemical STYROFOAM 
° — Patented “BENDS AROUND COR- 
N “ 1 SenteennRRGEEEEEnEneenetl 


oy 


Retail 


Write for Attractive 


© Slotted P Construction Dealer Discounts 


& Mastic 


GLO-BRITE prooucts, inc. 


6415 N. California Ave., CHICAGO 45, ILL. 
Check 1-123-02 on Reply Card 
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maintain high standards of prod- 
ucts and installation to satisfac- 
torily accomplish this. 
JOHN JACOB 
Contractor 


He Likes “Health and 
Comfort Engineer” 


New York Criry—Hydrome- 
chanics is not satisfactory to the 
contractor because it does not 
identify him as such. It doesn’t 
suggest what he does. 

“Health and comfort engineer” 
would be closer to the truth. 
What is needed to better the in- 
dustry’s image is more publicity 
for the benefits derived from 
quality plumbing and heating in- 
stallations. 

Harry WINTER 
Contractor 


Calls It a First Step 
to a Better Image 


TYRONE, Pa.—I agree that the 
plumbing industry needs a new 
image with the public, and also 
that hydromechanics, as a name 
and as a first step in getting this 
new image, is good. 

Pau. Lewis 
Contractor 


Says Industry Is Not 
Held in Low Esteem 


Austin, Tex.—We have a re- 
action, all right, to the sugges- 
tion by a manufacturer in your 
November issue that the plumb- 
ing industry change its name. 

In the first place, we do not 
think the plumbing industry is 
held in very low esteem by the 
consumer, as the article implies. 
The industry may think so, but 
statistics and surveys do not bear 
this out. If the industry has an 
“inferiority complex,” as some 
seem to think it does, it is in the 
minds of industry men, and no- 
where else. 

I speak before hundreds of 
service clubs, church groups, 
ladies’ clubs and similar groups 
during the year. In most cases, 

(Please turn to page 124) 











NOT EQUAL... 


THE BEST 


and at a better price! 


_ WILKERSON 


compressed air 
products 


COMPARE 


these advantages with any other 
brand specified. Buy WILKERSON 
for the compressed air lines in 
your contract. Convert other mod- 
el numbers to Wilkerson with 
FREE handy conversion chart. 


WILKERSON 
FILTER 


@ Removes all moisture & 
5 micron particles 


@ Transparent or metal 
bowl 


@ Ys” to 2” P.T. sizes 


WILKERSON 
REGULATOR 


@ Equipped with 3 outlet 
ports 


@ Larger diaphragm area 
@ Big ports and valves 


@ Ye” to 2” P.T. in3 
pressure ranges 


WILKERSON 
LUBRICATOR 


@ Lubricates from 3 to 
1200 CFM 

@ Transparent or metal 
bowl 

@ Can be filled without 
shutting off air 

@ Force-feed type with 
sight gauge 

@ 4 to 2” P.T. sizes 

@ land 2qt., 2 and5 
gal. bowls available 


WRITE for FREE 
model number conversion chart 
of all manufacturers 


ILKERSON 


CORPORATION 


Dedicated to heaping the NEW in pNEUmatica 
1243 W. Mansfield, Englewood, Colo. 
Check 1-123-03 on Reply Card 
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(Continued from page 123) 

a contractor arranges the pro- 
gram, introduces me, and takes 
part in the club’s regular activi- 
ties. I have had a lot of inquiries 
into our industry’s charges, 
procedures, etc., but these have 
been couched in terms that did 
not indicate an “undesirable” 
image. These were questions put 
by curious and interested people. 

The blunt fact is that all in- 
dustries have a public relations 
job to do. This is a technical age, 


and the consumer finds he can- 
not possibly know all there is to 
know about everything—and 
how it works. Thus, he must— 
like it or not—remain ignorant 
on some subject. It is in a field 
where his knowledge is lacking 
that we find a certain amount of 
suspicion—or at least the need to 
validate charges, claims made for 
equipment, and so forth. 
National surveys indicate that 
consumers generally distrust 
physicians, pharmacists, morti- 





...offee WIDER SELECTION 





Odeal 


NK FRAMES 





. wet MORE VERSATILITY 





Gor EASIER INSTALLATION 


FRAMES FOR IN 
ALL FLAT RIM 


STAINLESS STEEL 


SINKS OR ALUMINUM 


- 
HUDEE IS \" 
CLAMP-DOWN SINK FRAME 





PATENT NOS. 
2,440,741 
2,704,370 


- 


WATERTIGHT 


SYSTEM 


WALTER E. 


225 WEST HUBBARD ST © CHICAGO 10, ILLINOIS 


Telephone DElaware 7-7240 


AND COMPANY 


Check 1-124-01 on Reply Card 


cians and attorneys far more than 
plumbing contractors. The dif- 
ference in industries is that these 
other groups are doing some- 
thing about it through association 
work, rather than griping, com- 
plaining among themselves and 
trying to create an “alter image” 
through some wild proposal such 
as a name change. 


# There is a good deal to be done 
toward improving the industry’s 
public relations, we admit. There 
is a need for more speakers, and 
more and better films, less 
slanted toward products and 
more toward industry benefits. 

There is a need for more 
schooling for contractors and 
journeymen, for more apprentice 
training, and for better material 
for use by such programs. 


«But this costs money! It also 
takes time and effort. Therefore, 
many of our manufacturer 
friends find it easier—and 
cheaper—to advance some wild 
idea like changing the name of 
an industry. That’s far less work 
than trying to make some of our 
present programs operational. 

The only hitch is that, once 
the name were changed, the pub- 
lic still wouldn’t know about it 
unless the industry did those 
things it refuses to do now. 


aIn summary: We don’t think 
the plumbing industry image is 
unfavorable at all. We do feel 
that more time, effort and money 
are necessary—in a coordinated 
industry drive, such as could be 
had through the Plumbing-Heat- 
ing-Cooling Information Bureau 
—to create a more favorable im- 
age, but changing the name of 
the industry (which not all par- 
ticipants would buy) is no solu- 
tion at all. The proposal deserves 
no more serious study than see- 
ing that the document which car- 
ries it hits the wastebasket, and 
doesn’t clutter the floor. 
WILLIAM BRIDGES 
Executive Director 

Associated Plumbing & Heating 
Contractors of Texas 
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The Biggest Need: A 


Uniform National Code 


Roxsury, Mass.— To improve its image 
with the public the industry needs to have 
a uniform national code. What is good for 
the town and city should be good for the 
state and country, too. 

As for a new name, I agree that this 
would be a good first step toward changing 
the image. There are too many syllables in 
the word hydromechanics, however. It’s 
too much of a mouthful for the average per- 
son to “spit out” easily. 

Harotp GooDMAN 
Wholesaler 
United Supply Co. 


He'd Tell the World 
About Good Plumbing 


Santa Barpara, Cauir.—I like the idea 
of a new name for the industry, and hydro- 
mechanics is fitting. It’s keeping step with 
the modern, specialized world, and would 
attract more interest and add to our prestige. 

The industry can do more than adopt a 
new name, however. It can better its promo- 
tion of the idea that good plumbing and vent- 
ing equals good health. 

J. R. MANNING 
Contractor 
Tri-Valley Plumbers 


When the Bill Arrives, 
She'll Still Shout “Thief” 


Cuicaco—My objection to adopting the 
term hydromechanics is that it would be too 
obvious. 

The plumber suddenly would appear to 
be trying to misrepresent himself. After all, 
the consumer still will see him in dirty 
clothes, and he’ll still be working in odious 
places performing unpleasant tasks. 

When he completes a job fishing out the 
baby’s diaper from the trap and leaves, the 
housewife still will think nothing about the 
time he must spend driving the truck or 
the money it costs to operate that truck. 

But when the bill arrives, she'll shout 
“thief.” If a change in terms does come 
about, I’m afraid the public’s attitude will 
be: “Once a plumber, always a plumber.” 

Take the electrician. People can’t see what 
he does, but the results are wonderful. The 
plumber? He just screws pipes together. 

Of course, the word “hydronics” has gone 
over very well, but there’s a difference. The 

(Please turn to page 126) 
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GADSDEN 
CIVIC CENTER 


GADSDEN, ALABAMA 


Arcuitect: Hofferbert, Ellis & Strickland, 
Gadsden, Alabama. 
GENERAL Contractor: Dethlefs & Hannon, 
Gadsden, Alabama. 


MEeEcnwanicat Contractor: G. H. Singleton Plumbing § 
& Heating Co., Gadsden, Alabama. j 


PLUMBING & HEATING WHOLESALER: Noland 
Company, Inc., Gadsden, Alabama. : 


eseand pipe by APCO! ¢ 


, 


Another Fine New Municipal Building 


ug APCO 


CAST IRON PIPE & FITTINGS 


i 


Typical of many new buildings 
where APCO Pipe and Fittings were 
used to insure long, trouble-free 
service is the new Civic Center at 
Gadsden, Alabama. Strong, durable, 
non-corrosive APCO Cast Iron Soil 
Pipe used in the drainage system 
will actually last the life of the 
building! 


All APCO Cast fron Soil Pipe is centrifugally cast in sand-lined 
molds for uniformity and smooth metal structure throughout. 


ONE ORDER... ONE SHIPMENT ... ONE BILL 


that’s the kind of service you'll get when you specify 
APCO on your next job! 


APCO Cast Iron Soil Pipe is identified by 
the orange hub and bead on spigot end — 


- your assurance of meeting all specifications. 





(Continued from page 125) 
public had no preconceived notion of the 
hot water heating field. Not so in our case. 
I say a new name is not the answer. It 
might be difficult, but I say the better way 
would be to upgrade the word “plumber,” 
of which I am very proud. 
Don GAMMIE 
Contractor 


Promote a New Image 
Along with a New Name 
Auuiance, O.—It could be that hydro- 


mechanics would be a good name for the 


plumbing industry, although I find myself 


. | favoring the sound of “sanitary engineer.” 
gs : 


BE JUST RIGHT 


STAINLESS STEEL...BY JUST MANUFACTURING 


When the customer first sees her JUST-completed 
kitchen she’ll experience the thrill of a wifetime! 
She'll picture herself working from, living with, 
JUST Stainless, and she’ll know her kitchen duties 
will be a lot more pleasant now. 

Somehow stainless lights up the place.. 
JUST stainless rights up the place. 


In the home or hospital; in the school or lab... 


. and | 





to be JUST right is to assure yourself of perfect 
customer satisfaction. 


JUST craftsmanship extends from highest 
quality stock items to custom-built equipment 
that you install with confidence and pride. 


SOLD THROUGH AMERICA’S LEADING PLUMBING WHOLESALERS 


ad 


HOSPITAL 
EQUIPMENT 


DRINKING 
FOUNTAINS 


Write for Bulletin J-105. 


vous 


titi | 


9233 > a AVENUE 
FRANKLIN PARK, ILL. 


Check 1-126-01 on Reply Cord 


| Supply Assn., 


I agree with the manufacturer who made 
the suggestion that the public has a wrong 
image of the industry. Jokes of 20 years ago 
still linger, although today’s plumber out- 
dates that of 20 years ago every bit as 
much as today’s car makes that of 20 years 
ago obsolete. 

While a name change would help, the 
plumbing contractor also has to be modern 
in his office, in his displays, in his workman- 
ship. His mechanics should dress well, stay 
clean, use good tools and equipment and 
run clean trucks. 


s How would we promote a new name for 
plumbing? We should emphasize that this 
is a new day—that the “old plumber” is 
gone. First, he brought the privy into the 
house, then the plumbing contractor brought 
the indoor privy from that state to the pres- 
ent beautiful bathroom and kitchen. 
Today’s plumbing contractor doesn’t dig 

ditches. He has machines to do it for him. 
He is truly an engineer and designer of 
beauty for the American home. 

JoHN ROBERTSON 

Wholesaler 


Robertson is also president of the Central 
a leading wholesaler group. 


@ Mr. 


There's No Need for 
a Man to Be Dirty 


Wooptanp, Catir.— I don’t believe the 
public has an unfavorable image of the 
plumbing industry. If it does, however, I 
would recommend the following: 

1. Lower the charge per hour. 

2. Make your men as presentable as pos- 
sible on the job. There is no reason for a 
man to be dirty at 8 o’clock in the morning 
just because he was dirty at 5 the day before. 

As for the possibility of a new name, I'd 
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prefer to see Sanitary Contractor or San- 
itation Contractor. 

For the average consumer a name like 
hydromechanics is too awe-inspiring. Also, 
there are too many fields that could come 
under the scope of hydromechanics. 

Mainly, I suppose, a rose by any other 
name would smell the same. 

F. R. McGrew Jr. 


Contractor 


There Are Problems 
in a Name Change 


JoHNstown, Pa.—All the men in the 
plumbing department here agree that while 
there does exist a justified unfavorable 
image of the plumbing industry, a name 
change would not remove this image. aber ean 

This unfavorable image is created by poor “If you'll excuse the expression, you 
retailing, bad installations and bad service certainly did a ‘bang-up’ job!” 
on complaints and repairs. 

The individual plumbing contractor can 
do a better selling job by keeping a better 





wholesaler to contractor to journeyman to 
owner. Also, the consumer should be pro- 
shop and/or showroom and also by up- vided with more education on the different 


grading some of his jobs instead of down- products and materials available and their 
grading them all. benefits. 

The industry as a whole could provide While hydromechanics is quite an 
more cooperation from manufacturer to (Please turn to page 128) 


Low Return Condensate Pumps 


Capacities 500 to 15,000 sq. ft. E.D.R. . 


weil TVC PUMP 


LOW RETURN CONNECTION 
LOW SPEED, LONG LIFE 
CAST IRON RECEIVER 


SINGLE UNIT—Fig. 302A D 7 _Fi 
10 Gal. Receiver for Single Units LOW WATER LINE nas are 


: 15 Gal. Receiver for Single or Duplex Units 
Diameter 21” 


Di ter 25>" 
Hgt. of Return above floor 67’ FLOAT SWITCH CONTROL Hgt. of pesto poh. 7%," 


Unit Max. Sq. Ft. | Disch. Press. Pe «i Capacity of | soo, | Return Pump Diameter and Height of intesianithetel: Steen 
wonton | aii | ateit, | Mewar” | Papel | SRT | title | piacere | copecivet | Beernte | ged Uon Dachorge 
TVC-19 750 20 .38 La 
TVC-23 1000 20 Lx 
TVC-29 2000 20 ; 3.0 
TVC-35 4000 20 6.0 
TVC-41 6000 20 9.0 
TVC-47 8000 20 : 12.0 
TVC-52 10000 20 15.0 
TVC-54 15000 10 22.5 
TVC-55 15000 20 : ye 
TVC-56 15000 30 5 22.5 
TVC-57 15000 40 ; 22.5 











Pressure Required 
Are Available. 


x 
i) 


1 21” -10Gal. 678" 
21” -10Gal. 678" 
21” -10Goal. 67%" 
21” -10Gal. 67%" 
21” -10Gal. 67%" 
25'2"’-15 Gal. 76" 
1 252''-15 Gal. THe" P 

Th | 25%4-26Gal._| 10%” —eoe™ 
1% 25%2''-26 Gal. 10%" Domestic Engineer- 
1% 25%2''-26 Gal. 10%” ing Catalog 

1% _| 25%’.26 Gal. 10%” Directory 





B 





& 





See Bulletin 
TVC-300 for 
Full Specifications 














ap Lane Nahd Enee Ena face face face 
BLS [a i ioe 











W IW [WW IMM TM TROPPO 


~ 
ce) 






































e 
weil PUMP COMPANY e 1512 N. FREMONT ST. CHICAGO 22, ILLINOIS 
Check 1-127-01 on Reply Card 
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SPACE-SAVING 
EFFICIENCY & FLEXIBILITY 


n ” 
CYCLO - JET 

Here’s the hottest news in years for commercial and industrial 
heating! Roberts-Gordon’s new, complete line of “Cyclo-Jet” 
power pressure burners achieves a unique concept of peak efhi- 
ciency fuel combustion in a truly compact package. It’s the 
all-new “Cyclo-Jet” burner head that does it! 

© Positive Combustion Air Control insures Maximum Fuel Economy 

© Uniform, Cempact Flame Pattern over Wide Firing Range 

© Completely Automatic Control System 

@ Gas, Oil or Dual Fucl Gas/Oil Models 

© Capacities to 2,600,000 BTU's/hr. input 


Factory assembled and tested, the “Cyclo-Jet” Burner is a com- 
plete fuel burning device and control system. Combining high 
efficiency with great compactness, the new “Cyclo-Jet” Burner 
Head is extremely flexible and simple to install. 

Unique design of burner head forces gas and air into combustion 
chamber with cyclonic turbulence. This gives compact flame con- 
figuration with resulting high heat release, facilitating firing of 
equipment normally presenting difficult combustion problems. 
Accurate combustion air control with either fuel eliminates need 
for induced draft fan or tall chimney. Fixed firing rate, two-stage 
- or fully modulating gas control systems are available. Dual 
gas/oil burners are designed for quick manual or automatic fuel 
changeover. Low-fire start and pre- and post-purge are optional. 
Totally enclosed control panel is standard. Panel lights indicate 
when controls are energized. Electronic-interrupted pilot control 
system gives safe, positive main flame supervision. Fully 
factory guaranteed. 


Cash In On the Profit Opportunities of the Revolutionary New “Cyclo- 
Jet” Power Pressure Burner Line NOW! Contact Your Roberts-Gordon 
Dealer or Write Us Direct. 


gOBERT. ROBERTS-GORDON 


ey APPLIANCE CORP. 
44 Central Ave., Dept. DE, Buffalo 6, N.Y. 
In Canada — Grimsby, Ontario 
Check 1-128-01 on Reply Card 





(Continued from page 127) 
agreeable name, it was brought out that 
the name hydronics did nothing to help 
the heating industry and, therefore, could 
do nothing to help plumbing. 

If such a change were to come about, we 
feel that manufacturers would meet it with 
acceptance and plumbing contractors with 
resistance. As for the wholesaler and con- 
sumer, they would be indifferent. 


= The following problems would be sure to 
arise if the change were made. 

1. We’d have to convince the U.S. gov- 
ernment to go along with the name change 
in all of its commercial standards. 

2. We'd have to get large cities and all 
states to change the wording of their spec- 
ifications accordingly. 

3. We’d have to make a complete change- 
over of the terminology in advertising and 
literature. 

4. We'd have to change over plumbing 
unions, plumbing licenses, etc. 

5. We'd have to get acceptance of master 
plumber associations. 

Basically, it is felt that something should 
be done to improve the present image. How- 
ever, it should be along the lines of im- 
proving the present industry and not by 
changing its name. 

NAME WITHHELD BY REQUEST 


How One Manufacturer 
Approaches World Trade 


(Continued from page 109) 
Tait products, including submersible, jet and 
piston pumps (manufactured in Tait’s plants 
here) will be marketed throughout Europe 
and other world markets by KSB. 

Products sold by Tait will carry the Tait- 
KSB name, and those sold by KSB will 
carry the KSB-Tait name. 

An interesting aspect of the new agree- 
ment—unlike many of those concluded by 
other American manufacturers with foreign- 
based firms—is that Tait will make most of 
the products to be marketed by KSB, and 
will also manufacture the KSB line for sale 
in the U.S. and Canada under a licensing 
arrangement with KSB. 

The net effect is that American workers 
will be producing the bulk of the products 
marketed under the new agreement. Excep- 
tions will be custom pumps for the industrial 
field—though standard pumps in the KSB 
line for industrial applications will be made 
in Tait’s Ohio factories. 

Typical products in the KSB line are 
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centrifugal pumps and pumps for process 
uses, dewatering, boiler feed, sewage ejec- | This Dia nond iS a Water System 
tion, water works and similar applications. 

In its first phase, the new arrangement 
will provide for Tait customers in America 
a highly-standardized line of end-suction 
centrifugal pumps in sizes 34 inch through 
6 inch. 

KSB will benefit immediately through the 
availability of Tait pumps and drainers, and 
has already placed its initial order for world- 
wide distribution. 

“The agreement between the two firms 
not only will permit pooling of talents and 
skills in research and engineering, but 
should bring about marked efficiencies 
through combining production and sales for 
a concerted approach to the broadest pos- 


-f ” S 
sible world market,” Wozar said. DEMPSTER 


ay CONVERT-O-JET, 
= The new agreement is in close harmony ee } the high quality, low- 
ith th : biecti f th er ey cost convertible system. 
with three major objectives o e new ada- ' , Available in thrifty 4 
ministration in Washington (see page 79). | = = tay _ — 
Basically, these objectives are to increase | a ~ ‘ br extra powerful 
the export of American-made products to | Ee > Dual ay and ag 
if La, ; ' unique back-to-back im- 
world markets, thereby (1) improving the | § ks pte" mr ad that require only 
American balance of payments with coun- | ca tie - HP ery Everything 
tries that have been exporting a growing taser | / ener pli Sr 
number of manufactured products to the 
U.S., (2) decreasing the outflow of gold and 
(3) building a dynamic economy that will 
provide more jobs for Americans. END 
DEMPSTER PRIME-0-JET 
self-priming (after case is filled) shallow 
well system. Low in cost, high in per- j 


formance. Pressure type or with Matched 
Flow with built-in 4 gal. tank. : 





It pays for water system dealers to specialize in Dempster 
—the most complete line of water systems, with 83 years 
of experience behind it! Now Dempster systems are more 
profitable than ever. Their high quality of construction, 
higher level of performance, means permanent customer 
satisfaction. As a Dempster Dealer you never have to lose 
a sale—the Dempster line covers every possible require- 


ment for type, power, depth, pressure, capacity — and 
price! 











Dempster RECIPROCAT- 
ING Water Systems for 


| 
a pers prey 
' mersible pumps. Greater deep or shallow wells. 
depth, more capacity—eas- 
| ier to install and service. amy, renente, we 


electric motors or gaso- 
line engines. 





Dempster JETMASTER 
systems — single, dual, 
and multi-stage. Silent, 
efficient, built for years 
of service. 











f Write today for Dempster Water System Catalo 
CALKING and detailed, illustrated folders with portammeinn 
tables and charts. 


“Congratulations, Olson! You did DEMPSTER MILL MFG.CO. 
. ao BEATRICE, NEBRASKA 
a marvelous job of repairing Kass Gy Me 


the air conditioning!’ 











Sioux Falls, $.0 Omaha. Neb 
_ - in wy Ohla. Amarillo, Texas 
Check 1-129-01 on Reply ie 
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there’s a 
faster way 
to make 


a buck 


without adding to your work load 





By James L. Bruner, Vice President, Bruner Corporation 


A fantastic market for soft water 

appliance sales exists . . . right 

now ... and the sales boom has 

already begun. 

What does this mean to you? 

Just this... extra income ! Simply 

take advantage of your position 

as a “water expert.”” Remember 

that’s what you are to the average housewife. 
The housewife who calls you, trusts you. 
Next to her doctor, she consults you more 
often than she does any other professional. 
She wants and needs your recommendation 
for helping her make her work easy and 

keeping her household costs down, 

She ts already preconditioned to the won- 
ders of soft water in her laundry, The laun- 
dry products people have spent millions 
telling her how to get “whiter, brighter 
washes” through the use of additives, She 

may even already own a washer with a @ 
built-in water conditioner dispenser, to 
fight hard water, But she knows her hard 


water problem doesn’t end in the laundry the New Fully 


tiruner t PUP NY 


The door is open for you to tell her how 
io end a// her hard water problema; how to save 
money, and make her work easies 

A tew of the hard water trouble signa to look for 
on your Gall 


1. The recently-raived water heater  rermoxtal, Hard 


water scale inside the tank is insulating the water 
against heat. Result—high fuel bills; early replace- 
ment of unit. 

2. Leaking faucets or pipes clogged with scale. Hard 
water deposits are building up inside. Result—water 
flow soon reduced to a trickle; eventual replacement 
of pipe and fixtures. 

3. Drains clogged from overuse of washing detergent 
and soap. The housewife is fighting hard water min- 

erals. Result—clothes always discolored 
and stiff from too much washing compound 
that hard water can’t rinse away ; damaged 
washing machine; more and more frequent 
clogging of drains. 

Right now, the soft water appliance in- 
dustry is where the automatic dryer was in 
1950. And you know how the smart oper- 
ators cashed in during the fifties. Well, 
YOU can do even better! Because you 
as a plumbing contractor—are the exclu- 

sive outlet for Bruner soft water appliances, 

\nd you get full profit when you sell 

the new Bruner EMPRESS, the most ad- 

A adeasnnedt i vanced, fully-automatic water softening 
appliance in the world 

hor full information en how vou can cash in on the 
hooming sell water market write Jim Aruner, Bruner 
Corporation, Division ef Hagan Chemicaly & Controls 
ine, 4707 North Sond Street, Milwaukee ¥, Wiveonin 


Planty in Milwaukee, Winconsin, and Low 4ngeles, Califonia 


Cheek 19001 of Reply Card 
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Products of the Month 


UNLIMITED VARIATIONS IN THE CONTROL OF HEAT FLOW 
are possible with American-Standard’s graduated-apening 
damper, For its model | Heatrim baseboard, the patented 
damper makes possible any number of settings, installation 
is accomplished by inserting a frietian plate in the bracket 
puneh-eut; the damper blade anaps inte place under the 
plate, Te receive details, eheek No, | an the handy reply 
ecard, page |44 


SETTING INTO ORBIT ITS SATELLITE-INSPIRED FITTINGS 
and merchandising program is Grand Haven Brass Foundry 
Grand Haven, Mich. The massively designed matched sets of 
brass goods are named Satellite due to the shape af the 
handles, Miss GHAF is admiring the shower head and arm 
the three-valve shawer and bath diverter and the deck-type 
lavatery fitting, lnfermation ean be received by ehecking 
Ne, 2 ean the eard 


12 pages of products, literature, tools, methods, ideas 











in this section. 





How to use this special section: 


AT THE END OF THIS SPECIAL SECTION of new products, 
trade literature and free DE publications on management, 
selling and technical subjects, you will find a postage-paid 
reply card, numbered according to the items appearing 


* For more data on any of the products or literature—or 
to obtain any of DE’s free publications—merely circle the 
appropriate number on the reply card and mail it. Do- 
MESTIC ENGINEERING’S Readers Service Department will 
rush the requested information back to you. 








Tile-Sized Accessories 


Three recessed bathroom acces- 
sories that fit standard-sized wall 
tile openings have been added to 
its line by Hoover Bathroom Acces- 
sories, Fowlerville, Mich. The mod- 
els are a soap holder, a tumbler 
holder and a soap holder and grab 
bar. All feature triple chrome plate 
and removable plastic trays. The 
4'2-in. square accessories eliminate 
the need for drilling or cutting tile 
during installation. 

Check No. 4 on reply card. 


Downstream Duct Furnace 

Its modular duct furnaces in 
year-round, packaged air condi- 
tioning systems now employ AGA- 
approved downstream installation 
according to Reznor Manufacturing 
Co., Mercer, Pa. The series comes 
in 150,000 to 300,000-Btu sizes and 
may be installed singly or in mul- 
tiples. The approval requires cor- 
rosion-resistant materials in heat 
exchangers, carryover parts and pi- 
lots plus condensate elimination. 

Check No. 5 on reply card. 


Tandem Circuit Breaker 

A tandem circuit breaker featur- 
ing ambient temperature compen- 
sation, trip indicators and full- 
sized handles has been announced 
by Square D Co., Lexington, Ky. 
Flash protection is incorporated. Its 
magnetic element opens on first 
flash, and the thermal element 
holds on overloads. Available in 15 
and 20 amps, it has connectors 
which hold on 5,000-amp shorts. 

Check No. 3 on reply card. 


Pipe Sealing Tape 

A sealing tape for operating tem- 
peratures from -450F to 500F and 
for pressures to 10,000 psi has been 
developed by Fluoro-Plastics Inc., 
Philadelphia. Materials that it can 
be used on are plastics, stainless 
steel, aluminum, copper and brass. 
It forms a continuous seal over 
both butted and threaded portions 
of flared tubular joints. A 600-in. 
roll seals and lubricates to 200 
joints of %-in. diameter. 

Check No. 6 on reply card. 
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Storage Water Heaters 
A line of storage water heaters 
consisting of 55 sizes in vertical 
and horizontal models plus a choice 
of 114 heating elements has been 
presented by Niagara Weldments 
Inc., Niagara Falls, N.Y. Tanks are 
of welded, flange steel construc- 
tion. Removable U-tube heating 
elements are made of seamless 
drawn Admiralty or copper tubing. 
Several coatings are available. 
Check No. 7 on reply card. 


Multi-Stage Utility Pump 

Its multi-stage utility pump 
available in electric and gasoline- 
powered models has been improved 
according to Barnes Manufacturing 
Co., Mansfield, O. For general-pur- 
pose applications requiring high- 
head performance, the unit delivers 
3,200 gph with pressures to 60 psi. 
Impellers and check valves are of 
bronze. Hose adapters for different 
applications are available in an ac- 
cessory package. 

Check No. 10 on reply card. 
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Small Tube, Pipe Fitting 

A tube and pipe fitting for small- 
diameter sizes, from % to 1-in. 
od, has been developed by the 
Marman Division of Aeroquip 
Corp., Los Angeles. It is designed 
to assure dependable sealing with- 
out leakage for -450F to 1,500F 
temperatures and pressures to 16,- 
000 psig. Some applications are 
joining critical pneumatic, hydrau- 
lic or fuel lines. 

Check No. 8 on reply card. 


Mueller Humidifier Has 
28-Qt Daily Capacity 


An electric humidifier that evap- 
orates 28 qts of moisture per day 
at its maximum setting has been 
introduced by the Mueller Climatrol 
Division of Worthington Corp., 
Milwaukee. The water pan assem- 
bly is located entirely within the 
furnace plenum or duct system, 
and all water is evaporated in the 
direct path of the air stream. To 
control water level, it has a coun- 
ter-balanced water pan which ac- 
tivates a micro-switch and solenoid 
water valve. An adjustable spring 
determines height of water in the 
pan. Controls are in a separate 
compartment for protection against 
heat and moisture. 

Check No. 11 on reply card. 


Countertop Sacristy Sink 

A countertop sacristy sink has 
been designed by Just Manufactur- 
ing Co., Franklin Park, Ill. The 
double bowl unit is made of 18- 
gauge stainless steel. Its hinged 
cover equipped with a lock can be 
furnished over either bowl. Faucets 
are mounted on the ledge provided 
at the rear of the fixture. The unit 
is available in 2 standard sizes— 21 
by 32 ins. and 21 by 42 ins. 

Check No. 9 on reply card. 


Use handy reply card on page 144... 
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Expandable Water Conditioners 
A line of fully automatic water 
conditioners for commercial, indus- 
trial and institutional applications 
has been announced by Water Re- 
fining Co., Middletown, O. At pres- 
sures of 40 gals. per sq in., flow 
rates are 30 to 400 gpm, depending 
upon capacities of the units, which 
range from 60,000 to 2,000,000 
grains of hardness per day. Modu- 
lar multiple-resin-bed design per- 
mits expansion of equipment. 


Check No. 12 on reply card. 


Differential Switch 


A differential pressure switch for 
very low pressure ranges in ap- 
plications as liquid level controls, 
induced draft interlocks, exhaust 
hoods, dust collection systems and 
air filters is available from F. W. 
Dwyer Manufacturing Co., Mich- 
igan City, Ind. One model. opens a 
circuit on a pressure differential 
increase of .05 ins. of water and 
closes on a decrease of .03 ins. Re- 
petitive accuracy is within 1%. 


Check No. 13 on reply card. 








Help sell quality plumbing in your area 


DE’s Qualified Contractor Kit, designed to help contractors 
tell their customers about the hazards of letting unqualified 
persons do plumbing and heating work, is available free to DE 
subscribers submitting evidence of their qualifications. To 
receive an application form .. . 


Circle “Qualified Contractor Kit” on reply card. 








Submersible Sump Pump 

A submersible sump pump for 
industrial and commercial installa- 
tions such as sewage disposal sys- 
tems, construction jobs, air con- 
ditioning, general maintenance and 
on farms is available from Piqua 
Machine & Manufacturing Co., 
Piqua, O. The %-hp unit delivers 
4,200 gph at a 5-ft head. One of its 
features is the firm’s new plug-in 
type switch (see the Service Sec- 
tion for December). 


Check No. 14 on reply card. 


Baseboard Cradle Slide 


An improved cradle slide for use 
with its heating elements during 
periods of heating expansion and 
cooling contraction has been de- 
veloped by Edwards Engineering 
Corp., Pompton Plains, NJ. It 
snaps into place on all of the firm’s 
baseboard units. On packaged heat- 
ing elements, it is furnished al- 
ready in position and ready for use. 
Another function of the slide is that 
it eliminatess metallic noises. 

Check No. 15 on reply card. 
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Humidifier Assembly Kit 

A humidifier assembly kit has 
been prepared by Skuttle Manu- 
facturing Co., Milford, Mich. It con- 
tains components and detailed as- 
sembly and installation instruc- 
tions. According to the maker, as- 
sembly can be accomplished in 
minutes. Included are a_ glass 
evaporating pan and a reversible 
valve seat with built-in splash 
shield. The counter-balanced unit 
has stainless steel springs. 

Check No. 16 on reply card. 


Kitchen, Bathroom Fittings 
A line of matching kitchen and 
bathroom fittings is available from 


American Brass Manufacturing 
Co., Cleveland. Illustrated is an 8- 
in. exposed ledge faucet. It is a 1- 
piece cast body and comes with an 
aerator. Ledge faucets are avail- 
able with spray and tubular spouts. 
Other items in the chrome-finished 
line include concealed ledge fau- 
cets for steel or iron sinks and 4- 
in. centerset faucets. 


Check No. 18 on reply card. 
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Bryant Heater Installs with Central System 


A gas-fired duct heater for in- 
stallation with a central air sup- 
ply has been announced by Bryant 
Manufacturing Co., Indianapolis, 
Ind. Available in 8 sizes ranging 
from 50,000 to 250,000 Btu/hr, the 
units can be twinned to provide 
capacities to 500,000 Btu/hr. Also 
offered is a line of blower packages 
to match each of the units. The 
heater features a tri-alloy type 


Residential Air Handler 
A chilled-hot water air handling 
unit for residential and small com- 
mercial applications has been an- 
nounced by Arkla Air Conditioning 
Corp., Little Rock, Ark. The fan- 
coil-filter unit features reversible 
and movable components for ver- 
satility of operation. It is rated at 
42,000 Btu/hr cooling and 96,000 
Btu/hr heating and can be installed 
from the ceiling or located re- 
motely with attached ductwork. 
Check No. 19 on reply card. 


heat exchanger with each tube 
fired individually and presents a 
minimum resistance to air flow in 
combination heating-cooling appli- 
cations. It has a reversible gas 
manifold and draft diverter. The 
cast iron, drilled port burners can 
be serviced from the rear. Looking 
at the units here are Bryant’s Ken- 
neth Hall and Lewis Bridgforth. 
Check No. 17 on reply card. 


Adjustable Shower Heads 

A line of chrome-plated solid 
brass shower heads is available 
from Melard Manufacturing Corp., 
New York City. Incorporated is a 
non-liming plastic spray plate that 
produces a full-flowing double cone 
spray. An optional flow adjuster 
(note lever on unit at right) which 
alters the water stream for soft 
or stimulating spray is available. 
It also enables complete water 
shutoff while user is lathering. 

Check No. 20 on reply card. 
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The latest new and improved product 





American's Conditioners Feature Filter Selection 


A line of packaged central sta- 
tion air conditioning units featur- 
ing a selection of filters has been 
introduced by American Air Filter 
Co., Louisville, Ky. The equipment 
comes in horizontal and vertical 
models in 14 basic sizes—with 24 
different arrangements per size— 
in 500 to 36,000-cfm capacitites. 
Both forwardly curved and back- 


Fixture Color Additions 


Three colors have been added to 
its line of vitreous china plumb- 
ing fixtures according to Mansfield 
Sanitary Inc., Perrysville, O. The 
colors are coral, tan and yellow and 
are “said to be permanently vitri- 
fied in the same manner as the 
firm’s white fixtures, and as such 
resist ' staining.” Units offered in 
the colors include 2 water closet 
combinations and 2 lavatories. One 
is shown here. 

Check No. 23 on reply card. 
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wardly inclined centrifugal fans are 
offered against static pressure to 
9 ins. Filters available include a 
throwaway, permanent cleanable 
unit, an automatic type and a com- 
bination dry electrosatic unit with 
an automatic renewable filter. The 
air conditioners come with a choice 
of coils and a line of accessories. 
Check No. 21 on reply card. 


Fittings for Fibre Pipe 

A line of 3-in. fittings for fibre 
sewer and drainage installations 
has been announced by Line Mat- 
erial Industries, McGraw-Edison 
Co., Milwaukee. Currently avail- 
able are 45 and 90-deg. bends; 
soon to be in production will be 
Y’s (shown) and T’s. Features of 
the lightweight fittings are smooth 
inner surfaces, water and corrosion 
resistance and high strength. The 
firm also makes fibre pipe. 

Check No. 24 on reply card. 


Sewage Pumping System 

A packaged sewage pumping sys- 
tem, competitively priced, has been 
announced by Triangle Manufac- 
turing Co., Detroit. It consists of a 
pump with a non-clogging, 2-blade, 
trash-type bronze impeller. ‘Its 
sectional cast iron basin, cover and 
float rod seal are vapor and ver- 
min-tight. Other featurers are a 
%4-in. diameter stainless steel shaft 
and shielded moving parts. 

Check No. 22 on reply card. 











Shallow-Valve Register 

A shallow-valve register featur- 
ing a multi-louver damper for com- 
bination heating-cooling systems 
has been announced by Lima Reg- 
ister Co., Lima, O. It comes in 4 
sizes for installation requirements 
ranging from 6 by 8 ins. to 6 by 
14 ins. Face vanes are set at a 45- 
deg. angle and %-in. apart for 
wide-spreading, 2-way vertical de- 
flection. The damper is designed 
for upward and downward throw. 

Check No. 25 on reply card. 
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Gas or Ojil-Fired Boiler 

A gas or oil-fired steel boiler 
for residential application has been 
developed by Techno-Therm In- 
dustries Inc., Amsterdam, N.Y. The 
welded, inclined-tube, watertube 
unit features a system of baffles 
(which are an integral part of the 
tubes) to channel combustion gases 
through 3 passes before they leave 
the boiler. Ratings are 87,000 
Btu/hr to 233,000 Btu/hr. 

Check No. 26 on reply card. 


Shallow-Well Jet Pump 


A self-priming shallow-well jet 
pump featuring internal pumping 
parts made of Lexan, a very hard 
plastic developed by General Elec- 
tric Co., is available from Sta-Rite 
Products Inc., Delavan, Wis. It 
comes in 4%, % and %4-hp sizes, 
mounted on 12 or 30-gal. tanks, and 
is for depths to 25 ft. A 1-gal. 
direct-pressure system and “pump 
only” base-mounted models for use 
with vertical tanks are available. 

Check No. 29 on reply card. 
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Improved Liquid Flux 

Its No. 11 liquid flux features 
both an improved formula and a 
new plastic squeeze bottle accord- 
ing to L. R. Oatey Co., Cleveland. 
It is made for soldering joints with- 
out cleaning on all metals except 
aluminum. The plastic bottle, which 
is refillable, incorporates a com- 
bination spray and snap-off top in 
order to permit application by a 
squeeze-spray or by acid brush. 

Check No. 27 on reply card. 


Permutit Presents 


New Conditioner Line 


A series of heavy-duty water 
softeners, competitively priced, for 
institutional, commercial and do- 
mestic use has been introduced by 
Permutit Water Conditioning Inc., 
a division of Pfaudler Permutit Inc., 
New York City. 


= They are produced in 4 basic 
sizes ranging from 300,000 to 1,380,- 
000 grains capacity and from 40 to 
100-gpm output. The softeners are 
designed to be installed from pre- 
packaged assemblies. They operate 
with high-capacity resin. Features 
include the firm’s “Multiport valve 
and a double-dish underdrain 
which is shippéd assembled . 
Check No. 30 on reply card. 


Fuel Economizer 

A burner-mounted fuel econo- 
mizer for use with oil burners has 
been developed by Farris Combus- 
tion Controls Corp., Palisades Park, 
N.J. It injects an envelope of air 
(to 875F) around atomized oil burn- 
er flame to produce “rapid combus- 
tion and more complete burning of 
fuel.” According to the manufac- 
turer, smoke is reduced as much 
as 90 percent or is eliminated. 

Check No. 28 on reply card. 








Gas-Fired Furnaces 


A line of gas-fired furnaces 
that comes in five sizes—80,000, 
100,000, 120,000, 140,000 and 160,000 
Btu—is available from the Torid- 
heet Division of Cleveland Steel 
Products Corp., Cleveland. The 
80,000-Btu unit utilizes a 4-in. flue 
pipe that can be placed in a house’s 
standard stud space. A 1-in. clear- 
ance is provided at the rear, top 
and sides. 

Check No. 31 on reply card. 


2-Hole Pipe Strap 


A 2-hole strap that snaps around 
pipe with finger pressure is avail- 
able in 10 pipe sizes from % to 4-in. 
id from Holub Industries Inc., 
Sycamore, Ill. The zinc-coated 
straps, under pull-out tests, take a 
tension of 760 lbs for the % and 
34-in. sizes; for the l-in., 955 lbs; 
and the 1%, 1% and 2-in. sizes take 
1,177 lbs. Size and type are stamped 
on each strap. 

Check No. 32 on reply card. 

















Circle “Books Catalog” on reply card. 


ooks catalog 


The publishers of DomEs- 
Tic ENGINEERING magazine 
have compiled a compre- 
hensive 72-page catalog of 
technical and business books 
devoted exclusively to the 
heating, cooling, plumbing 
and electrical fields. More 
that 100 books are listed 
along with the capsule de- 
scription of contents, sizes, 
date of issuance and price. 
It is divided into six sections 
—heating, ventilating, air 
conditioning, refrigeration; 
electrical; piping, plumbing, 
corrosion, fire protection; 
pumps, heat transfer; sheet 
metal layout, welding; and 
engineers’ handbooks and 
business references. Just ... 
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Plastic 


Plastic Electrical Tape 

A pressure-sensitive plastic tape 
for electrical wire splicing pre- 
pared to remain flexible at tem- 
peratures as low as -50F has been 
developed by Permacel, New 
Brunswick, N.J. The tape, for use 
in outdoor applications and for in- 
door ones such as cold locker rooms 
and freezer plants, is designed also 
to remain servicable under operat- 
ing temperatures to 180F. 

Check No. 33 on reply card. 


Bathroom Accessories 

A line of bathroom accessories 
including recessed fixtures and 
wall-type items with invisible 
mounting is available for Grote 
Manufacturing Co., Madison, Ind. 
Provision is made for installation 
of the triple-plated fixtures to 
wood or wallboard, masonry and 
to tile. Some of the items are 
lavatory legs, towel bars, robe 
hooks, holders and grab bars. 

Check No. 34 on reply card. 
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Heat, Water Supply System 

A “duo-service” system designed 
to supply heat and domestic hot 
water with boilers rated as low as 
50,000 Btu/hr has been introduced 
by Hydrotherm Inc., Northvale, 
N.J. It consists of boiler, vertical 
tank, flow control valve, pressure 
reducing valve, flow limiting valve, 
circulator, thermostat and relay. Its 
welded steel tank has a finned cop- 
per coil heat exchanger. 

Check No. 35 on reply card. 


Heavy-Duty Submersible Pump 

A submersible pump made to 
handle industrial material or 
wastes, raw or treated sewage, 
light sludge and slurries has been 
announced by Fairbanks, Morse & 
Co., Chicago. The unit, in 2, 3 and 
4-in. sizes with hp ranges of % to 
74%, requires 1 piping and 1 plug- 
in electrical connection. Its en- 
closed motor features a finned ex- 
terior for rapid cooling. 

Check No. 37 on reply card. 
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Reading Presents Oil Burner Servicing Truck Body 


A panel-type truck body for oil 
burner sales and service firms has 
been designed by Reading Body 
Works Inc., Reading, Pa. It has a 
permanent roof, providing a large, 
covered load area for bulky equip- 
ment plus 6 weatherproof outside 
compartments for access to tools 
and smaller parts. The compart- 
ments are protected by double- 


paneled, die-formed steel hinge 
pins. They are equipped with re- 
movable shelves and material trays 
and adjustable shelf dividers. The 
covered body can serve as a shel- 
tered work area. The body, of 
unitized welded construction, is re- 
inforced at stress points. Also, it is 
completely undercoated. 
Check No. 36 on reply card. 


Fiberglas System Distributes Air through Ceiling 


A low-velocity method of intro- 
ducing conditioned air into a room 
has been developed by Owens- 
Corning Fiberglas Corp., Toledo, 
O. It combines a Fiberglas air sup- 
ply tube with a perforated metal 
bar diffuser. The ceiling-installed 
system is controlled by adjustment 
of its continuous dampers. The 
basic parts, in the diagram above, 


are 1.) the bar supporting the air 
supply tube: It is a semi-hollow 
aluminum extrusion, 2.) the insul- 
ated air supply tube, 3.) protective 
jacket and vapor barrier, 4.) the 
damper: Screwdriver slots in its 
bolts allow adjustment, and 5.) the 
bar cap: It snaps off for cleaning, 
access to dampers. 
Check No. 38 on reply card. 
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Honeywell Presents Electronic Air Cleaner 


A residential, electronic air 
cleaner has been developed. by 
Minneapolis-Honeywell Regulator 
Co., Minneapolis. The standard 
model (illustrated) has an effici- 
ency (according to the National 
Bureau of Standards testing me- 
thods) of 90 percent at 800 cfm 
to 70 percent at 1,400 cfm. Other 
models are available with effici- 
encies ranging from 90 percent at 
1,200 cfm to 70 percent at 2,200 cfm. 


Cast Iron Lavatory 


A lavatory in enameled cast iron 
has been added to its line by Koh- 
ler Co., Kohler, Wis. Measuring 18 
by 20 ins., the fixture provides an 
11 by 16-in. basin. The unit has 
been designed with an integral 
front overflow and built-in soap 
depressions. Fittings are placed on 
the angle mount of the lavatory 
which is available in white and all 
of the firm’s colors. It may be in- 
stalled in countertops and cabinets. 

Check No. 41 on reply card. 


140 


Disassembled, its components are 
(from left to right) power door 
assembly, cabinet assembly frame 
with mounted clogged filter indica- 
tor, protective lint screen, 3-in., 2- 
stage air cleaning cell and an air 
flow distributor. In operation, air- 
borne dust, dirt and other particles 
get a positive electrical charge as 
they pass through the ionizing sec- 
tion of the air cleaner. 
Check No. 39 on reply card. 


Drain Tile Receiver 


A drain tile receiver especially 
suitable for installation at the in- 
tersection of each series of laterals 
and the main branch of a building’s 
tile field has been developed by 
Josam Manufacturing Co., Michi- 
gan City, Ind. It is available with 
a cast iron, bronze or nikaloy cover 
to fix it to either rough or finished 
sub-elevation areas, and it has a 
zero down-stream pitch for holding 
sump grade to a minimum. 

Check No. 42 on reply card. 


Direct-Fired Heater 

Its direct-fired heater is avail- 
able in larger-capacity models ac- 
cording to the Jackson & Church 
Division of York-Shipley Inc., 
York, Pa. In sizes from 2,000,000 
to 4,000,000 Btu, the units are for 
firing with gas, light or heavy oil 
or combinations of these fuels. The 
heater’s burner has high-low fire 
electronic flame scanning equip- 
ment, automatic electronic controls 
and a forced draft air-fuel atomiza- 
tion process for economic operation. 

Check No. 40 on reply card. 


2-Bubbler Drinking Fountain 

A 2-bubbler drinking fountain 
made of acid-resisting enameled 
iron has been announced by Haws 
Drinking Faucet Co., Berkeley, 
Calif. Available in white and colors, 
the 100-lb unit has an over-all 
length of 42% ins. The raised an- 
gle-stream fountain heads are 
“vandalproof”-locked to the recep- 
tor. Waste strainer and lever han- 
dles are also chrome-plated, and 
all trim is concealed. 

Check No. 43 on reply card. 
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Zone Control Valve 


A compact, motorized zone-con- 
trol valve providing fully zoned 
heat from a single circulator on the 
heating unit has been announced 
by Edwards Engineering Corp., 
Pompton Plains, N.J. It comes in 
%, 1 and 1%-in. female threaded 
pipe sizes, either angle or straight- 
through patterns and % and %-in. 
female sweat, straight patterns. The 
valve may be located within base- 
board radiation. It features silent, 
sealed mercury switches. 

Check No. 44 on reply card. 


Open-End Towel Bar 


A newly designed towel bar with 
dual-point mounting and open ends 
has been added to its bathroom ac- 
cessory line by General Chrome 
Inc., Bridgman, Mich. A similar bar, 
having a single-point mounting is 
available also. The chrome-plated 
dual-mount unit comes in 30 and 
36-in. lengths. Other items in the 
line include towel rings and clamp 
bars, heavy-duty grab bars, some 
with movable bases. 

Check No. 46 on reply card. 
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McCabe-Powers Body Suitable for P-H Contractors 


Its truck body suitable for use 
by plumbing-heating contractors is 
available for %, %4, 1 and 14%-ton 
chassis, regardless of make, from 
McCabe-Powers Body Co., St. 
Louis. Features are non-binding 
nylon door hinge bushings, fully 
enclosed steel warehousings that 
protect compartment walls from 
road debris, treadplate steel cargo 
area floor with ample drainage to 
prevent rust-inducing puddles, re- 


Flint & Walling Presents 
Residential Conditioners 


A line of water conditioners for 
residential applications is being of- 
fered by Flint & Walling Co., Ken- 
dallville, Ind. It includes 8 models 
of direct salting, semi-automatic 
units, 8 manual models with ad- 
justable backwash controls, 3 mo- 
dels each of automatic and manual 
iron filters. Also part of the line 
are 5 models of automatic softeners 
with improved, motorized valves; 
new brine valve and polyethylene 
brine tank; 3 models of automatic 
taste and odor purifiers; and a 
chlorinator with optional, anti- 
siphoning valve. The equipment is 
white epoxy enamel finished. 

Check No. 47 on reply card. 


inforced doors with recessed, key- 
locking latches, safety catches on 
all doors, adjustable shelves and 
parts bin with hinged cover and re- 
movable bin dividers. An aerial 
ladder available in 2 models and 
in 26 and 30-ft lengths can be 
furnished. Another option is an all- 
steel canopy top which furnishes 
fully enclosed cargo space having 
53-in. floor-to-roof height. 
Check No. 45 on reply card. 











Slide Cradle Basket Hanger Developed by Crane 


A slide cradle basket hanger for 
its Sunnybase type “L” baseboard 
has been developed by Crane Co., 
Johnstown, Pa. 


#This method of suspension holds 
the element in proper position, pre- 
venting tipping and at the same 
time allowing for approximately 1 


Turner Corp. Introduces 
Quart-Sized Gasoline Torch 

A quart-sized gasoline torch has 
been added to its line by Turner 
Corp., Sycamore, Ill. Features in- 
corporated in the product include 
an over-sized drip cup to facili- 
tate quick regeneration and a de- 
tachable cleaning needle for auto- 
matic adjustment and orifice clean- 
ing. The torch has a pistol-grip 
handle, and its gasoline-supply 
tank is sprayed a deep green. 

Check No. 50 on reply card. 


Low Sound Level in Baltimore 
Propeller-Fan Cooling Tower 

A high-capacity cooling tower 
that is a multi-stage propeller-fan 
unit has been added to its line by 
Baltimore Aircoil Co., Baltimore. 
The equipment has been developed 
to combine low-operating hp with 
the low sound levels of centrifugal- 
fan type cooling towers. The firm 
also carries a “blow-through” unit 
it its line of towers from 10 to 800- 
ton sizes. 

Check No. 51 on reply card. 
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in. of expansion travel. The bottom 
of the cradle consists of 2 wire 
guides which ride on the front of 
the enclosure bracket. While being 
installed, the wire basket holds the 
element in place during hookup, 
and it provides silent travel during 
expansion. 
Check No. 48 on reply card. 


en 


Tank Ball and Guide 

A polyethylene cord replaces a 
link-type chain in its tank ball and 
guide according to Ardmore Prod- 
ucts Co., Conshohocken, Pa. It has 
been designed to prevent kinking, 
and it eliminates electrolytic ac- 
tion to prohibit corrosion. The 
strong cord, states the manufac- 
turer, cannot rot, fray or break 
and has more strength than the 
previous model provided. 

Check No. 52 on reply card. 


Stainless Steel Sink 

A 22 by 37-in. model has been 
added to its line of Cuisine Centre 
stainless steel sinks by Elkay Man- 
ufacturing Co., Chicago. Its 2 com- 
partments are 7% ins. deep. One 
bowl is 16 by 18 ins., the other 13% 
by 16 ins. With small bowl left or 
right, it features self-rimming, long- 
spout faucet with spray plus a re- 
mote pop-up drain. 

Check No. 49 on reply card. 


Boiler Burner Unit 

A boiler burner unit utilizing No. 
2 oil for use in medium-sized build- 
ings has been introduced by H. B. 
Smith Co., Westfield, Mass. It comes 
in 6 sizes with capacities ranging 
from 452,000 to 962,000-Btu/hr 
output. It has an instantaneous 
tankless water heater, glass fiber 
insulation, prefabricated combus- 
tion chamber and extended fin 
surfaces on vertical water tubes. 

Check No. 53 on reply card. 
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E71 DETAILED INFORMATION 


ON ADS, PRODUCTS, LITERATURE, SERVICES > 


Your no-postage reader service reply card, attached at the right, enables you to obtain 
free information on new products, equipment and services described in the Service 
Section; on trade literature listed on the back of this card; and on products advertised 
throughout this issue. Merely check the key number.* 


1. Read adversisements and note the number below the ad. Place an X in the box at 
the left of this number on the reply card for complete details. 


2. Review the New Products described in this issue starting on page 131. Check num- 
bers on the reply card corresponding to the items listed. 


. Read the Trade Literature reviews on the reverse side of this page. To obtain your 
free copies, use the handy reply card and mark the appropriate n 


*EXPLANATION OF KEYED NUMBERS FOR ADS: 


First number, “1,” represents this issue, the first month. Second set of digits 
indicates page on which item appears, thus “-002-” means page 2. Third set of dig- 
its describes position of item on the page; for instance “-01” identifies the first ad 
(or the only ad), “-02” the second ad, and so on. 
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“CLEANING IMPROVES A HOT WATER HEATING 
System” is the title of an article written by 
Donald Gardner, an engineer for Bell & Gossett 
Co., Morton Grove, Ill. 

Check No. 54 on the reply card. 


COMMERCIAL REFRIGERATION and air condition- 
ing equipment is described and illustrated in a 
catalog from McQuay Inc., Minneapolis. 

Check No. 55 on the reply card. 


SEAMLESS WELDING FITTINGS and flanges are 
listed in a brochure from Tubular Products, 
Babcock & Wilcox Co., Beaver Falls, Pa. 

Check No. 56 on the reply card. 


ITS BALL VALVE is described in a sheet from 

Lunkenheimer Co., Cincinnati. Valve operation 

is explained; ratings and dimensions are given. 
Check No. 57 on the reply card. 


ITS WATER FILTER containing a replaceable stone 
cartridge is described in a bulletin from Calgon 
Co., Pittsburgh. 

Check No. 58 on the reply card. 


ALL OF ITS PRODUCTS are presented in a 12- 

section catalog from Brass-Craft Manufacturing 

Co., Detroit. Its cover serves as an index. 
Check No. 59 on the reply card. 


NEARLY 40 TYPES OF FLOATS for conventional 
and uses are described in a catalog from 
Ayling & Reichert Co., Toledo. It deals primari- 


ly with items for original equipment makers. 
Check No. 60 on the reply card. 


LUBRICATED PLUG VALVES for air conditioning 
and heating are the subject of a bulletin from 


Rockwell Manufacturing Co., Pittsburgh. 
Check No. $1 on the reply card. 


FITTINGS AND EQUIPMENT for water systems are 
reviewed in a catalog from Campbell Manufac- 
turing Co., Boyertown, Pa. 

Check No. 62 on the reply card. 


ITS COMPLETE HYDRONIC BASEBOARD line for 
homes is featured in a brochure from Radiant- 
Ray Radiation Inc., Newington, Conn. 

Check No. 63 on the reply card. 


CAST COUPLINGS for all of cast iron or 

asbestos-cement pipe are shown in a booklet 

from Smith-Blair Inc., South San Francisco. 
Check No. 64 on the reply card. 


A TWIN-DUCT AIR BLENDER for -velocity air 

conditioning systems is cove in a catalog 

from Worthington Corp., East Orange, N.J. 
Check No. 65 on the reply card. 


ITS LINE OF CONCEALED FIXTURES, an den 

shower, a submersible sump 

tures and accessories are disc ee ae ina a 

from Milwaukee Faucets Inc., Milwaukee. 
Check No. 66 on the reply card. 


IRON BODY BRONZE MOUNTED VALVES are shown 
in a catalog from American Valve Manufactur- 
ing Co., Manhasset, L. L, N. Y. 

Check No. 67 on the reply card. 


VITREOUS CHINA CLOSET COMBINATIONS and 
lavatories are described in a brochure from 
Lawndale Industries Inc., Aurora, Ill. 

Check No. 68 on the reply card. 


BASEBOARD RADIATION AND ACCESSORIES such 

as a roller bearing heating element support are 

shown in a catalog from Rittling Corp., Buffalo. 
Check No. 69 on the reply card. 


ITS WASTE SYSTEM CHEMICAL is described in a 
booklet and. catalog sheet from Cloroben Chem- 
ical Corp., South Kearny, N. J. 

Check No. 70 on the reply card. 


FLEXIBLE HOSE AND REUSABLE FITTINGS for a 

variety of applications are covered in a catalog 

from Anaconda Metal Hose, Waterbury, Conn. 
Check No. 7! on the reply card. 


ITS SERIES OF ROOM THERMOSTATS is illustrated 
and described in a full-color folder from White- 
Rodgers Co., St. Louis. 

Check No. 72 on the reply card. 


ITS YOLOY (copper-nickel alloy) steel pipe is 
described in a brochure from Youngstown Sheet 
& Tube Co., Youngstown, O. 

Check No. 73 on the reply card. 
SLIDING GATE AND PLATE CONTROL VALVES 
(from 4% to 6-in. sizes) for use with steam, 
water, air, oil, gas and chemicals are covered in 
a catalog from OPW-Jordan, Cincinnati. 

Check No. 74 on the reply card. 


THAWING FROZEN WATER PIPES with low-voltage 
electricity is described in a bulletin from Hobart 
Bros. Co., Troy, O. 

Check No. 75 on the reply card. 
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What's That Zany Irish 
Wholesaler Up to Now? 


(Continued from page 103) 
tion with his contractor-customers. These 
also often appear in foreign language news- 
papers in both English and the second 
language. 

Moran also promotes hydronics to his 
contractor-customers by means of direct 
mail, spaced at two-week intervals. 

The spirit of teamwork that exists be- 
tween Moran and his contractor-customers 
is the result of long and sometimes imag- 
inative efforts. 

He has studiously avoided one unfortu- 
nate yet possible result of corporate bigness 
—impersonalized service. He’s always doing 
something to encourage the feeling of fel- 
lowship as well as business relationship. 

Thus, for example, when Moran’s 81-year- 
old salesman, Ed Hansen, became ill this 
past summer, worried contractors among 
his accounts—long-time friends as well as 
customers—were kept informed of his prog- 
ress by a chatty letter. 


a When Chicago contractors went to their 
New York City hotel rooms during the last 
Mechanical Contractors Assn. convention, 
they found an invitation from Moran wait- 
ing for them. 

Continental breakfast would be served 
in Moran’s suite each morning of the con- 
vention until 10 am. the invitation said. 

(Please turn to page 148) 
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“The raise in salary will become effective 
just as soon as you do!” 


Domestic ENGINEERING, JANUARY 1961 


The most complete line of 


SPECIAL faucets! 


_— 


| ae. 


Making faucets 
has been our 
specialty for 
over 50 years. 
Bubblers; glass 
fillers; bed pan 
flushers; faucets for slop sinks, surgeon’s wash-up, 
laboratory sinks, barber shops—Chicago Faucet 
makes them all, with interchangeable spouts, sup- 
plies and vacuum breakers to fit every condition. 
Each has the time-proved Chicago Faucet construc- 
tion which cuts maintenance to a minimum yet per- 
mits complete renovation of the operating mech- 
anism in just a few minutes. The price may surprise 
you. Because many so-called specials are standard 
with Chicago Faucets, the chances are that you'll 
pay no more for this premium quality. 


Exposed Sink Faucet No. 886, with 
vacuum breaker, %4” hose thread on 
spout, ddjustable supply arms. 


The Chicago Faucet Co. 
2712 N. Pulaski Rd., Chicago 39, Ill. 


Double Pedal Valve No. 
625, mixing type. Ideal for 
hospitals, public washrooms, 
soda fountains, etc. 


Bubbler and Basin Faucet 
No. 722. Bubbler is self-closing, 
has volume control in shank. 


o 
~@B, 
= 
i 
4 


Glass Filler No. 313. Fills glasses 
quickly, closes without pounding. 
Volume control in shank. 


Check 1-147-01 on Reply Card 
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In the top most class is SCULLY SUPER SEAL 
ALWAYS SEATS—LASTS FOR YEARS—Lifts Easily 


Internal Action 
Presses Ball Against 
Flush Valve 





Prove It Yourself By Trial 








queers teed Sted 


Scully Rubber Mfg. Co., Baltimore 24, Md. 
Gentlemen: 

Please send FREE Samples of 

SCULLY SUPER SEAL FAUCET WASHERS. 
SCULLY SUPER SEAL TANK BALL 
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Name of Supply House 
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(Continued from page 147) 

The bar would be open around the clock. 
Cold cuts and coffee would be waiting at all 
hours, whenever hungry 
wanted to drop in. 

Chicago contractors—both those who were 
Moran’s customers and those who were not 
—accepted his hospitality and got better 


conventioners 


| acquainted. 


The same contractors got a second sur- 


| prise message shortly after the convention. 


It was a broadside titled “Moran Supply 


| Gazette.” Contractors who had visited the 


Moran hospitality room had had their pic- 
tures taken. And there on the broadside 
were their beaming portraits, a pleasant 
reminder of the fellowship enjoyed at the 
convention. 

Many of Moran’s promotions reflect an 
abiding interest in sports (he once was a 
whiz at speed skating). 

One fall day, sportsminded Moran bun- 
dled a bunch of contractors and journey- 
men into a bus and took them to a Notre 


| Dame-Georgia football game. 


aIn 1958, he won national attention by 
bringing a promising young amateur boxer, 
Chris Rafter, to the U.S. from Ireland. The 


| boxer went on to win the 1959 Golden Gloves 


title for his division and finished in the semi- 
finals of the Amateur Athletic Unicn (AAU) 
boxing competition. 

Since 1957, Moran has sponsored a high- 
ranking semi-pro baseball team. The pro- 
motional advantage here is that the league’s 





“The ad said, ‘instructions on how to 


make plumbing repairs . . . send $5.00’!”’ 
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results are posted in Chicago newspapers, NEW STAR in the PLUMBING FIELD! 


often alongside the popularly read major 


league standings. * 
To help contractors keep abreast of the | FEED MATIC 


technical and merchandising aspects of the 

changing hydronic scene, Moran arranges SEWEROOTER SENIOR 
periodic meetings between small groups of 
contractors and manufacturers representa- 
tives. Usually a dozen or so contractors are 
invited to meet in a hotel suite, far away 
from the hurly-burly of business. 

The contractors at the meeting also have . 
an opportunity to exchange their own ideas, pee be 3 Wv 
based on the hard experience of direct : “ae ey) _ 
consumer contact, Moran says. ae * ' “CLEARS 3°-8" Lines! 
= Moran’s staff of 21 people is always ready 
to provide extra service in helping con- 
tractors with their stickier problems. Joe 
Parisi, a Moran heating engineer and 
trouble-shooter, is in particular demand. 

Parisi cites a recent instance in which 
he and a contractor cooperated to sell hy- 
dronics successfully in competition with 
electric heating. 

A customer had gone to a dealer we'll 
call Contractor Soandso, complaining that 
his electric heating system was costing him 
$120 a month. What should he do? Con- 
tractor Soandso called Parisi. Together they AUTOMATIC MANUAL 
visited the homeowner one evening to dis- 


cuss the technical and economical aspects MORE PULLING POWER THAN AVERAGE MAN! 
of electric and hydronic heat. Before they 


left that night, they’d convinced the home- Easily reels full length of cable, automatically. Go automatic 
h * rm d ae may ao d or manual, forward or reverse, with a flick of the wrist, without 
owner that hydronic heat is healthy an stopping machine and without using tools. And, self-cleaning 
money-saving. clutch reduces maintenance time. 
The result: A profitable conversion order 


for contractor and wholesaler. 





&® Instant action clutch shifts smoothly to and from auto- 
matic feed without stopping machine. 


= Wholesaler Moran and his contractor 4 V Belt adjuster, instant action clutch, and famous Flexi- 
customers cooperate to take full advantage core Snake protects unit against unusually solid objects. 
of the sales and promotional aids made x 100 ft. capacity drum. Split distributor post bearing cap 
available by manufacturers. permits rapid drum removal. 

In addition, he encourages contractors to 
purchase display boilers, by offering such 
boilers at a substantial discount. * 

To fill the need for mailing pieces and Complete unit, including motor and snake, is guaranteed 
stuffers, Moran keeps on hand so generous | a full year against defects! *Patent applied for 
a supply that a contractor request for sev- 
eral hundred does not faze him. 

Modestly avoiding mention of his own 
promotional genius, Moran says there are 
two hardheaded business reasons why he 
sells hydronics so well. First, he keeps a 


complete stock of boilers and parts on hand. Patented Flexicore Wiropecenter Snake reduces breakage, cuts 
i t: id d time. If. 
At any one time, the. has’ more. than 200 costs and downtime. It’s standard equipment on FeedOmatics. 


boilers of all sizes in his new warehouse. 
Second, the manufacturer of his main line GENERAL lite SPRING COMPANY 
of boilers is always available to help con- | 906 S. SARAH STREET © PITTSBURGH 3, PA. | 


(Please turn to page 150) WHOLESALERS THROUGHOUT THE U. § AND CANADA 


* Heavy duty GE % HP capacitor type double shaft motor 
with toggle reverse switch. 
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(Continued from page 147) 
The bar would be open around the clock. 
Cold cuts and coffee would be waiting at all 
hours, whenever hungry  conventioners 
wanted to drop in. 

Chicago contractors—both those who were 
Moran’s customers and those who were not 
—accepted his hospitality and got better 
acquainted. 

The same contractors got a second sur- 


| prise message shortly after the convention. 


It was a broadside titled “Moran Supply 
Gazette.” Contractors who had visited the 
Moran hospitality room had had their pic- 
tures taken. And there on the broadside 
were their beaming portraits, a pleasant 
reminder of the fellowship enjoyed at the 
convention. 


Many of Moran’s promotions reflect an 
abiding interest in sports (he once was a 
whiz at speed skating). 

One fall day, sportsminded Moran bun- 
dled a bunch of contractors and journey- 
_ men into a bus and took them to a Notre 
| Dame-Georgia football game. 


aIn 1958, he won national attention by 
bringing a promising young amateur boxer, 


Chris Rafter, to the U.S. from Ireland. The 


| boxer went on to win the 1959 Golden Gloves 
| title for his division and finished in the semi- 


finals of the Amateur Athletic Unicn (AAU) 
boxing competition. 

Since 1957, Moran has sponsored a high- 
ranking semi-pro baseball team. The pro- 
motional advantage here is that the league’s 


“The ad said, ‘instructions on how to 
make plumbing repairs . . . send $5.00°!”’ 
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results are posted in Chicago newspapers, NEW STAR in the PLUMBING FIELD! 


often alongside the popularly read major 
league standings. 

To help contractors keep abreast of the 
technical and merchandising aspects of the 
changing hydronic scene, Moran arranges 
periodic meetings between small groups of 
contractors and manufacturers representa- 
tives. Usually a dozen or so contractors are 
invited to meet in a hotel suite, far away 
from the hurly-burly of business. 

The contractors at the meeting also have 
an opportunity to exchange their own ideas, 
based on the hard experience of direct 
consumer contact, Moran says. 


= Moran’s staff of 21 people is always ready 
to provide extra service in helping con- 
tractors with their stickier problems. Joe 
Parisi, a Moran heating engineer and 
trouble-shooter, is in particular demand. 

Parisi cites a recent instance in which 
he and a contractor cooperated to sell hy- 
dronics successfully in competition with 
electric heating. 

A customer had gone to a dealer we'll 
call Contractor Soandso, complaining that 
his electric heating system was costing him 
$120 a month. What should he do? Con- 
tractor Soandso called Parisi. Together they AUTOMATIC MANUAL 
visited the homeowner one evening to dis- 
cuss the technical and economical aspects MORE PULLING POWER THAN AVERAGE MAN! 
of electric and hydronic heat. Before they 
left that night, they’d convinced the home- Easily reels full length of cable, automatically. Go automatic 

ome he or manual, forward or reverse, with a flick of the wrist, without 
; stopping machine and without using tools. And, self-cleaning 
money-saving. clutch reduces maintenance time. 

The result: A profitable conversion order : ; 
iss dail: ae seal ode Instant action clutch shifts smoothly to and from auto- 

: matic feed without stopping machine. 





owner that hydronic heat is healthy and 


a Wholesaler Moran and his contractor V Belt adjuster, instant action clutch, and famous Flexi- 
customers cooperate to take full advantage core Snake protects unit against unusually solid objects. 
of the sales and promotional aids made a 100 ft. capacity drum. Split distributor post bearing cap 
available by manufacturers. permits rapid drum removal. 

In addition, he encourages contractors to 
purchase display boilers, by offering such 
boilers at a substantial discount. 

To fill the need for mailing pieces and * Complete unit, including motor and snake, is guaranteed 
stuffers, Moran keeps on hand so generous | @ full year against defects! *Patent applied for 
a supply that a contractor request for sev- 
eral hundred does not faze him. HERE'S THE SNAKE THAT MAKES THE DIFFERENCE! 

Modestly avoiding mention of his own = ~~~ 
promotional genius, Moran says there are 
two hardheaded business reasons why he 
sells hydronics so well. First, he keeps a 


complete stock of boilers and parts on hand. Patented Flexicore Wiropecenter Snake reduces breakage, cuts 
At any one time, he. hes) mare: than. 200 | costs and downtime. It’s standard equipment on FeedOmatics. 


boilers of all sizes in his new warehouse. | 
Second, the manufacturer of his main line GENERAL its Sdithitt COMPANY 
of boilers is always available to help con- 


(Please turn to page 150) WHOLESALERS THROUGHOUT THE U.S AND CANADA 


* Heavy duty GE % HP capacitor type double shaft motor 
with toggle reverse switch. 
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EXCLUSIVE DESIGN—AMAZING PERFORMANCE! 


Bubble—<tcom, ERATOR 


AYA “ WITH 99 
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NO-SPLASH 
AERATOR 
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with a hard-to-reach 
touch of sink corners! 


afinger! | . >. yr ‘ 


inses those 


Replaces 
ae Tie | sink hose 


Pots. 2,510,395 
6 Pots Pend 








IN FAST-SELLING NEW Bubble-Paks 

This ingenious aerating device combines all 

the advantages of SPLASH-FREE, odor- e™ 
free water with a swivel-action connection 

that lets you aim the stream anywhere within 

the sink area! Beautifully designed, made of 

solid brass, chrome finished. 

The only favcet aerator with ONE INTERNAL PART 


MODEL /SM-100 MALE THREAD MODEL /SK-100 FEMALE :HREAD 
Packed 6 or 12 pe: display box 











AY Chicago 28, lll. Write for CATALOG SW-100 or 
order from your supplier today! 


Check 1-150-01 on Reply Card 











THE CORRECT 
PRESCRIPTION 
FOR EVERY 

JOB CONDITION 


TRY THESE 
Sulflo* 
PRODUCTS 


@ Boiler Water Treatment 

@ Boiler Seal 

@ Fuel Oil Treatment 

@ All Purpose 

@ Penetrating Oil 

@ Layout Liquid 

@ Pipe Joint Compounds 
Regular and Oil 

@ Soldering Fluxes 


*Trade-mark 
of 
Sulfo, Inc. 


SULFLO No. 1— 
For hand threading, tapping and brush- 
on jobs. 
SULFLO Machine Kut— 
For Pipe Threading Machines, and for 
the Machining of high alloy steels. 
Transporent on work. 


Sulflo Products Are Sold By 
Selective Distributors 








SULFLO, INC, cLizaseTH 4,N. J. 


Check 1-150-02 on Reply Card 
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tractors with some installation or other 
technical problems. Should the contractor 
run into any difficulty on a hydronics job, 
Moran gives the Chicago office of the manu- 
facturer a call and a representative is soon 
on the job site to offer expert advice. 

What’s the future for hydronics in Chi- 
cagoland? Says Moran: 

“Despite the aggressive promotions of 
utilities, the price of electric heat is still 
much too high and is likely to remain so 
for some time to come. 

“As for hydronics’ closer rival, warm air, 
hydronics can compete successfully as long 
as contractors persist in making quality 
installations of high-grade equipment and 
resist the temptation to downgrade so that 
they can compete on the basis of price.” 


a While the only “spectacular” thing about 
Moran’s hydronic promotion has been its 
results in terms of business, Moran fans 
should not take his “quiet” technique here 
as indicative of a radical change in his 
usually picturesque methods. 

Far from it. Right now, Moran is engaged 
in a campaign to make Ireland the 5lst 
state. The program is complete with campaign 
buttons, balloons, literature, speeches, prom- 
ises and a slogan, “Help Ed Moran Make Ire- 
land Our 51st State.” 

Moran’s advertisements in Chicago daily 
newspapers, calling for statehood, already 
have attracted national attention. 

The local papers first played the story 
big, just as they did his search for a sub- 
marine and a flying saucer. 

Then the news wire services picked up 
the chant, and Moran’s campaign has been 
discussed—solemnly and otherwise—on loc- 
al and network radio shows. 


#Moran’s files are jammed with several 
thousand letters on the statehood program, 
some from as far away as Tyler, Tex. and 
Los Angeles. His telephone jangles regularly 
with long distance calls inquiring about it. 

From an $800 investment (to cover the 
cost of advertisements and promotional ma- 
terials) , Moran has received a million dollars 
worth of publicity. 

One letter writer accused Irishman Moran 
of “abominably attempting to extend an 
imperialistic flag to Ireland’s shores.” A 
missive from the president of the United 
Nation’s General Assembly, Ireland’s Fred- 
erick Boland, was understandably noncom- 
mittal. But most of the correspondents have 
wholeheartedly approved. To all willing 
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hands, Moran sends a handsome statehood 
committee membership card with instruc- 
tions on how to secure more of the campaign 
promotional materials and how to organize 
new committees. Thus far, 22 committees 
have been formed throughout the country. 

Now that the 5lst State ball is rolling, 
it’s almost impossible to predict where the 
next publicity coup will occur. 

Invited to address a large audience at 
his alma mater, the University of Notre 
Dame, Moran was greeted by David Mc- 
Donald, steel workers union president. Mc- 
Donald wore on his lapel the 51st State pin, 
which he’d gotten from the Cleveland com- 
mittee. McDonald offered his million mem- 
bers to the campaign. 

One day a California flag manufacturer, 
financially hurt by the quick change from 
49 to 50 states, called Moran to plead: 

“Please, man, keep me informed. I don’t 
want to get stuck with a big inventory 
again!” 

Ireland may never become the 5lst state 
of the Union, though Moran is not willing 
to admit this. But there’s a good chance that 
Ed Moran will become one of the best 
known p-h wholesalers on the continent— 
and, therefore, in his own business area— 
to the economic advantage of himself and 
his contractor-customers. 








GAS FIRED, HOT WATER 


Packaged 
BOILERS 


@ DUNKIRK “DW-PAK” gas 
fired, hot water, cast iron boilers 
are factory assembled, wired and 
tested. They eliminate on-site 
assembly time. Just position, 
hook up radiation, fuel piping, 
connect electrical supply and the 
“DW-PAK” is ready. 


Available in 4, 6 and 8 section 
sizes, flush or extended jackets 
to meet location requirements in 
new and modernized dwellings. 


Write for fully illustrated catalog today 


ee eet |S DUNKIRK 
| RADIATOR CORPORATION 


DUNKIRK, NEW YORK 


Member of the Institute of Boiler 
and Radtator Manufacturers 
Check 1-151-01 on Reply Card 











‘That new man I'm breaking in sure learns 
fast. You can hardly tell his 
mistakes from mine.” 
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ATTENTION 


CONTRACTORS! 


YOUR FREE BOOK CATALOG IS 
NOW READY TO SEND TO YOU! 


The publishers of Domestic Engineering Magazine have com- 
piled this comprehensive 72-page catalog of Technical and 
Business Books devoted exclusively to the Heating, Cooling, 
Plumbing and Electrical fields. 


No longer is it necessary to search through vast listings from 
numerous publishing firms to locate books of immediate in- 
terest to you. We have done this job for you. 


More than 100 Books are listed along with a capsule descrip- 
tion of contents, size, date of issuance and price. 


Six sections enable you to pinpoint the books which pertain 
to your particular need. These are as follows: 


Section I: Heating, Ventilating, Air Conditioning, 
Refrigeration 


Section Ii: Electrical 


Section Ill: Piping, Plumbing, Corrosion, Fire 
Protection 


Section IV: Pumps, Heat Transfer 

Section V: Sheet Metal Layout, Welding 

Section VI: Engineers’ Handbooks, Business 
References 


Send today for your FREE copy of the Book Catalog to: 


BOOK DEPARTMENT 


DOMESTIC ENGINEERING COMPANY 
1801 Prairie Avenve ‘ Chicago 14, Illinois 


Check 1-142.01 an Reply Card 





Big-Job Contractor Tries 
Hand at House Plumbing 


(Continued from page 110) 
a series of 38 panels, each featuring different 
positions for fixtures, with provisions for sink 
and laundry facilities on the opposite side or 
end of the wall. 

Price of a basic panel is $190, without 
extensions for soil lines and other piping, 
F.O.B. Seattle. Labor and additional ma- 
terials for arrangements in which the sink is 
located up to 8 feet away is $37 more. 

Use of the wall hung water closet elimin- 
ates the need for a closet bend; so the over- 
all price for a panel plumbing job in which 
the standard floor-type closet is used would 
be slightly higher. 

The panels themselves are made of stand- 
ard 2 by 6 partitions, which measure 7 feet 
in length and 8 feet in height. However, 
the height can be scaled down to 91 inches, 
as well as extended upward to any desired 
height at the job site. The length can also be 
varied. Two by 8 panels are used for double 
plumbing. 


= Panel assembly is done on a large table 
equipped with side and corner guides which 
automatically square off all members. Pipe 
holes are drilled and the necessary notching 
done while the unit is still in a horizontal 
position on the table. 

The panel is then hooked onto an over- 
head assembly line rail to facilitate han- 
dling during the installation of the sub as- 
semblies. 

Studs are placed on 16-inch centers. The 
backing is then installed for the wall hung 
lavatory and the medicine closet is framed. 

Once these elements are in place, the 
mechanical work can be started. Journey- 
men obtain their instructions for each type 
of panel from schematic drawings that are 
posted in the production area. Hunton ex- 
plains that the use of schematics saves time 
in comparison with blueprint reading. 


a The key to West Coast’s success with the 
panels has been the adoption of assembly 
line procedures to keep labor costs down. 
Stocks of primary, preassembled units are, 
therefore, kept adjacent to the assembly line. 

These basic elements include diverter 
assemblies, sink and vent risers, vent links, 
washer and tub units, and precut lengths 
of pipe, some with elbows attached. 

In quick procession, these subassemblies 


are installed on the frame: Carrier assem 
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bly, waste assembly, main stack and vent as- 
sembly, tub drain and vent, lavatory vent 
and drain, water runs, diverter assembly. 

These and other techniques make it pos- 
sible for one journeyman to easily com- 
plete a panel within an eight hour shift. 
Once Hunton gets ready to bring his pro- 
duction up to its desired level, a crew of 
eight journeymen and three apprentices will 
be used. 

The vent, water and waste piping is per- 
manently secured to the partition during 
assembly. The water lines range from 1% 
to 34 inches in diameter, and sink, waste 
and tub lines are 14% to 2 inches in diameter, 
depending on the fixtures used in the panel. 

The National Plumbing Code and the 
Western Plumbing Officials’ Uniform Code 
are followed for most of the panels, making 
a three-inch stack standard on all units. 
However, some modifications are made to 
meet local codes. (Seattle, for example, 
specifies a four-inch stack.) 

While the panels have been designed " 






































Sure he’s a man who can make quick de- 
(Please turn to page 154) cisions, but | don’t like his method.” 
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@ FUEL UNIT PARTS e CONTROL PARTS 
@ CIRCULATOR PARTS © SHAFT SEALS 
@ STRAINERS @ GASKETS 
© IGNITION TERMINALS 
Your friendly Oil Burner Jobber stocks the 


HYDROVALVE Line. 
Ny | Ask him for a copy of Catalog #60, or write direct. 


Mydrovalve conc 


1319 Utica Avenue, Brooklyn 3, N. Y. / / BUchminster 4-1330 
Check 1-153-01 on Reply Card 


Handy - BE BENDER' 
Smoothly Bends Any Pipe or Tubing | PROTECTUB™: 


3” to 1%” O.D. PREVENTS DAMAGE TO TUBS XQ 
kasd aanaihal | AFTER INSTALLATION Ze 


» Pahtppedg 2 >. ¢ \ a c0)sa@001-3 deluxe cover— thick 
al h l We \ A corrugated with water repellent 
onan, U call oe ay i . top liner. Custom made to fit 
angle, U and off- : 


set. Save enough - - eae © ie GUM-A-TUB-low cost Kraft liner 
on ONE job to * Be (3) piece preshaped. Wet to apply 
pay for your ; COATATUB-Liquid viny! plastic coat 
HANDY TUBE or write for applied with brush, dries to strong 
BENDER. today. Ask about ous porcelain enamet — yer peels off ~e 

epaw Kit or Touchup je one gal. can covers 4-5 bt 
HOLSCLAW BROS., INC. ‘ : 4 if not available at your wholesaler, 
436 N. WILLOW ROAD @ EVANSVILLE, INDIANA ' 4 write Beat. BE 3 





PROTECTUB INC., 93 Seige! St., Brooklyn 6, N. Y. 


Check 1.159-02 an Reply Card Check 1-153-03 an Reply Card 
Domestic EN@INERRING, JANUARY 196] 








Use Stic-Klip® for FAST ECONOMICAL 
DUCT INSULATION APPLICATION 


NNOUNTATVAT EE, 





Inside or out of duct work, Stic-Klip® Insulation Anchors and 
Fasteners eliminates the necessity of drilling, punching, wiring 


or welding. Insulation is independently supported and will not 
sag. 


Fast, 5-Second, low cost application, strong positive bond, 
no fire hazard from welding or hot asphalt, makes Stic-Klips® 
tops for insulation applications on heating or air ducts. 


Write for free illustrated folder. 


MANUFACTURING CO., INC. 
9U Regent Street 
Cambridge 40, Massachusetts 





Ask about the time and labor saving 5-Second application method. 
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Figure time 
and labor costs 
quicker... 
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—with this labor calculator guide book. Gives correct time 
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completion dates, and to check the efficiency of your labor. 
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(Continued from page 153) 
basically for the single family home, they 
can be adapted to multiple unit dwellings 
by merely modifying the vent pipes. For 
apartment house installations, they can be 
stacked vertically. 

In producing panels for multi-story build- 
ings, the between-floor risers are either kept 
over-length and cut on the job, or they’re 
provided with couplings. 

When the panels are completed, all pipe 
openings are sealed with masking tape and 
the unit is prepared for shipping or local 
delivery. When installation is handled by 
West Coast, the panels are trucked to the 
job site by the firm. 

But when it’s necessary to ship by com- 
mercial transportation to distant contractors, 
the panels are tied together to safeguard 
the plumbing. If this is not possible, those 
pipes extending beyond partition members 
are removed to prevent damage and then 
reinstalled at the job site. 


# Shipping is an important consideration to 
Hunton in planning for an expansion of 
West Coast’s sales program to other con- 
tractors. A survey has determined that 13 
western states constitute the market area 
to which West Coast can sell without in- 
curring prohibitive shipping costs. Hunton 
also considers Alaska to have a good mar- 
ket potential because of its short construc- 
tion season and high labor costs. 

News stories on the panels have already 
appeared in Seattle daily newspapers and in 
several local construction industry journals. 
West Coast plans soon to open up an ex- 

(Please turn to page 157) 
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“It’s the local plumbing code!” 
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Late News from the Heating- 
Cooling Council Convention 





THE OLD spirit of achievement got into the spotlight when 
past presidents of the Better Heating-Cooling Council 
were given citations for outstanding service to the hy- 
dronics industry. The group includes (from left to right) 
Raymond Doherty, Modine Manufacturing Co., 1960 presi- 
dent; John Reed of H. B. Smith Co., 1956-57; John White 
of Taco Heaters, Inc., 1958; and Marvin Mitchell of Weil- 
McLain Co., the 1959 president. 


THE NEW president of the Better Heating-Cooling Council, 
Irvin Rechkemmer (second from right), plumbing-heating 
contractor from Canton, O., receives congratulations from 
(left to right) Franklin Greene, BHC executive director; 
Raymond Doherty of Modine Manufacturing Co., retiring 
president; and Henry Gibb of Crane Co.’s Pacific Steel 
Boiler Division, the newly chosen vice president. Rech- 
kemmer is a past president of NAPC. 


(Continued from page 154) 
panded promotional program to push the 
sales of the panels in the recommended mar- 
keting areas. 

Hunton adds: “To give better service in 
all parts of our trading area, we are now 
setting up a:distributor organization which 
will make these panels available anywhere 
in the West, regardless of whether they are 
needed for a job on a one-bathroom home 
or a large-scale commercial or housing 
project.” 

West Coast’s customers are furnished 
with a drawing of the basic panels and a 

(Please turn to page 158) 
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BELONGING-NESS 


When a producer of goods has 
an unquestioned reputation for 
quality and service every item 
“belonging” to his family of 
products must measure up to the 
same rigid standards. It is this 
“belonging-ness’’ that assures 
you of complete satisfaction in 
the complete line of CENTRAL 
BRASS products. 


STANDARD — A wide range of 
finished brass goods in Central's : 
“Star Line” provide the latest. 
type of faucets and fittings for 
lavatory, bath and sink. 


SPECIALTIES — Central also pro- 
duces in its ‘specialty’ category 
a wide variety of bubblers,; cooler - 
faucets, ball-cocks, relief valves 
and similar items to meet every- 
day demand. “ 


ROUGH — In the Central line is — 
also a full line of rough brass 
goods from stops to whistle © 
valves to ‘‘round out’’ and fill 
the complete needs of every | 
installation. 


New expanded facilities and the 
latest equipment supply your 
needs fast! You reap the benefits 
of ‘‘belonging-ness"’ through sav- 
ings in cost...delivery...install- 
ation... and bookkeeping when 
you use CENTRAL BRASS products. 
Ask for them — every time! 


CENTRAL 
BRASS 


2950 East 55th St. Cleveland 27, Ohio 





CENTRAL-IZE FOR HIGHEST QUALITY AT LOW COST 
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Prevent broken water lines ! Stop costly shut downs ! Save 
time, money and labor thawing frozen pipes of iron, copper or 
lead the Trind] way. No need to dig up frozen ground, break 
concrete or tear up floors, plastered walls or ceilings. The 
Trindl Pipe Thawer is portable and can be carried from spot 
to spot or job to job. Unlimited year around use for sweating 
copper tubes and pipes, soldering, brazing, bending, etc. Easy 
to operate. Plugs into 110 or 220 volt outlet. Comes complete 
only $98.50 f.o.b. ready to use with 40 feet of heavy duty 
output cable, power cord with plug attached and simple 
operating instructions. Order from this ad or send for details. 


DEALERS’ INQUIRIES INVITED 


MANUFACTURED 
BY TRINDL MANUFACTURES A COMPLETE LINE OF 
ELECTRIC WELDERS FROM 80 AMPS TO 400 
AMPS, WELDING ACCESSORIES AND SUPPLIES. 


TRINDL PRODUCTS, LTD., 
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(Continued from page 157) 
combination specifications-order blank. They 
then order by selecting one of the basic 
plans from the drawing and listing specific 
requirements of their jobs on the order 
form. 

West Coast’s present production facility 
for the panels is located in a 30 by 60 foot 
area adjacent to the main shop. However, 
these facilities will be expanded as volume 
increases, Hunton says. 

West Coast has a payroll of 45, including 
38 journeymen. Its average annual volume 
is $1% million. 

The firm’s sprawling operation covers 2.8 
acres, of which half is used by the plumbing 
and heating shop. 

The remaining area is taken up with a 
subsidiary shipyard operation, including a 
ways and machine shop. This operation is a 
separate firm, directed by West Coast offi- 
cials, but does machine work and metal fab- 
rication for the parent company. 

West Coast Co. is an old-timer in Seattle 
and well capable of conducting such a var- 
ied operation. The firm was founded in 1909. 
Hunton, a veteran of the mechanical con- 
tracting field, became a partner in 1941 and 
was named president in 1945 when the com- 
pany incorporated. In addition to Hunton, 
other company officials are G. H. Toner, 
vice president, and R. G. Navarre, secre- 
tary-treasurer. END 


What You Can Expect from 
the Kennedy Administration 


(Continued from page 83) 

has relied in large part on the manipulation 
of the interest rates by the Federal Reserve 
Bank to control the availability of credit 
money as one means of curbing inflation. 
Kennedy’s advisers feel that this is not a 
neutral policy. Said one (Galbraith): “It’s 
not a neutral policy because it affects dif- 
ferent groups in different ways. Small busi- 
ness and the important construction industry, 
for example, are adversely affected when 
money is tight. The true inflationist is the 
man who relies heavily on manipulation of 
the interest rate to control the amount of 
money available, because he can never see 
the results of his manipulation until after 
it’s happened.” 

The democrats are dedicated to the propo- 
sition that money must be spent and kept in 
circulation if the economy is to prosper. How 
will they prevent inflation? Some econo- 
mists think inflation under Kennedy is in- 
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evitable. The new Labor Secretary, Arthur 
Goldberg, and others in the new administra- 
tion, believe a partial answer lies in a new 
way of controlling the bargaining during 
labor negotiations. They want to set up a 
federal agency that will “put the public 
interest to bear on wage negotiations and 
price setting.” 

According to Goldberg, this agency is not 
to be a wage or price control board, but one 
to set guides and standards for collective 
bargaining. The agency would have repre- bu ! 4 alve 
sentatives of management, labor and the ey y; ves 
“public.” In the words of Goldberg, “the ; from 
agency would indicate what productivity : 2 
gains in key industries could be reflected in SPE C IALISTS 
wage increases. Thus reasonable wage in- 
creases could be made without a ‘need’ to 
raise prices. Where evaluation of produc- 
tion indicates that wage increases are not in 
order, they would not be made.” 





=» Goldberg points to attempts by the Eisen- 
hower administration to influence bargaining 
negotiations during major strikes (e.g. steel 
in 1959). He believes such influence could 
and should be formally lodged in an agency 
representing all interested parties. The 
catch, of course, is to get all parties in a 
frame of mind conducive to the public inter- 
est instead of self-interest. 

However, indications are that this is not 
at all impossible. Despite his strong labor 
connections—Goldberg was America’s lead- 

(Please turn to page 160) 














> —S—Prull-bronze foot valves 
el 3 save many times their cost in service, greatly increase 
efficiency of shallow well or jet-type pump units. Heli- 
cally-wound brass spring wire strainer lasts almost for- 


ever, cleans itself with continuous motion, can’t corrode. 
Tough, flexible, silicone-treated, abrasion-resistant taper- 
type poppet with metal insert holds tight without seep- 
age. Very slight flow resistance, no loss of head. Used by 
over 30 of the largest pump manufacturers. Samples in 
any size for your own tests. Write for Bulletin 201 or 


telephone Harrison 3313 today. Order from your jobber. 





STRATAFLO PRODUCTS, INC. 
4939 S. LAFAYETTE STREET 
FORT WAYNE, INDIANA 











‘The day started off all wrong, but now 
I’m happy . . . my partner wires that we 
got that big plumbing contract!” 
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| SELF-FORMING PACKING 


Especially for odd-shaped, odd sized washer problems 
Eliminates stocking different sized packings 


Plurabers’ Special is self-forming—Shapes itself into any size, 
any shape leak-sealing, self-lubricating washer on valves, 
centrifugal pumps, radiators, faucets, pipe unions, swivels and 
swing joints, flush valves, spigots, shower heads—any place 
where a water-tight seal is required. Plumbers’ Special can be 
quickly applied on a variety of fittings handling hot or cold 
water, and brine at temperatures ranging from 14°F. (minus 
10°C.) to 160°F. (plus 71°C.). Only 3/32” in diameter, 
application is simple—just wind around fitting and compress. 
Seal is completed quickly, saving time and assuring 
customer satisfaction. 


SEND FOR FREE SAMPLE TODAY / 


FLEXROCK COMPANY 


3642 CUTHBERT ST., PHILA. 4, PA. 
Check 1-160-01 on Reply Card 





The Name MAR-COIL | 
Is Your Assurance of 
Top Rate Quality. 





MAR-COIL 
SILENCERS 


9 cu. in. 


peck TU , 
nal ——— 

| REINFORCER PIPE 3/6" 1.8.8) 

} \ (SUPPLIED BY INSTALLER) 


(| END MUST BE FREE OF BURRS 
AIR BELL MUST REST J 


= ‘ 
TOMMOONFSS Fe | 


Size Cu. In. of Cushion 


(Continued from page 159) 

ing labor lawyer—he is widely respected by 
business. Management and Goldberg both 
have expressed an earnest desire to rebuild 
America’s economic defenses. They share 
the view that improved management-labor 
relations are an essential ingredient to at- 
taining this goal. And they apparently share 
a confidence that the goal can be reached. 

Goldberg first presented his idea for a 
national council on labor-management rela- 
tions in a speech December 7 before the 
65th annual Congress of America sponsored 
by the National Assn. of Manufacturers. It 
has since been accepted in principle by the 
president of the U. S. Chamber of Com- 
merce, Arthur Motley, who also expressed 
satisfaction at Goldberg’s appointment to the 
Labor Dept. post and indicated he expects 
labor and management relations to improve. 
He told Goldberg: 

“It is good to know that a man of your 
ability and character has been selected for 
the job of Labor Secretary.” Motley went 
on to pledge the “full cooperation of the U.S. 
Chamber of Commerce, with its 2,750,000 
members, in solving today’s problems.” END 


What Contractors, Wholesalers 
Learned About Imports 


(Continued from page 109) 
several times,” he said. “A year ago we got a 
27-ton load of steel pipe from England. It 
was 15 percent cheaper but rusted faster 
than American pipe; so we have bought 
none since. 

“The quality of English copper tube that 
we tried out was comparable, but about 
that time the law started requiring that it 
be labeled as to its country of origin. When 
our customers saw the labels, they naturally 
demanded cheaper prices. We saw no point 
in stocking it unless we could really make 


2 290 some money on it. So we stopped.” 
MAR-COIL SILENCERS eliminate 
. water hammer from hot or cold 
Above: MAR-COIL DISTANT READ- Below: MAR-COlL RiciDY 
ING FUEL OIL TANK GAUGE BOILER STAND 
For inside or outside jobs. Instalied Simply and quickly assembled 
at any height or distance. Specify Can be set up at any height. No 
size of tank and length of copper bottom obstruction. Eight sizes 
tubing when ordering. to fit 12” to 54” boiler diameter 


} ; ON BOTTOM OF TANK 
at. 


#R. H. Austin Co. stocks copper tubing 

from France and England and steel pipe 

from England for customers who demand 

cheaper prices, although sales of these prod- 

Left: MAR. ucts account for less than 3 percent of the 

IZED GATE Ds aes S firm’s volume, according to William Teplow, 
Sais president. 

The lines Austin carries, according to 
Teplow, are comparable in quality with 
OS American products at a price savings of from 

—— gy Ra By 10 to 15 percent. He tried steel pipe from 

Germany that was not usuable because it 


MAR-COIL HEATER COMPANY couldn't: be- threaded. 
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salers are bought through import agents. 

These wholesalers are not worried pri- 
marily about competition among themselves 
in Brockton. When they refer to “the com- 
petition” they mean big wholesalers from 
Boston, only 20 miles away, and from Dtu’s 
in both Boston and Brockton. 

Even retail hardware stores in Brockton 
serve as supply sources for some of the 
smaller plumbing contractors, they report. 
Two reported their customers had frequent- 
ly found foreign materials in their shipments 
from Boston wholesalers, billed out with 
American prices and with no mention any- 
where—in the order, statement or package 
—of their being imports. “Such tactics often 
drive contractors back to us,” one whole- 
saler said. “So we’re really the winners.” 


= Now let’s take a look at how contractors 
in Brockton feel about imports. 

Of the eight interviewed, five said they 
do not buy or install imported materials. 
Some of their no’s were caused by a bad ex- 
perience with imports. 

Domingo Vega, of Vega Plumbing & Heat- 
ing, said “I’ve installed some—to my sor- 
row. Sometimes I get them from wholesalers 
whether I want them or not.” 

Vega recently found himself, quite in- 
nocently, with a stock of chrome-plated 
brass deck faucets on hand. They were sold 
to him by a Boston wholesaler as a com- 
petitive line with no mention of country 

(Please turn to page 162) 
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has been used since 1916 to stop leaks in High and Low 
Pressure Boilers, Hot Water Heating Systems and in Hot 
Water Radiant Heating Systems—whether household, business 
buildings or under sidewalk systems. 

“X” BOILER LIQUID is a colloidal liquid containing gums 
which dissolve in the water of the Heating System, and repairs 
a leak through coagulation similar to the way a cut is healed 
on the human body. An “X" BOILER LIQUID repair is PERMA- 
NENT, not temporary, and will stand over 600 Ibs. steam 
pressure. 

It has been used in foundries to take up cracks and sand holes 
in castings, as well as by steampships—taking up leaks in 
their Scotch type boilers, etc. 

Railroads, the U. S. Government, General Electric, and many 
others have used it in a similar way. 


“X” BOILER LIQUID was also successfully used at 
the White Sands Missile Range, New Mexico. 


“X" LIQUID’s leak-stopping power is industry's premier leak- 
stopping compound wherever hot water is confined. 


BOILER LIQUID 


= 
| LABORATORIES INC. 


NEW YORK CITY 36, N. Y. 


BOILER FLUSH (POWDER AND LIQUID) e “X"” BOILER RUSTOFF 
(POWDER AND LIQUID) @ “X" PIPEJOIN @ “X” PIPECUT OIL 
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(Continued from page 161) 
of origin. The price was $7, as compared 
with low-end American equivalents at $12. 
When they arrived, the packaging made no 
mention of country of origin, and they went 
into stock. Later Vega found “Holland” im- 
printed in the chrome. 

“They aren’t bad,” he says. “They com- 
pare with our competitive brands. But how 
can I sell them on a job? I don’t know if I 
could ever get parts for them. I’m stuck 
with them, so I’ve been selling them over- 
the-counter to do-it-yourselfers who want 
something cheap.” 


=» Vega’s other experience was with the 
Japanese-made New York regulation traps. 
They were offered to him at half the usual 
price, so he bought. They were installed by 
a journeyman and Vega didn’t see them. 

“But in less than a year,” he said, “the 
cleanout became porous, and I had to re- 
place every one of them at my own expense. 
Fortunately, I found American cleanouts 
for the replacement job, and that solved the 
problem.” 

- Henry Florio of Florio Plumbing & Heat- 
ing also has unknowingly bought foreign 
products, he said. These shipments have 
included copper fittings and tubing from 
England, which he found to be of inferior 
quality; steel pipe from France, of inferior 
quality; and brass stop and waste valves, 
“also inferior.” 

Edward Diegoli, president of Diegoli & 
Baroni, reported the steel pipe he bought 
during the strike in 1959 did not compare 
favorably with American. He has tried one 
other import, Japanese New York traps, and 
found them inferior. 

















eFrank McParlin of M & M Plumbing & 
Heating said some Japanese sink strainers 
“were slipped over on us” and they wouldn’t 
hold and were hard to install. He got some 
of the Japanese New York traps the same 
way and had to replace one out of every six 
he installed. “It takes a half hour to change 
one,” he says. “There goes all the savings 
in original priee.” 

Alfred Caton, of Caton Plumbing & Heat- 
ing, now operated by his son, reports his 
firm has never knowingly installed any im- 
ports. “We must keep them out,” he says. 
“Our customers can pay for U.S. products.” 

All of the contractors except two said that 
most of their wholesalers stock and sell im- 
ports. But the wholesalers don’t promote 
them, they say. In most cases they simply 
include imports in the orders. In other cases 
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they come in and offer price. In “rare cases” IN S ; ST ON 

they will say these are imported materials. | s 8 8 
Here’s how one contractor put it: “It | 

usually works this way: Plumbing contrac- | 

tors take their lists of materials to their | 

wholesalers for pricing. One wholesaler may 

stock imports and one domestic materials, 

but no reference is made to this fact. One’s 

product comes out a little cheaper, that’s all. 

But in most cases, when a wholesaler starts 

including imports he still uses domestic pric- 

es for most items. When a contractor dis- 

covers he’s paid a domestic price for a 

cheaper foreign product the wholesaler’s ex- 

cuse is that it must have gotten mixed up in 

the shipping room.” 





= Lou Colombo, general manager of DiNun- 
no & Co., one of the city’s largest contractors, 
says his firm buys and installs imported brass 
valves and finished brass from Italy. 

“Tt depends on what our customers are 
looking for,” he reports. “If they want quality 
we don’t even consider imports. If they 
want price, we have to use imports or give 
up the jobs. It’s that simple.” 

Colombo tried imported copper tubing, 
but, he says, the thickness was not uniform. 
Since he feels he can’t afford to experiment 
to find out what brands, if any, are good, he | 
stays away from all of it. | WAY 

Nicholas Varros of Varros Plumbing & | For 4". a's 1", 


or %", %", V" BOLTS 4’ SIZE TO 1’ PIPE STOCK 
Heating buys and installs imports when the ‘ ——_— 


RATCHET TYPE 
For “"’ thru 2’’ PIPE 


RATCHET TYPE 
Y%"’ thru 1’’ BOLT STOCK 








competitive situation forces him to. “Much 
of it’s junk and I tell my customers that. It 
won’t hold up. Customers ask what is cheap- 
est and I tell them. They ask why, and I tell 
them because it’s imported junk. They say 
put it in anyway. If I don’t, they go to a 
hardware store and buy it. I had one big 
apartment house and the owner said he’d 
provide the material. He owns a hardware 


store, and everything he gave me to install 
was imported.” 


CAM-TYPE DIE HEADS “SIMPACT" 


to 2’’ PIPE SIZES thru 112’’ BOLTS RATCHET: 1” to 2”’ PIPE SIZES 


NEW, Advanced Features 


When you’re looking for just the right Threader 
to do the job better, faster, and still give you long 





# Since most contractors and wholesalers in 


Typicaltown, U.S.A., including those who sell 
and install imports, are opposed to them in 
principle and are mostly dissatisfied with 
their quality, what, if anything, do they 
propose to do about the “import situation”? 

Do they approve of the foreign aid and low 
tariffs that help create the competition from 
imports? Would they favor higher tariffs or 
“Buy American” campaigns? What other 
means for competing successfully are avail- 
able? How do the men who refuse to sell 
imports compete successfully? 

Their answers will be explored in Part 2 
of this article in February. END 
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dependable service to help you increase your job- 
profit dollars — INSIST ON TOLEDO! Here 
are a few of many Toledo Quality Built and 
Quality Checked TOLEDO TOOLS at popular 
prices. Get extra value . . . advanced design and 
Toledo engineered mechanical features .. . at 
no extra cost, see and buy Toledo Tools ! 


(SOLD THRU AUTHORIZED “TOLEDO” DISTRIBUTORS) 


Write For New Catalog 
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PIPE THREADERS * WRENCHES * MACHINES « TUBING TOOLS 


THE TOLEDO PIPE THREADING MACHINE CO...TOLEDO 3, OHIO 
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SITUATIONS OPEN 





PLUMBING-HEATING MAN 


Experienced on distributor level. Good 
pay, pension, benefits. Address Key 
440-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


SALESMEN PLUMBING 


Experienced rough plumbing supply 
salesmen with proven sales ability. Ex- 
clusive local territory contacting job- 
bers, plumbing contractors, architects 
and engineers for the leading manufac- 
turer of Bell and Spigot Joint Material, 
for cast iron soil pipe, sewer lines and 
cast iron watermains. Company car 
furnished, plus expenses. Sewer ex- 


perience helpful. 


Guaranteed drawing account of $500.00 
per month to start. Liberal commission 
plan plus group insurance. Excellent 
future for a man with ability and am- 
bition who enjoys largely independent 


operations. 


Local men only are desired for the fol- 


lowing locations: 


New York City, N. Y. 
Chicago, Illinois 
Atlanta, Georgia 
Tampa, Florida 
San Diego, California 


Apply by letter with resume to: 


SEALITE, INC. 
377 Preda Street 


San Leandro, Cal fornia 


PURCHASING DEPT. 


Plumbing and heating supplier needs 
man experienced in purchasing. Con- 
fidential. Good opportunity. Address 
Key 439-E, “DOMESTIC ENGINEER. 
' ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
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ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ings and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face adver- 
tisements, $6.00 per inch. Address all advertisements to Classified 
Advertising Department, DOMESTIC ENGINEERING, 1801 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHERS 











SITUATIONS WANTED 


REPRESENTATIVES WANTED 











SALES POSITION WANTED. OHIO 

following with distributors & archi- 
tects. Engineering background. Excel- 
lent knowledge business in general. Ex- 
cellent sales records & recommenda- 
tions available. Aggressive. Good ap- 
pearance. Age 40. Location Central Ohio. 
Address Key 445-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





REPRESENTATIVES WANTED 





MANUFACTURER'S AGENT 


To represent manufacturer of complete 
line plumbing fixtures, heating boilers 
and water heaters, exclusive product 
p-sgram. A few territories open. Send 
complete information, lines now han- 
dled, territory covered, to P.O. Box 
221, Columbus 16, Ohio. 


AGGRESSIVE REPRESENTATION 

needed by full line quality tubular 
brass manufacturer for states of Indi- 
ana and Kentucky. Address Key 432-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
QUALITY MANUFACTURER OF TU- 

bular brass requires aggressive rep- 
resentation for Minnesota, North and 
South Dakota. Address 433-E, ‘““‘DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Tllinois. 


COMPLETE LINE 
GAS FIRED INFRA-RED 
HEATER 


Manufacturer seeks representatives call- 
ing on Plumbing & Heating wholesalers 
and distributors. Send full particulars as 
to lines handled, territory covered, etc. 
to: LAMBERT INDUSTRIES, INC. 


Box 88, Virginia, Minnesota. 


MANUFACTURER’S REPRESENTA- 

tives wanted. Nationally recognized 
manufacturer of complete line of plas- 
tic pipe and fittings has choice terri- 
tories open to representatives calling 
on plumbing and heating jobbers, build- 
ing material jobbers and hardware job- 
bers. Reply giving territory covered, 
number of field men and other lines 
now represented teply CONSOLI- 
DATED PIPE COMPANY OF AMERICA, 
1066 Home Avenue, Akron, Ohio. 


Aggressive men who call on plumbing 
wholesalers, warehouses, mill suppliers 
to sell fast moving patented sack and 
carton order picking cart. Liberal com- 
missions most territories open. MOBILE 
EQUIPMENT CORPORATION, 5249 
Kingshighway, Brooklyn 34, N.Y. 


MANUFACTURER’S REPRESENTA- 

tives wanted: Well known, long es- 
tablished manufacturer of broad line of 
high quality Gas and Gas-Oil Industrial 
& Commercial Burners is intensifying 
and expanding national distribution 
Also, introducing unusual new line of 
radiant heating equipment with unlim- 
ited applications. Territories available 
on attractive commission basis for ag- 
gressive Representatives, thoroughly 
familiar with industrial and commerci.|! 
boiler conversions and industrial heat- 
ing. Submit complete background in 
confidence Address Key 408-E, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois 


PLUMBERS BRASS-FLEXIBLE 
SUPPLIES 


Several territories available for repre- 
sentation to plumbing wholesalers. Ad- 
dress reply including lines handled and 
territory to Manager, HAR- 
CRAFT BRASS, A Division of Harvey 


Aluminum, Torrance, California. 


Sales 


MANUFACTURER’S REPRESENTA- 

tive wanted. Well known, established 
manufacturer of steam specialties, 
temperature control valves and con- 
densation pumps, seeking representa- 
tives in Kansas—western Missouri, 
Georgia, Oregon, Colorado and south 
Texas. Send complete resume of selling 
experience, lines now being handled, 
territory covered. Reply to: Address 
Key 438-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, I- 
linois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 166 AND 168 
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Baumbach’s Folly? Or Is His Trap 
Really an Anti-Siphon Wonder? 


(Continued from page 94) 


that can test two traps at the 
same time within minutes. 

From some of the letters 
you've received it occurs to me 
that a great many people may 
think there’s no simple way to 
test the trap. My method shows 
how much pressure is required 
to break a seal, and that’s all any 
device will show. 

My testing technique has been 
shown to a number of plumbing 
inspectors and others in the trade 
that I believe are well qualified. 
It was satisfactory in their opin- 
ion. A representative of the 
Bureau of Standards also viewed 
the test and said that it does what 
the Bureau’s test would do. 

This is a device that some good- 
hearted manufacturer should 


IT'S YOUR QUICK, EASY ANSWER TO... | 


produce and give to the smaller 
schools around the country— 
which are trying to teach the 


laws of hydraulics and pneu- 
matics theoretically from a book. 
My trap and my means of test- 
ing it are based on 36 years of 
experience in the p-h trade in- 
cluding teaching plumbing in vo- 
cational schools. END 


Readers add their comments .. . 


It's Going to Be Tried 
Out in Alaska 


ANCHORAGE, ALASKA—Please 
put us in touch with Mr. W. J. 
Baumbach. We’d like to try out 
his anti-siphon trap and sink and 
water closet diaphragms. 

Dave BaRCcE 
O-K Plumbing & Heating Co. 


Do the Pictures Tell 
the True Story? 


Los ANGELES—The trap in- 
vented by Mr. Baumbach does 


not perform the function of a 
trap. A trap is a fitting or device 
so constructed as to prevent the 
passage of sewer air or vermin 
through a pipe without material- 
ly affecting the flow of sewage 
or waste water through it. 

The bypass connection be- 
tween the crown and the inlet 
side of the trap is a direct con- 
nection from the sewer into the 
building. 

The sink and water closet dia- 
phragms also invented by Mr. 
Baumbach and pictured with the 

(Please turn to page 167) 





GUIDE TO ESTIMATING 
BUYING, SELLING, BILLING 
and CHECKING INVOICES! 


Whether it’s a question in plumbing, 
heating or sheet metal work, you'll 


find the BRADFORD PRICE BOOK | 
answers price data showing prevailing | 
net and | 
450 pages in | 
FOR FULL IN- | 


material costs . . . lists, 


suggested selling price. 
24 sections. WRITE 
FORMATION TODAY. 


Subscribers use this baok to check on latest market discounts and prices. 


THE 


BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 
Check 1-165-01 on Reply Card 


Sees QUALITY LINE 
of Humidifiers and Filters 


means MORE SALES 
MORE PROFITS for you! 


>» 


Gekoattbe MANUFACTURING CO. » MILFORD, MICHIGAN 


Check 1-165-03 on Reply Card 
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* TAPCO - 


(Exclusive) 
World and National Supplier for Genuine 
| SCHAIBLE 
| FAUCET REPLACEMENT PARTS 
and AMERICAN KITCHEN 


Genuine Replacement Parts . . 


for the Faucets, Dishwashers, Disposers and Cabinets. 
List Catalogue available upon request. 
nearest wholesaler jobber, write to: 


Price 
For name of your 


TRACY AMERICAN KITCHEN PARTS COMPANY 
P. O. Box 7346 Pittsburgh 13, Penna. 


Check 1-165-02 on Reply Card 


| What is the meaning of BEST 
applied to SHERWOOD cocks ? 


Genwees Ball Cock No.’s. 86-A and 77 are unique in every 
respect. Rated tops for one pin assembly, metallurgical stam- 
ina and functional precision. They are quiet, long lasting, efficient. 


Operate on any city water pressure and are water savers. Add to that, 


decades of time tested success and you have about the nearest thing 
to BEST one could imagine. That’s SHERWOOD. 


ORDER SHERWOOD BALL COCKS FROM YOUR WHOLESALER 


SHERWOOD BRASS WORKS 


6331 E. JEFFERSON . DETROIT 7, MICHIGAN 
Check 1-165-04 on Reply Card 


165 





(OF F-U-3-3 han ve 


TISEME 





Nd 








REPRESENTATIVES WANTED 





REPRESENTATIVES WANTED 


LINES WANTED 





MANUFACTURER'S AGENT 


Established specialty manufacturer is 
seeking aggressive representative who 
knows the plumbing jobbers in Virgin- 
ia; exclusively commission arrangement 
on a nationally accepted complete line. 
Address Key 459-E, “DOMESTIC EN. 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 
HEATING—THE HOTTEST LINE OF 
residential gas and oil fired boilers— 
baseboard and convector radiation 
available in some territories. If you 
know how to sell domestic heating 
we'll help you make money with us. 
Address Key 404-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


REPRESENTATIVES WANTED 
FOR ALASKA TERRITORY 


Manufacturer and distributor desires 
experienced commission representatives 
to sell direct to rated plumbing and 
heating contractors, hardware and 
building establishments and lumber 
establishments. Full line of bath and 
kitchen brass plumbing fixtures, globe 
and gate valves, copper tubing and 
copper fittings, china and steel bath- 
room fixtures in white and color. State 
experience and territory covered and 
references. Address Kev 441-E. “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


DO YOU WANT TO INCREASE YOUR 

present earnings? Then sell lifelong 
brass, seats, specialties, pipe fittings to 
contractors. State full particulars first 
letter, confidential, high commission 
basis. protected territories. LIFELONG 
COMPANY. 1150 Fairfield Avenue, In- 
dionanpolis 5, Indiana. 


MANUFACTURER'S AGENT 
Established specialty manufacturer is 
seeking an aggressive representative 
who knows the plumbing jobbers in 
Louisiana, Mississippi, Alabama and 
Tennessee; exclusive commission ar- 
rangement on nationally accepted com- 
plete line. Address Key 460-E, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


COLORADO — MOUNTAIN STATES. 
Reputable quality manufacturer of 
tubular brass products desires aggres- 
sive representation. Address Key 431-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave. Chicago 16, Tllinois. 


MANUFACTURERS REPRESENT- 

atives wanted to sell a complete line 
of tanks and gas or of] heating boilers 
in following territories: Ohio, Michigan, 
Indiana, Kentucky, Illinois, western 
Pennsylvania and western New York. 
Reply giving territory desired, back- 
ground, manpower and lines handled. 
Address Key 461-E, “DOMESTIC FNGI- 
NEERING,” 1801 Prairie Ave., Chicago 


MANUFACTURER'S REPRESENTA- 

tives for complete tubular. brass 
manufacturer. Many territories open. 
State territory covered, lines now 
handled, exnerience, ete. Address Kev 
492-E. “DOMESTIC ENGINEERING,” 
1801 Prairfe Ave., Chicago 16, Tllinois 
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AGGRESSIVE REPRESENTATIVE 
calling on the plumbing jobber 
wanted by specialty manufacturer. High 
commission, good volume. Texas, Lou- 
isiana, Mississippi, Alabama, Oklahoma, 
Tennessee, Kentucky, West Virginia 
and Virginia open. Address Key 456-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





REPRESENTATIVES WANTED 


to call on wholesale plumbing and heat- 
ing supply jobbers to sell a quality line 
of patented plumbing and heating spe- 
cialties for a well known American 
manufacturer. Most of our items are 
patented and many other items patent 
pending. We are marketing a patented 
spray aerator easily connected to the 
sink faucet spout, indoor and outdoor 
drinking fountains which attach to 
present fixtures for bathroom and gar- 
den use, flush clean air vents for chilled 
water and hydronic heating systems as 
well as other standard items. A num- 
ber of choice territories open in the 
United States and Canada. Aggressive 
men now selling for American manu- 
facturers need apply. Give full resume 
in first letter. Address Key 437-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





WATER SOFTENERS 


Nationally advertised manufacturer of 
domestic and commercial water soften- 
ers, filters and chlorination equipment 
realigning territories. Wants aggres- 
sive, competent representation to handle 
increased plant capacity. Competitive- 
ly priced. Numerous areas oven. Renvly 
in detail. Address Key 436-E, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





REPRESENTATIVE WANTED TO 
sell high quality, mn Croce priced, 
growing line of plumbing accessories 
to wholesalers. List area covered, pres- 
ent product line and experience. Ware- 
house preferred. Address Key 434-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 





EXCLUSIVE PROTECTED TERRITO- 

ries open for nationally distributed 
unique washer replacement plumbing 
specialty item packaged for sale to 
plumbing supply houses, hardware dis- 
tributors and retailers. Unique demon- 
stration sells 8 omt of 10 on first call. 
Address Key 454-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Tilinoits. 

















FOR CHICAGO AND 
SURROUNDING AREA 


About 100 mile radius. Sales organiza- 
tion with good plumbing supply follow- 
ing. Warehouse facilities available. Full 
references exchanged. Address Key 
462-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


WESTERN PENNSYLVANIA AND AD- 
jacent areas, 5 years selling leading 
jobbers, carrying few lines, will devote 
time to good line. Address Key 453-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


THE SCHUTZE SALES CO. 
1999 North Snelling Ave. 
St. Paul 13, Minn. 





Manufacturers Agency Selling 


Important Mid-Northwestern Jobbers 


ST. LOUIS, KANSAS CITY AND AD- 

jacent areas. Room for one good vol- 
ume line. Established 1939. Kitchen or 
plumbing equipment—nothing else. Ad- 
dress Key 442-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Tllinois. 


LIBERTY SALES ASSOCIATES 
12-15 29th Ave. 
Long Island City 2, N. Y. 
Covering the wholesale plumbing and 


heating supply jobbers New York and 
New Jersey—Warehousing facilities. 





INDIANAPOLIS, INDIANA 


Home base of manufacturers’ repre- 
sentative who can handle one additional 
line covering entire state excluding 
Lake Porter county. Concentrating on 
plumbing and heating wholesalers. Ad- 
dress Key 449-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





WISCONSIN 


Manufacturers’ representative <elling 
plumbing supply jobbers desires addi- 
tional allied lines. Address Key 450-E, 
“DOMESTIC ENGINEERING.” 1801 
Prairie Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 164 AND 168 
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(Continued from page 165) 
trap (DE, Oct., page 21) look to me like 
they would be obstructions to the flow of 
waste. 

I have enjoyed your articles in the past 
and feel you have a fine publication. How- 
ever, if these pictures show what I have 
outlined, I suggest that you screen such 
items with competent sanitarians before 
publishing them for national consumption. 

ApDOLPH ROSENTHAL 
Instructor 
In-Service Training Program 
City of Los Angeles 
@ It should be pointed out that Mr. Rosenthal’s com- 
ments and the others that follow were made on the 
basis of the photo and the limited information that 
appeared in our October issue. They had not yet 


seen the diagram of the trap or Mr. Baumbach’s 
further explanation appearing in this issue. 


How Could We Even 
Print That Picture? 


Betoir, Wis.—I’m surprised that you 
would even print a picture of the anti-siphon 
trap invented by W. J. Baumbach and 
shown on page 21 of your October issue. 
It appears from the photo that sewer air 
would constantly be bypassed over the 
water seal. The purpose of a trap is to 
prevent this. 

JoHN Mappock 
Plumbing Inspector 


Detergent Problem Is 
Serious in New York 


Bronx, N. Y.—Can you give us Mr. 
Baumbach’s address and telephone number? 
We would like to have more information on 
the availability of his anti-siphon trap and 

(Please turn to page 169) 














‘| think you'd better stop haggling 
about his estimate, dear!”’ 
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MODEL 34 
SUBMERSIBLE 
SUMP PUMP 


THESE EASY- 
TO-SELL 
FEATURES 


column 4 submersible, Complete-line, 

2, UNI see Heaters” 
on every job. ve 

_3. IT COVER—Compee ine, ses 


MANUFACTURERS OF SUMP PUMPS FOR 20 YEARS 


— = 


3280 Millers Lane ©¢ Louisville 16, Kentucky 
Check 1-167-01 on Reply Card 











LINES WANTED 


LINES WANTED 





LINES WANTED 





FLORIDA 


Two men covering the State with 15 
years experience in the area. Want fast 
moving non-specified type plumbing 
items competitively priced. Also sprin- 
kler and irrigation items. Address Kev 
403-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


WESTERN PENNSYLVANIA 
& 
WEST VIRGINIA 


If you are looking for young, aggres- 
sive, intelligent representation in the 
above territory, please contact us at 
once. Address Key 383-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


LOCATION, CENTRAL OHIO WITH 

good following in state of Ohio and 
West Virginia. Years of sales experi- 
ence. Engineering background. Ware- 
house facilities if necessary. Want to 
get started as manufacturers agent. 
Prime goal is to obtain a good support- 
ing line and devote time to it. Excellent 
sales records and letters of recom- 
mendations are available. Have highest 
increase in sales force. Address Key 
435-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


MANUFACTURER'S AGENT 


Well-known and aggressive, specializ- 
ing in plumbing and heating is looking 
for additional lines. Extensive and well- 
organized coverage of eastern Canada. 
TRANS-CANADA PLUMBING 
AGENCIES (1956) LTD., 5717 Monk- 
land Ave., Montreal 28, P.Q., Canada. 
Tel HUnter 9-6221. 


BOSTON 
Manufacturers’ representative with long 
experience selling to New England 
plumbing and heating supply jobbers, 
can give aggressive, concentrated rep- 
resentation to one additional major 
quality line. Address Key 429-E, “DO- 


MESTIC ENGINEERING.” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


Experienced sales representative in De- 
troit and Michigan area, needs lines of 
soil pipe, fittings, seats or allied items. 
Can produce prompt satisfactory results. 
Address Key 458-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


LINES WANTED 


Michigan sales agency established 20 
years seeks two additional lines. Ad- 
dress Key 457-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 
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NEWHOUSE and SON, INC. 


4619 Pershing Ave. 
St. Louis 8, Missouri 
25 years service to Missouri 


and Kansas Jobbers. 


WESTERN MISSOURI, KANSAS, NE- 

braska. Successful organization seeks 
a major line in the above territory, wa- 
ter closets, or plumbing spec. line, Can 
furnish references and show results. 
Only major line considered. Address 
Key 3867-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


MAX ROTHENBERG CO., INC. 
11-05 38th Avenue 
Long Island City, N.Y. 


Manufacturers’ agency covering New 
York and New Jersey—Warehousine 
available. 


NEW YORK AND NEW JERSEY 
Well organized manufacturers’ repre- 
sentative sales organization seeking ad- 
ditional lines for representation through 
plumbing supply wholesalers in New 
York and New Jersey. Warehouse 
available. Address Key 446-E, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


ST. LOUIS AREA 


Plumbing wholesalers contacted twice 
monthly by aggressive representative 
agency. Can handle two additional 
quality lines. Address Key 451-E, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 


rie Ave., Chicago 16, Illinois. 





NORTHERN OHIO — WELL ESTAB- 

lished, limited number lines, selling 
leading wholesalers, attending CSA, ag- 
gxressive, intelligent coverage. Address 
Key 452-BK, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


CLARKE SALES COMPANY 
12 Years Service 


VIRGINIA & WEST VA. 
OHIO RIVER CITIES 


407 Beech Ave., Charleston, W. Va. 


CHICAGO AND 
NORTHERN ILLINOIS 


Aggressive representative agency olfers 
intelligent experienced coverage of 
plumbing and _ heating wholesalers. 
Wants additional nonconflicting line in 
keeping with excellent customer rela- 
tions. Address Key 444-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 














NEED DISTRIBUTION? 


14 representatives with over 1,000 active 
accounts. Can serve you on Regional 
or National Sales Agency Basis. Write 
Address Key 411-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





SEEKING ADDITIONAL LINES 


Chicago manufacturers’ representative 


agency with complete warehousing fa- 
cilities seeking manufacturers who want 


large movement of their products. Con- 
centrating on plumbing supply houses 
in Illinois, Indiana, Wisconsin and East- 
ern Missouri. If you want the job done 
properly with young aggressive organi- 
zation, Address Key 448-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 
Serving the plumbing wholesaler 


CALIFORNIA—ARIZONA 
NEVADA 


Manufacturers’ representative desires 
one or two major competitive lines. 
Ample coverage. Warehouse facilities. 
Address Key 455-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 








JOWA 


Now contacting plumbing wholesaler 


jobbers in lowa only. Doing an effective 
job. Will give concentrated coverage. 


Address Key 447-E, “DOMESTIC EN. 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


WANTED TO BUY 








HAVE $250,000.00 


cash available; will purchase surplus 
plumbing inventories or going business. 
Address Key 443-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 164 AND 166 
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(Continued from page 167) 
the device which prevents detergent over- 
flow at the fixtures. 


We are plumbing contractors. Detergent 


overflow is a serious problem here in New 

York because of the many apartment houses. 
Sipney GouLp 

Bruckner Plumbing & Heating Corp. 


Does Automatic Bypass 
Make the Seal Useless? 


West Patm Beacu, Fia.—Mr. Baum- 
bach’s trap appears to have a bypass be- 
tween the inlet and outlet, thereby making 
the seal a useless item. If possible, forward 
a cutaway view to satisfy the curiosity of 
the plumbers in our organization? 

Rospert HILKER 


He Wants to Use Overflow 
Preventer in Apartment Building 


MINNEAPOLIS—We read your October 


item on Mr. Baumbach’s inventions for 
preventing detergent overflow with great 
interest. 

We have a situation in which we urgently 
need two of the sink diaphragms for a 
double compartment sink in an apartment 
building which we have just completed. 

How can we get in touch with Mr. Baum- 
bach to purchase these items? 


Bruce Harris 


Harris Bros. Plumbing Co. 


Where Is the Water 
Seal Developed? 

ELKHART, Inp.— After examining the pic- 
ture of the trap that Mr. Baumbach has 
invented, I am unable to determine how a 
water seal is formed to prevent odor from 
rising through the drain into the home. 

Please forward additional information on 
how the trap actually functions and where 
the water seal is developed in the trap. 


B. Boss 
Nibco Ince. 


Does the Trap Create 
an Automatic Bypass? 


Hartrorp, Conn.—As students in plumb- 
ing we feel that contractor Baumbach’s anti- 
back pressure, anti-siphon trap is not suit- 
able for installation in a plumbing system. 

Judging from its photo, the non-siphon- 
able feature creates an automatic bypass, 





MORE than 
A Gallon And A Half 
A Minute... 


(99.4 GPH at 100° Temperature Rise) 


MORE than 
2,000 Gallons Of 
Wot Water 
In a 24-Hour Period 


is the remarkable recovery 
rate accomplished in this 
new-from-U.S. and A.G.A. 
approved, 30-gallon self- 
contained glass-lined storage- 
type water heater. 18” DIA., 
ONLY 614” HIGH. 


— ie “STANDARD 6-INCH DIA. 
acs. TOP FLUE OUTLET 


GLASS-LINED TANK HAS 
ARMOURED ANODE ROD 
PROTECTION 


CENTRIPETAL FINS AND 
STAINLESS STEEL BAFFLE 
PLATE WITHIN THE FLUE, 
EXTRACT FULL HEATING 
VALUE FROM THE RISING 
COMBUSTION GASES 


OPERATING CONTROL 
ACCESS DOOR ON OIL. 
FIRED MODEL ONLY 


HEAVY GAUGE STEEL 


JACKET-GRAY BAKED-ON 
ENAMEL FINISH 


THICK ROCK FIBRE 
INSULATION 


FIRE INSPECTION DOOR, 
OIL-FIRED MODEL ONLY 


COMBUSTION CHAMBER OF 
— PRE-CAST, LIGHTWEIGHT, 
VSULATING REFRACTORY 
CAN BE REMOVED AND 
REPLACED FROM REAR 
WITHOUT DISTURBING 


BURNER, CONTROLS, OR 
PIPING. 


MORE THAN 120 GPH 


\W recovery rate at 100° rise 


with a one gallon per hour 
oil-firing rate, completes the 
success story of these two 
new inexpensive U.S. water 
heaters for 1961 business. 
Write to U.S. today. 


UNITED STATES 


PLUMBING FIXTURE 


HEATING AND COOLING CORPS. 
Chevety sliwainy: euwen: game te seen 2a 1130 CITY PARK AVE., COLUMBUS, OHIO 
(Please turn to page 171) " ’ 
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(Continued from page 169) 
house through the plumbing fixture. 
Please send us further information clar- 
ifying the trap’s structure. 
STUDENTs and JOHN CONTI 
Plumbing Instructor 
A. I. Prince Vocational School 


Hydronic Heat Makes a Big 
Blast at Chicago Home Show 


(Continued from page 118) 
local BHC in recent months. The other was 
the distribution last June of 500,000 eight- 
page newspaper supplements featuring hy- 
dronic heating. (See “Hydronics Gets a 
Massive Buildup,’ DE, August, 1960.) 

This supplement was presented to visitors 
at the home show booth, along with the BHC 
booklet, “Heart of the Home.” Another 
piece given out was the directory of local 
BHC members. This was primarily for the 
handy referral of those visitors wishing to 
locate a member of the group in their area 
to inquire about actual installation. 

The booth was manned in shifts by a to- 
tal of some 90 BHC members, who were 
contacted and assigned their times by con- 
tractors Howard Anderson and Neil Hardy, 
the group’s vice president. Among those who 
worked at the display was wholesaler Ed 
Moran, who is currently enjoying outstand- 
ing success with hydronics. (See the story 
on Moran on page 96 of this issue.) 


«The membership was commended for its 
active support of this promotion by Ed Dos- 
tal, executive secretary, who said, “This is 
typical of the team spirit our group has dis- 
played throughout the year. It is largely 
through the efforts of our officers and mem- 
bership that the public is fast becoming 
alerted to the many advantages of hydronic 
heating-cooling.” 

The group’s officers, besides Hardy, are 
wholesaler Leonard Rosengren of Columbia 
Pipe & Supply Co., president; and Roy Nel- 
son, manufacturers representative for Vul- 
can Radiator Co., treasurer. Rosengren, like 
Dostal, commended the members for their 
support and credited Dostal for gaining the 
added recognition for hydronics in other 
booths (sponsored by manufacturers) 
through his “persistent liaison work.” He 
added, “By capturing these key positions in 
the show—the biggest in history—we have 
established ourselves in the minds of many 
thousands of people. This success should 
give added confidence to the industry and 
strengthen the morale of all involved.”END 
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piug new switcn ir 
Breakdown tests on thi 
ENPO Quick Change Swi 


> 


eeds 


ycles 


CHECK THESE OUTSTANDING {2 7 FEATURES: 


Check 1-171-01 on Reply Card 





City in the sky” 

will be heated and 
air conditioned 

with the help of 
some 2000 tons of 
Bethlehem Steel Pipe 


Pan Am Building, the world’s largest 
commercial office building, is scheduled 
for completion in late 1962. Rising 59 
stories tall, on a site directly behind 
New York’s Grand Central Station, it 
will house a population of 25,000 people 
1 working in nearly 22,000,000 cubic feet 
arenes al Ne, eee of air-conditioned comfort. 


tas 

weenie 

a *Continuous Buttweld to 4 in., nom. 
Electric Resistance-Weld to 16 in., OD 


Pe 


Owner: Grand Central Building, Inc.; Erwin S. Wolf- 
son, President; Jack Cotton, Chairman. Architects: 
Emery Roth and Sons. Design Consultants: Walter 
Gropius; Pietro Belluschi. Structural Engineer: James 
Ruderman. Mechanical and Electrical Engineers: Jaros, 
Baum and Bolles. General Contractor: Diesel Con- 
struction Company, Inc.; Carl A. Morse, President. 
Mechanical Contractor: Raisler Corp. Pipe Jobber: 
Chas. F. Guyon, Inc 


Always insist on steel pipe 
made in U.S.A. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 
Export Sales: Bethlehem Steel Export Corporation THLEEHE 
1 


for Strength 
“i, BETHLEHEM STEEL [iu 
... Versatility 


Check 1-172-01 on Reply Card 
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UNIONS 
250# with brass seat, 
300# withintegral 
steel or brass seat, 
ground joints, taper 
threads, U.L. approved. 


INSULATING 
UNIONS 


Eliminate electrolysis 
or galvanic action. 
Copper-from-steel; 
Brass-from-steel; 


1] CAPITOL low pressure 
= to high pressure standc 


COUPLINGS 


More than 28 types of 
couplings in full range 
of sizes are stocked for 
prompt shipment. 


The most important part of any fitting 
the threads. The same Army-Navy gauging pro 
cedure used on CAPITOL high pressure fittings 
is also used for standard pressure fittings to as- 
sure perfect threads for leak proof joints and 
fast make-up. 

Steel ensures maximum tensile strength, elim- 
inates any possibility of sand holes or porosity 

CAPITOL_ fittioe a 
and te 
Spe 





Also 3000# — 6000# 


Steel-from-steel. 
Forged steel unions. ee 





ave proved most effective. 
available when needed. 


All of these extras plus conve 
aging are available to you at no additié 


WELL SUPPLIES 


SQUARE and HEX HEAD PLUGS 


Individually thread protected. E 
in convenient cartons. 


ALS | 


eeRRTEERE 


¥ 
veeeeebell & 


BUSHI 


Sizes 4” 
4"x3" 
meds 


UL 


WELL POINTS and EXTENSIONS 


CAP-TITE 
Sanitary well caps with 
exclusive BOND- 
TITE-BEAD. 


All sizes, carefully 
chamfered, threaded 
and rigidly inspected. 
Black or hot-dipped 
galvanized. 


DRIVE 
COUPLINGS 


DRIVE SHOES DRIVE CAPS 


_ ELLS and TEES 


2000#, 3000# and 
6000# screwed or 
socket weld. Conven- 
iently cartoned, labels 
color-coded to save 
time and reduce errors. 





Ps pleastic [lire 
CALADAL TER 
= ® 
Double galvanized — hot-dipped 


galvanized after forging, electro-zinc 
plated after machining. Metal " 


assures trouble-free installations 
.-.no possibility of crushing or 
acking while tightening. 


STREET ELLS 


SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 


MANUFACTURING CO. 


DIVISION OF HARSCO CORP. 
COLUMBUS, OHIO 


FOR BOILER WATER WATCHING 


oN . 





McDonnell Feeder Cut-off Combination 


It’s a story that cannot be repeated too often. A low water condition 
* : boil i f rd Here are the facts 
can happen in any boiler, at any time, or any of dozens of reasons. J that will enable you to tell your 
And that includes hot water boilers too, where you don’t even have min story with complete conviction. 
a gauge glass to begin with. 3 There are two accepted approaches ale Step by step they show just what 
; ‘ ‘ 3 ? ; controls are needed, and where, 
to the problem—a boiler feeder which adds water mechanically as _ and why—in simple terms even 
needed to maintain a safe level, or a low water cut-off which acts cain sigeir — understand. 
, fi irs . / here’s one for Steam Boilers 
Sri ’ ° a - > re > > > atc atip aAqAe cs 
electricall) to stop the burner if water level gets too low. y¥& If each (Bulletin L-711) and a companion 
One is a good idea, then it stands to reason that the one best answer | »~ one on Hot Water Boilers (Bulle- 
is to use both together—a combined mechanical feeder and electrical | fg A tin P-30). Write for your copies. 
cut-off. 5¢ No one will argue with you either if you make your 
choice from the McDonnell line of feeder cut-off combinations— 


the best-known, most widely used products of their kind. 
MCDONNELL « MILLER, /nc. a 


3500 N. Spaulding Ave., Chicago 18, Illinois 


ye. cree dma atic ine 


dit 
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